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N.Y. Agents Incensed 
At Hasty Announcing 
Of Fire Rate Boost 


Ask That State Association Be 
Given Representation on All 
Company Rating Bureaus 


EELECT DEISSEROTH PRES. 


Duffus Executive Vice President; 
Oppose Underwriting Restrictions 


On Auto Liability Risks 


By Epwin N. Eacer 


Svracuse, N. Y., May 6—Good public 
relations demand that local agents be 
“afforded an opportunity for advisory 

nsultation and conference as to the 
eneral application of changes in rates 
nd underwriting rules” by rating or- 
‘anizations, the New York State Asso- 
ciation of Local Agents declared in a 
resolution adopted at the sixty-fifth an- 
nual convention at the Hotel Onondaga 
here today. 

Two Resolutions on Rating 

This resolution, directed at the New 
York Fire Insurance Rating Organiza- 
ion following failure of the rating body 

notify agents in advance of the rate 
nereases announced throughout the 
tate Monday, stated also that it “be- 
lieves that much confusion and resent- 
ment would be avoided if the state asso- 
ciation were accorded representation on 
all company rating bureaus operating in 
New York State. *** We call upon the 

ming administration to take up these 

tters immediately with the proper au- 

irities so that the desired objectives 
be accomplished.” 

\nother resolution also aimed at the 

rate organization was passed. It 
reads as follows: 

The New York State Association of 
Local Agents, Inc., recognizes frequent 

plaints from its members regarding 

increasing complexity of the rules 
iperatine methods of the New York 
rire Insurance Rating Organization 
ch increase the expense burden to 
em as well as to us. 

We submit that it is a paramount 

gation of the rating organization to 

ler helpful and intelligent service to 

Vv writing agents who are respon- 

for the correct issuance of insur- 
policy contracts. We emphatically 
the rating organization to take 


(Continued on Page 25) 
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The snow of the winter of 1847 is still spoken of to this day in 
the Paul Bunyan style legends of the great American West. The 
tall story legend is that the snow of the winter of 1847 remained 


The Petrified Snow 


during the summer of 1848 as “the petrified snow.” 


It was argued that the petrified snow prevented the “48ers from 
getting into and out of California, thereby delaying the gold rush 
for the °49’ers. Only the great waggoner Febold Feboldson, did get 


through with his ox teams by carrying partial loads of sand from 


the desert, for “the sands of the desert never grow cold.” 


Part of this desert sand sifted out of the wagons crossing the 


prairies, and to this day that sand is blamed for the occasional 


days of great heat on the plains. 


The pioneers of the 1840's and the 1850’s made history as well 
as legend and that history is woven into the 
ward movement of American life all the way 


coast. 


THE PENN MUTUAL LIFE INSURANCE CO. 


1847 — Penn Mutual Centennial — 1947 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 


tapestry of the west- 
through to the West 




















Sees No Violation of 
Sherman Act Terms 
In Actuarial Activity 


President Edward W. Marshall Dis- 
cusses Subject Before Actuarial 
Society Meeting in New York 


COMPETITION INCREASING 

















































Costs Differ Among All Companies; 
Trend Toward Still Greater 
Competitive Individuality 


None of the customary activities or 
functions of the Actuarial Society of 
\merica are in conflict with the Sher- 
man Anti-Trust Act in the opinion of 
Edward W. Marshall, president of the 
society, who discussed the application 
of the Sherman Act to the organization 
in his address at the opening of the 
society, who discussed the application 
day. He pointed out that on January 1, 
1948 the lifeinsurance business becomes 
subject to the Sherman Act and re- 
viewed the activities of the society in 
the light of that fact. Mr. Marshall is 
vice president and actuary of Provident 
Mutual Life of Philadelphia. 
Competition Among Companies Active 

“Competition among American life in- 
surance companies is particularly active 
and effective,” said Mr. Marshall. “This 
is impressively illustrated in the new 
Ordinary insurance of the 100 largest 
companies, which do most of such busi-, 
ness in the United States. Accord- 
ing to data published in the standard 
insurance handbooks, supplemented by 
recent announcements and other in- 
formation in hand, it appears that the 
competitive picture is about as follows: 

1. Under participating insurance no 

two of these companies have the 
same schedule of net cost to 
policvholders. This is significant 
because participating insurance 
comprises over three-quarters of 
all outstanding Ordinary insurance 
and thus is a predominating in- 
fluence in the competitive picture. 

2. Over 99% of the total new Ordinary 

insurance of these companies, par- 
ticipating and  non-participating, 
will be under policies which could 
not be duplicated in another com- 
pany at exactly the same cost. The 
proportion would become nearly 
100% if differences in other com- 
petitive elements, such as_ cash 
values and optional methods of 
settlement, were also considered. 

“From these facts it is clear that a 
high degree of competitive individuality 
exists among American life insurance 
companies. Moreover, the indications are 
that this diversity between companies 
may hecome accentuated as a result of 
changes made necessary by the stand- 
ard non-forfeiture and valuation laws 
which become effective January 1, 1948, 


(Continued on Page 8) 
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“LIFE INSURANCE IS A 
FINE THING, BUT— 


much as I’d like to have a lot of it to make 
sure that my family could carry on without 
me, I can’t afford to put out so much money 


at this time.”’ 


* 


This Man needs Travelers Triple Protection. 
An ideal plan of Life insurance that gives 
the most protection for the amount of 
premium. It triples the amount of insur- 
ance during the first twenty years—the 
time when the need is greatest. Conversion 
privileges are available within ten years of 
date of issue. 

Many insurance men have found it worth 
their while to visit a Travelers office and 
acquaint themselves with the many ad- 
vantages of this ideal plan of insurance pro- 


tection. 


The Travelers 
INSURANCE COMPANY 


HARTFORD, CONNECTICUT 


























new Pacific Coast head office. 
Chamber of Commerce. 
Managers 


Ol 


Newark, N. 
office and head office have always been 
located in that city. 
panded from that beginning until now 
it has 1,200 offices in the United States 
and Canada, all centering in Newark. 


population, 
inade it clear that they should no longer 
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Shanks Predicts New National Set-up 


Prudential President Sees 


and Economic Control of Industries 


Carrol M. Shanks, president of 


The Prudential, made two addresses 


Los Angeles where the cornerstone was laid last week for the company’s 


On May 


Association. 


business in 
home 


started 
1875 and its 


Prudential 
ti 


lhe 


The company ex- 


(hat, said Mr. Shanks, was a natural 


development, and is the simple explana- 
tion of why 
is controlled from the Northeast. Couple 
this 
of the Northeast and its adequate rain- 
fall, and much the 
told. 


so much national business 


with the coal and iron resources 


same story can be 


Mr. Shanks said he has felt for some 


time that while this is an entirely natu- 
ral development something was wrong 
in the picture. He told why. 


“The vigorous growth of the West— 
industry, trade, services— 


be confined to branch office service by 


national 


concerns. That feeling is 


shared by others and is prompted by 
the facts of economics and history. 


our national 
few decades we 


Future Geographical Economic and 
Financial Control 

“We are at a great turning point in 

set-up. During the next 

are going to see a 


tremendous shift of the financial and 
economic control of industries to the 
West and to the Southwest. I do not 
inean branch offices, sales offices or 
the like. These you have always had 
and will continue to have in increas- 
ing quantity, and they are fine. I mean, 
however, the actual financial and eco- 
nomic control of business, trade, and 
finance. That is not by way of saying 
that the East will decline, because it 


will not, 
II 
ing 
will be run 
heir branch 
skill, 
ae Southwest will accelerate the turn 


t 


West—and an 


I 


\ estern 


nor would it be good for you 
it did. But there will be a balanc- 
up—and many national businesses 
from the West and have 
offices in the East. The 
drive and energy of the West 
history in this matter—plus the sim- 


fact that an increasing number of 
: 


susiness heads will want to live in the 


increasing number of 
isinesses will grow up here. 
“Recognizing this fact—we were then 


onfronted with the question of how to 


ply it to our own company. Should 
branch office be set up here to han- 

the Western region of eleven far 
states and Hawaii. A branch 


o'hce tied to Newark did not give the 


swer, We already had 1,200 of those. 
e mere direction of sales and serv- 
‘s from here wasn’t adequate. We 
ncluded that we would merely be 
hind the procession of history if we 
d anything less than place here an 
ice to handle the far western 
ites and Hawaii, which had complete 
tonomy so far as the law allows 
d so far as it is at all practicable. 
nd that was our decision. 


Pacific Coast Autonomous Control 
“Our Western head office will be 
utonomous to a high degree. To the 


llest extent that we can work it out, 


On May 
5 he addressed the Los 
In his Chamber 
the company’s Pacific Coast center 
I;conomy. 


2 his audience was the Los Angeles 
Angeles Life 
talk he discussed the significance 
and its bearing on the National 


it will control the destinies of the 
Prudential—which is a great sales, serv- 
ice and investment institution—in the 
West. So far as reasonably possible, 
it will control sales, control service, 
control investments. It will be a West- 
ern institution which will, we hope and 
believe, do so well and perform so 
ably and progressively that the Eastern 
Prudential will be kept on its toes and 
constantly pushed to keep up. We think 


it will be good for both the West— 
and the East. 

“The selection of Los Angeles was 
not a difficult choice. The impressive 


growth of this section in all categories 
—and the vigorous promise of the fu- 
ture—seemed to make this a natural 
head office site for the West. The 
figures portraying this growth, both in 
itself and in comparison with other 
sections, are truly breath-taking. One 
can’t resist a thrill merely in reading 
them. We are certain that we will feel 
much at home—and soon.” 


World Trade 


Mr. Shanks then discussed the na- 


Tremendous 


and 


to West 





CARROL SHANKS 
tion’s position with respect to world 
trade. He said: 


“T would like to turn to a matter of 
general interest which gives me _ in- 
creasing concern. The level of employ- 
ment and general prosperity through- 
out the United States had a direct and 
immediate effect upon Southern Cali- 


Shanks Praises Both Managers 
Of Agencies and Their Assistants 


Also Gives Los Angeles Managers Association His Views 
on Housing Situation; Points Out 
Fundamental Troubles 


Angeles Life Man- 
agers Association on May 5 
Carrol Shanks, The Prudential, 
only paid tribute to the work man- 
agers and general agents, but also high- 
ly complimented the contribution which 
assistant managers make in the _ build- 
ing of agencies. He designated the man- 
ager and the assistant manager as the 
two key men in the executive and super- 
visory set-up ot any life insurance com- 
pany. The ultimate work which justifies 
the existence of the company is done 
in the field. The manager and assistant 
manager because of their immediate su- 
pervision control to a very high degree 
the quality of the work of the agent 
and his success, both financially and in 
service rendered. They determine to a 
great degree the standing and prestige 
of the agent and his family. 

Continuing, Mr. Shanks said: “The 
work of the manager, by its nature, is 
constructive and creative. Whether de- 
veloping old or new territory his work 
demands originality, initiative and plan- 
ning. All this calls for a progressive, en- 
ergetic and forward-looking individual 
with imagination. He must be able to 


Talking to the Los 
President 
not 


plan and stick by it and secure the co- 
operation of his assistant managers and 
agents to his plan. 

type of quality work. 


There is no higher 


The manager finds deep satisfaction in 
the growth of sales, in adequate agency 
and staff personnel, in selection, train- 
ing and development of his associates, 
lifting them to higher skills and abilities. 
“The promotion of his men to higher 
spots in his own or other companies 
brings great satisfaction,” he said. 

The industry-wide viewpoint is gain- 
ing ground because of the manager’s 
interest and participation in life un- 
derwriters associations and CLU activi- 
ties. “We are viewed by the public 
as one industry,” he continued. “It is 
not possible to stand apart. Credit or 
blame is shared by all regardless of 
what the individual or single company 
may actually deserve. Then, too, there 
is the good will building when men in 
the field participate in civic and com- 
munity affairs.” 

In addition to the manager there is 
an important key man in the supervisory 
rank whose great and vital importance 
is sometimes not fully appreciated, and 
that is the assistant manager. 

“We must keep everlastingly in mind 
one controlling basic fact,” said Mr. 
Shanks. “You cannot get the business 
first and then build your organization. 
You must first build your organization 
and only then will business come. This 
is particularly true of life insurance 
where the problem is that of dealing 





Shift Coming in Financial 


Southwest 


fornia, although possibly there is a bit 
of a delayed action. The level of em- 
ployment and general prosperity has a 
marked effect certainly upon real estate 
and construction, and these are very 
important factors in this area. A gigan- 
tic threat to both employment and gen- 
eral prosperity is arising which takes 

back to the later twenties. We are 
exporting each year many billions of 
dollars worth of goods and products 
more than we are importing. The ex- 
cess of exports over imports (includ- 
ing tourist expenditures) this year will 
probably run from six to eight billion 
dollars. In other words, exports will 
be from twelve to sixteen billions and 
imports run from six to eight billions. 
The gap is made up by gifts and grants 
abroad, by lending and the purchase 
of gold. 

“T strongly favor what we are doing 
by way of gifts, and by lending—and 
what we propose doing in 
Turkey and elsewhere, but these all 
add up to giving away our valuable 
products, our dwindling resources of 
oil, steel, copper, etc., and our man 
power services—unless we receive over 
the years a like amount of goods, prod- 
ucts, resources and services by way of 
imports. Buying of gold to be buried 
here is a mere giving away of our 
products, so is lending, unless we re- 
ceive goods in return eventually. We 
cannot continue the giving away of bil- 
lions of dollars of our products each 
year without impoverishing ourselves. 
Nor can we maintain a sufficiently high 
level of employment without high ex- 
ports. 

U. S. Must Balance Her Exports 

‘The answer lies in our willingness 
to buy abroad and import enough to 
balance what we export. Only thus can 
others take our exports. Even our po- 
litical-economic aid to Greece, Turkey 
and elsewhere will fail eventually to 
achieve its end of safeguarding the 
world for democracy unless we main- 
tain the free flow of trade. That can 
be maintained in this world only if 
the United States buys enough to bal- 
ance its exports. That failure to balance 
was a substantial cause of the depres- 
sion of the ’30’s. The signs are plain 
and large for all to see. Adjustments, 
and perhaps painful ones, are necessary 
to enable us to take the increasing 
amount of imports. But those adjust- 
ments will be minor indeed compared 
to the catastrophe which continued un- 
balance of exports and imports will bring 
about. Efforts to do away with bilat- 
eral trade deals, quotas, preferences 
and other paraphernalia of trade dis- 
orders will amount to little unless we 
buy enough to balance out. That is the 
criteria which will control eventually. 
But if the balance is struck—then we 
can indeed look forward to sustained 
stability of our economy.” 


Greece, 





with and influencing people. Compared 


to the difficulties of dealing with 
people as your raw material all other 
businesses seem easy. There is no flow 
of business or routine of trade. Each 


piece of business is personally 2 hse 


by an agent. Against this background 
the assistant manager is completely es- 
sential. 

, 


(Continued on Page 4) 
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Desirable Brokerage Business 
Welcome, Says Valentine Howell 


In the address made by 
Howell, vice president and actuary, The 
Prudential, before the Los Angeles Life 
Managers Association Mr. Howell among 
other things discussed brokerage busi- 
ness. 

‘Although we are especially interested 
in developing a permanent full-time 
agency organization, we have always 
welcomed desirable brokerage business,” 


he said, “Our original analyses convinced 
us that the extra — attributable 
to brokerage business ehteen or so 
ears ago was due faust to the larger 
average size of the policies issued 
through brokers. We have analyzed our 
own brokerage business and found it 


satisfactory. Consequently, we donot 

discriminate in any way against broker- 

age in our underwriting practices. 

Calls Life Insurance Only Secondarily 
An Investment Institution 


Commenting on the fact that a life 
insurance company is primarily a sales 
and service organization and only sec- 


ondarily an investment institution, Mr. 
Howell said that during the depression 
company was unwilling to 
interest-be: aring 


period the 
dilute its higher 
for the benefit of those seeking invest- 
ments. The company reduced maximums 
on single premium life and annuity poli- 
cies; ceased writing Group Annuities 
for a period of years. 

“We felt that our first responsibility 
was to those holding or seeking insur 
ance protection,’ he continued. “Be- 
cause of that belief we have not hesi- 
tated to compute premium rates on lim- 


assets 


ited payment life and endowment poli 
cies on realistic assumptions as to the 
future of the interest rate. We believe 
investment plans should have as_ high 
safety margins as low premium plans. 
If the margins turn out not to be neces- 


sary they will be returned in dividends.” 

Mr. Howell said the company consid 
ered it illogical to use a conserva- 
tive basis for optional methods of settle- 
ment than for the basic premiums on 
the policy. On the contrary, it thinks 
a more conservative basis should be used, 
as optional settlements are projected 


less 


further into the future than the policy 
itself. 

“If the interest rate fifty years from 
now is back to pre-war levels our re- 
turns, through dividends, will be as fav 
orable as those of other companies. If 
not, the holders of the larger policies, 
who can take advantage of the options, 
will not have received an unwarranted 


advantage over the others.” 
Doesn’t Write Pension Trusts 


Mr. Howell said the 


never gone into the 


had 
field, 


company 
pension trust 





Profit-Sharing Meetings 


Plans for conference on employe pen- 
and profit-sharing plans in the 
series sponsored jointly | Vy Chamber ot 
Commerce of U. S. and local chambers 
will include St. Louis, May 19-20, Ho- 
tel Statler, and Omaha, May 22-23, 
Hotel Fontelle. 

Among speakers at Omaha 
Robert J. Ardison, agency 
Massachusetts Mutual; 
Chapin, Jr., associate actuary, 
Mutual; and H. Kennedy 
necticut General, Chicago. 


HORSSEN, “ASKEW APPOINTED 


Two changes have been made in the 
Des Moines agency of Aetna Life, E. H. 
Snow, general agent, announces. V. B. 
Askew, assistant general agent, has been 
appointed general agent for the state of 


sion 


will be 
assistant, 
Walter L. 
Minnesota 
Nickell, Con- 


Kansas, and M. H. Van Horssen, repre- 
sentative for the company at Fort 
Dodge, has been named agency super- 


visor. 


Valentine 


“partly because we are more interested 
in protection than in investment and 
we have other objections to it. We feel 
that Group Insurance plus Group Annu- 
ities is a better solution to the problem, 
Experience has indicated that both pen- 
sion trusts and Group Annuities are in 
large part written by specialists. Neither 


1 


is of much help to the average agent 


The difference between them is that un- 
der the pension trust arrangement the 
specjalist is paid more than is socially 
desirable. This cost eventually comes 


out of the benefits provided by the plan. 


There is also the possibility of quite a 
few headaches growing out of the ad- 
ministration of pension trust plans.” 


Tells of Affirmative Actions 


Mr. Howell said that in the foregoing 
remarks his audience might assume that 
the company’s independence “has an 


negative cast to it.” He dc 
nied that was the case. 

“We revived and = popularized — the 
Modified 5 policy, the rate for which 
doubles after five years. Our experience 
showed that between 80 and 90% of the 
policyholders continued from the 5th to 
the 6th vears. We originated the Modi 
fied 3 tvpe of policy. It was 
in the Ordinary Department; it was ad 
opted, then abandoned, in the Industrial 
department. With the National Cits 
Bank of New York, The Prudential pio 
neered in the insurance of personal 
loans. We originated wholesale insur 
ance and policy loan insurance, and in 
the course of time abandoned them both 
We pioneered in extending Group insur 
ance coverage to automobile and other 
instalment purchases. 

“When it was realized that the disa 
bility benefit involved heavy losses to 
the companies we discontinued income 
benefit promptly. Beni already were in 
cluding a disability benefit that included 
the waiver of premium in practically all 
policies. We felt that this premium 
Waiver was of great value to the in 
sured and are continuing to put the 
waiver benefit in all standard policies 
at the present time. Our disability 
ratios from this waiver have been com 
pletely satisfactory, as might be expected 
of such a benefit when automatically 
cluded in all policies. 


essentially 


successful 





loss 


“We have not put an age limit on 
Prudential accidental death benefit. We 
have attempted to charge extra prem 
iums for aviation hazards in accordance 
with very reliable statistics that are 
now available. The result has been that 
our extras are higher than those of some 
other companies.” 


JOINS UNION MUTUAL LIFE 
Myron M. Hilton 


as home supervisor of the 


has been named 
mort- 
Mutual 
Rolland 
Hilton 
United 


served as 


office 
gage department of the Union 
Life, Portland, Me., 
FE. Trish has 
was formerly 
States T1 
manager of the 
United States 
ther of the personnel depart 
New England Shipbuilding 
Portland. 


President 
announced, Mr. 
associated with the 
Department ; 
Bath, Me., 


Employment Service; 


easury 
office of the 
and 
was a men 
ment of the 
Corporation of 


SELLS DALLAS BUILDING 
Southland Life of Dallas has sold the 
seventeen-story Gulf States Building in 
Dallas to Leo F. 


developer, for 


downtown Corrigan, 
real estate 
$1,000,000, according to an announcement 
y W. C. McCord, president. The build 
ing was acquired by Southland in 1935 


approximately 


upon merger of the two companies, Gulf 
States had bought the building earlier 
that same year, adding seven additional 


floors, and used it as its home office 





Shanks Before Managers 


(Continued from Page 3) 

The assistant manager is the main 
factor in recruiting, training, assisting 
the new agent. He is the manager’s 
lieutenant, listening post, one who in- 
forms him of each agent. He is the 
man who is, and must be, close to the 
agent, who brings him along from be- 


advanced forms of selling. 

He is the man who makes conservation 

and service really work and pay off. 
Mr. Shanks then took up the question 
7 housing, 


ginning to 


Discusses Housing 

He said that 
roble r local 
probiem Of Ca 
ernment as there 
can do about it. 
is a different story. 
financing for homes for 


temporary housing is a 
, state and national gov- 
is little private lenders 
Permanent housing 
There is no lack of 
returned vet- 


erans, the principal problem being one of 
cost. Institutional lenders have a real 
responsibility to see that where they 
finance GI’s the property is in a well- 
built and satisfactory location and not 
over-priced. 

“The Prudential is financing tens of 


through conventional 

Veterans Act, through 
608 and Title II, and 
each of the institutions represented in 
this room is doing likewise. The lender 
should never, through its lending prac- 
tices, be a party to encouraging the Gl 
or other borrower to buy a poorly built 
house, or one poorly located, or one 
priced to high. Over-liberal lending prac- 
may well lead the borrower into 
these with the result of 
frustration and. bitterness all 
including loss to the lender as 
borrower. 


thousands of GI’s 
under the 
the provisions of 


loans 


tices 
me of errors 
failure, 
around, 
well as the 


“The whole question of cost of hous- 
ing and “houses is one which deserves 
much more serious attention than tt 1s 


receiving. 
is not a lot 


That is not to say that there 
of talk about the high cost of 


building and = general-to-do about it. 
Nevertheless, much thought and discus- 
ion revolves around the high prices 


them of inflation, 
scarcity of materials and 


ind the bearing on 
scarcity values, 


delays due to uneven flow of materials. 
On the other hand, I am talking about 
the increasing cost of housing for some 
decades past in relation to the cost of 
other goods and services and wages. 


Compared to other items in the cost of 
living, and compared to wage rates and 
real income and consumer purchasing 
power, the cost of building has risen in 
the main steadily for decades—and the 
end is not in sight. Efforts to solve 
the problem all too often have included 
lengthening the term, and increasing the 
amount of the mortgage loan, and low- 
ering the interest rate. This not only 
has been a grievous levy on the earnings 


of the thrifty people who accumulate 
small sums to lend, but has had the 
tendency to increase the price which 


the borrower was willing to pay for his 


home. The usual results follow when 
the borrower has paid more than he 
should for his home. Most legislative 


attempts to assist have revolved around 
the question of interest rate and making 
larger and larger loans available for 
longer and longer terms. They have been 
not only not helpful but harmful. Inter- 
est rate and terms and amount of loan 
do not give the answer. They merely 
help the bidding up of prices. 

“The fundamental trouble lies in the 
development of our industrial life in this 
countrys We have driven for higher and 
higher money and real wages and in 
the main have succeeded by the lavish 
and ever increasing use of machinery. 
The result has been that in the case of 
most products the production per man 
has increased sufficiently to pay the 
higher wages and still keep prices from 
going too high. In building, however, 
wages have risen but the use of ma- 
chinery has lagged, production per man 
has lagged—and the inevitable result is 
that the price of the’ product has soared 
in relation to nearly everything else. 
These results are so serious that today 
a very large proportion of our total 





LOS ANGELES HOUSING PLAN 


Prudential to Have $15,000,000 Proje 
Medium-priced Rentals, 
Says Shanks 

The Prudential has announced pl. 
for a $15,000,000 housing project in | 
Angeles, with some 1,400 units on 
129-acre site. Rentals on the new p1 
ect will be medium-priced, says Pri 
dent Shanks of Prudential, and sui 
will include one, two and_ three-ro 
bedroom units. ‘We consider build 
in Los Angeles not uneconomical,” 
Mr. Shanks. “In some respects it 
not so high as in some other areas.” 

Land purchased comprises the forn 
Sunset Fields golf course near LeB 
and Santa Barbara avenues. Gene: 
plan calls for an unusually large prop 
tion of the land being devoted to ¢ 
dens and lawns. Not more than ten 
or twelve units will be erected per a 
which will leave approximately 80% 
the area for landscaping. 


Lifshey Nominated as 
President of N. Y. Ass’n 


Lawrence T.. Lifshey, New York 
Life, was nominated as president of the 
Life Underwriters Association of the 
City of New York at a luncheon mect- 
ing Tuesday. The announcement came 
as a part of the renort of the nominat- 
ing committee to the association at the 
luncheon. Elections will take place in 
Tune and Mr. Lifshey has served dur- 
ins the current vear as administrative 
vice president. 

Other officers nominated include: ad- 
ministrative vice president, Benjamin 
D. Salinger, Mutual Benefit; public re- 


lations vice president, Sidney Wolk- 
enberg, Union Central; educational 
vice president, James Elton Bragg, 


Guardian Life, and treasurer, L. W 
Sechtman,. Aetna Life. 

New directors nominated to 
until 1950 are Harry C. Ard, Connecti- 
cut General: Edwin Bukofzer. New 
York Life; Harold Cronin. Prudential; 
Edward G. Cunningham, Metropolitan; 
Tohn H. Evans, Home Life; Timothy 
W. Folev, State Mutual: Raymond F. 
Thorne, Berkshire Life. To serve until 
1949: Harry N. Kuesel, Phoenix Mutual. 
To serve until 1948: R. M. Saville 
Connecticut Mutual; Selby L. Turner, 
New. England Mutual. 


serve 





QUARTO HEADS SUBCOMMITTEE 

Pasquale A. Quarto, CLU, John Han- 
cock, New York, has been named vice 
chairman of the committee on agents’ 
compensation of the National Associa- 


tion of Life Underwriters and will head 


the newly created sub-committee on 
research in compensation. The appoint- 
ment of Mr. Quarto and the creation 
of the subcommittee were recom- 
mended by Chairman H. Kenned) 


Nickell as a means of implementins 
recommendations made by the commi 
tee and approved by NALU’s national 
council at its midyear meeting in Mil- 
waukee, March 13, 1947. 


HARTFORD CLU’s TO MEET 

May meeting of the Hartf 
chapter will be held following 
annual Life Underwriters sa! 
May 14. Roland D. Hin! 
American Society CLU, V 
speaker. 





The 
CLU 
ninth 
congress 
president, 
be the guest 


population cannot afford to purch 
unsubsidized homes or live in uns' 
sidized rental housing. They must 
either with benefit of subsidy or in 
structures in blighted areas. We : 
faced either with more and advanc 
subsidies or with the necessity of sor 
how streamlining production methods 
the building industry, thus achiev 
lower cost by mass production or ot! 
wise. It is easier to state this prob! 
than to name solutions—but the ad: 
tation of production line methods to 1 
building industry should not be bey 
our powers. The alternative threate 
our whole way of life.” 
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(A SERIES OF ADVERTISEMENTS ILLUSTRATING HOW LIFE INSURANCE AGENTS SERVE THEIR COMMUNITY BY SELLING LIFE INSURANCE) 





The File on the Man Voted Most Likely to Succeed 


WHEN LitL Dobson was a senior in college, his class 
voted him “the man most likely to succeed”...and 
he did! 

We don’t mean to measure Bill’s success solely in 
terms of the money he makes—although he does earn 
a mighty good living. 

As an Equitable Society representative he has 
additional standards by which to measure his 
accomplishment. All around him—all over town—in 
the smiling faces of people he has benefited—Bill sees 


the results of his devotion to his job. 








Hear the oficial broadcast of the 
Federal Bureau of Investigation. 


TUNE IN ON “THIS 1S YOUR FBI!” 
American Broadcasting Company 
EVERY FRIDAY NIGHT 











Yes, selling life insurance provides more than a 
livelihood—it’s a good way of life—one that benefits 
the entire community. Assuring education for the 
good citizens of tomorrow—safeguarding homes— 
dignifying old age—bringing greater peace of mind 
to families everywhere—the Equitable representative 
does a day’s work that is a source of daily satisfaction 
to him. He can be proud of the respect that is his as a 
member of a highly regarded profession...and of the 
prestige he enjoys as a representative of an institu- 


tion like The Equitable Society. 


THE EQUITABLE 
LIFE ASSURANCE 


SOCIETY 
OF THE UNITED STATES 


THOMAS I. PARKINSON, President - 393 Seventh Avenuc, New York I, N.Y. 
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Industrial Insurers’ 
Convention This Week 


MEETING AT VIRGINIA BEACH 


E. B. Stevenson, Bruce E. Shepherd, 
J. S. Gould, W. A. Lonsford Are 


Among Those on Program 


The 38th convention of Industrial In- 
Conference is meeting this week 
Beach. 


surers’ 
at the Cavalier Hotel, Virginia 
Starting Wednesday with an executive 
committee meeting, it will run through 
Saturday noon and featured are talks by 
leading men in the field. i 

J. S. Gould, president Reliable Life, 
was the lead-off speaker on Thursday 
on “Maldistribution of Insurance.” He 
was followed by Harold R. Gordon, man- 
aging director, Health & Accident Un- 
derwriters Conference, who spoke on 
“Accident and Health Insurance After 


Rufus White, agency manager, Pilot 
Life, will lead off today’s session with a 
talk entitled “Agency Turnover—A Prob- 
Bruce EK. Shepherd, manager, Life 
Insurance Association of America, will 
give a report on the All-Industry Com 
mittee, and Dr. Wilbur A. Lazier, direc- 
tor, Southern Research Institute, Birm- 
ingham, will discuss the question, “How 
Long Can You Live?” 

Tomorrow W. Almon Lonsford, direc- 
tor of agencies, Commonwealth Life, will 
tell “How Industrial Agents Produce Or- 
dinary” and E. B. Stevenson, executive 
vice president, National Life and Acci- 
dent, will present “A Security Program 
for Personnel.” 

Past presidents’ dinner was held on 
Thursday night with P. Roland Wagner, 
popular humorist, talking on “The As- 
surance of Insurance.” The annual ban- 
quet will be held tonight with a nation- 
ally prominent speaker addressing the 
group. 

Entertainment will feature a golf tour- 
nament, an inspection trip to Norfolk 
Naval Yards, and deep sea fishing. 


lem Ps 


Askew, McClung Named as 
General Agents in Topeka 


Vernon B. Askew and John R. Mc- 
Clune have been appointed general 
agents for Aetna Life in Topeka, Kan- 
sas, effective June 1, according to an 
announcement by R. B. Coolidge, vice 
president of the company. They will 
succeed O. T. Cropper, who is retiring 
after forty years of service with the 
Aetna Life, thirty-three of which were 
spent as a general agent. 

A native of Illinois, Mr. Askew gradu- 
ated from the Illinois State Normal Uni- 
versity, and spent ten years as an ath- 
letic director and coach at various Illi- 
nois high schools. He entered the Aetna 
organization in 1937 as an agent of the 
Peoria agency and was later promoted 
to supervisor. At the present time, he 
is assistant general agent in Des Moines. 

Mr. McClung became associated with 
the Topeka agency as district agent in 
Manhattan, Kansas, in 1919. He was 
appointed assistant general agent in To- 
peka in 1934, and has held this position 
to the present time. He is a past presi- 
dent of the Topeka Association of Life 
Underwriters and is now a director of 
the Kansas State Association of Life 
Underwriters. 

Both Mr. Askew and Mr. McClung are 
chartered life underwriters. 


HEADS BERGEN COUNTY OFFICE 

Fred Peters, Phoenix Mutual Life, 
West New York, N. J., has assumed 
charge of a new Bergen County office 
of the company at Englewood, N. J. 
Mr. Peters, who has been with Phoenix 
Mutual for eighteen months, is a spe- 
cialist in retirement income and business 
insurance and insurance for tax pur- 
He set a sales record for the 
company in New Jersey during the past 
twelve months. 


[ SSeS, 


Would Tax Policy Interest 


Included among other suggestions for 
changing the 
new book, Agenda For Progressive 
Taxation, by William S. Vickrey (Ron- 
ald Press, $4.75), is one on life insur- 
ance which would include interest on life 
insurance reserves in the income of the 
policyholder annually for large policies, 
or in a lump sum on realization on 
smaller ones. Dr. Vickrey, until recently 
was tax expert to the Governor of 
Puerto Rico and prior to that was with 
the U. S. Treasury Department. 


tax structure made in a 


Van Winkle Agency Expands 

Kellogg Van Winkle, CLU, agency 
manager for the Equitable Life Assur- 
ance Society, Los Angeles, has opened 
five new district offices as part of his 
general agency. With those in charge 
they are: San Pedro, Frank D. Howell, 
district manager; West Los Angeles, 
G. Bruce Reid, district manager; Beverly 
Hills, T. R. Kimball, district manager; 
Alhambra, Field Assistant Clifton D. 
Clinger in charge, under the supervision 
of District Manager Carl G. Moore; 
Lamert Park, C. I. Miller, district man- 
ager. 


F. N. Winkler Named as 


General Agent in Erie 
Frederick N. Winkler, CLU, in ad 
tion to being general agent in Cleve- 
land for Mutual Benefit, was recen:! 

named general agent for the comp: 
in Erie. Appointment comes as the 
sult of the resignation of Frank fF. 
Stewart as Erie general agent to devote 
his entire time to personal producti 
Roy C. Cleveland has been named m 
ager of the Erie office and will receive 
direction from Mr. Winkler who wil] 
continue at Cleveland. 





sale, $11,799. 


today. 





HOME 


JAMES A. FULTON 


President 


a he's doing a grand job, this 
composite Home Life field man... for in 
1946 the average production per full-time 
field underwriter was $316,400; average size 


More important, however— 

His sights are set on a goal of 300 clients 
who will look to him for service and counsel 
in the years to come. For he's a career man 
—and like all career men, he's realistic 
enough to know that his success in the future 
depends largely on the confidence he builds 





This Field Man’s a Career Man— 
and he’s doing a grand job! 


Allin all... 


He's doing a grand job! 


Planned Estates service enables him to 
build that confidence. Because owners of 
life insurance need not buy to benefit from 
Planned Estates, it helps him to establish 
firmly the confidence and good will neces- 
sary for lasting client relationships. 

So while we're proud of his fine production 
record—in 1946 he carried Home Life to 
the greatest year in its 86-year history— 
we're even more enthusiastic about his pro- 
fessionalized approach to client building. 





LIFE INSURANCE COMPANY 


256 BROADWAY, NEW YORK 


WILLIAM P. WORTHINGTON 
Agency Vice President 


“A Career Underwriters’ Company” 
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E. A. Starr, R. C. Berger Advanced by Conn. Mutual 





E, A. STARR 

lhe Connecticut Mutual Life has an- 
nounced the advancement of E. A. Starr 
from supervisor of employe insurance 


plans to assistant superintendent of 
agencies, and Royden C. Berger from 
editor of publications to director of ad- 
vertising. 

Mr. Starr has been in charge of the 
division of employe insurance plans of 
the Connecticut Mutual since 1937 and 
in this capacity has played an important 
part in the establishment of employe 
plans in many concerns throughout the 
country. More recently he has also di- 
rected the company’s activities in the 
field of business life insurance and 
estate planning. In his new position he 
will continue to have supervision of 
the above fields. Mr. Starr entered the 


ROYDEN C. BERGER 


life insurance business shortly after his 
graduation from Ohio Wesleyan. He 
was formerly associated with the home 
office staff of the Equitable Life Assur- 
ance Society in the salary savings di- 
vision, 

Mr. Berger, a graduate of Trinity 
College, has been a member of the 
publications department of the Con- 
necticut Mutual since 1939 and its head 
since 1936 when he was made editor 
of publications. In this position he has 
directed the advertising and publicity 
activities of the company, which in 1941 
and 1946 received the Life Advertisers 
Association award for excellence in 
this field. A CLU, Mr. Berger is secre- 
tary of the Hartford CLU chapter, and 
is active in the Life Advertisers Asso- 
ciation. 





ZONE 4 COMMISSIONERS MEET 

Michigan Commissioner David Forbes 
called a two-day meeting of zone four 
of the National Association of Insur- 
ance Commissioners for yesterday and 
today at Des Moines. JIowa Commis- 
sioner Charles R. Fischer is host. Yes- 
terday’s meeting was for examiners and 
actuaries of the Departments. Today’s 
meeting is being taken up by the Com- 
missioners, 





WRITES PLAN FOR COLLEGE 
Manhattan Life through its Trenton 
general agent, Clarence Spencer, has 
written a retirement pension plan for 
all faculty and general employes with 
more than three years of service in 
Rider College, Trenton, N. J. Benefits 
based on 1% of annual salary for 
h year’s service between ages 30 and 
The college will pay the entire cost. 


CANADIAN FRATERNALS EXPAND 
Fraternal insurance in Canada _ ex- 
panded in 1946 on a scale not equalled 
in preceding years, according to the an- 
nual report of the Federal Department 
of Insurance. Insurance in force for all 
companies totalled $268,297,000 compared 
with $240,132,000 in 1945 and $225,795,000 
in 1944. Canadian societies had $165,782,- 
000 of the 1946 business in force (com- 
pared with $145,261,000 the previous 
year) while foreign societies had $102,- 
515,000 compared with $94,871,000. 
P. W. COOK TALKS IN DETROIT 
Paul W. Cook, CLU, general agent, 
Mutual Benefit, Chicago, discussed key 
man insurance at a recent meeting of 
Detroit Life Underwriters Association. 
He was introduced by C. Carroll Otto, 
Mutual Benefit general agent in Detroit. 


HOLD AGENCY CELEBRATION 





S. S. Wolfson, Hilliard Rentner Hosts 
to Associates Marking Agency’s 
Eighteenth Anniversary 
S. Samuel Wolfson and Hilliard Rent- 
ner, general agents, Berkshire Life, New 
York, were hosts at a luncheon to their 
associates last week, which occasion 
marked the eighteenth anniversary of 
the agency. Mr. Rentner was toastmaster 
and remarks were made by the associ- 
ates, three of whom have been associated 
with the agency since it was organized. 
Mr. Wolfson expressed his appreciation 
for the loyalty and support of the group 
and expressed his delight with pledges 
to make anniversary month the biggest 

month in the agency’s history. 


Dwight a” Clarke Ahan 


Omaha Insurance Institute 


Self-reliance and individual resource- 
fulness were “responsible for the dy- 
namic economy that gave us the highest 
living standard of any considerable 
group of people on this earth,” Dwight 
L. Clarke, president of both American 
Life Convention and Occidental Life 
of California, stated in an address be- 
fore the Insurance Institute of Ne- 
braska at a dinner meeting in Omaha 
last Friday. 

“Our dynamic economy produced our 
high standard of living,’ Mr. Clarke 
said. “One of its fruits was the insti- 
tution of life insurance. It in turn has 
fostered and made secure that high 
living standard. Rather than see 
ambitious devotees of un-American 
idealogies promote their substitute pro- 
posals for this tested and established 
route of security, we, the trustees and 
administrators of life insurance should 
aggressively, even militantly, work for 
its widespread expansion. 

“As long as the general public voices 
unsatisfied demands for fuller and more 
general protection, we face a major 
challenge to answer them if we do not 
want to see government take over 
where we have failed. Surely it is not 
too much to hope that we retain un- 
diminished the genius that made Amer- 
ican life insurance what it is. I believe 
that in the years ahead we will find a 
greater need for various forms of both 
individual and group insurance that will 
cover not only life, but disability and 
sickness hazards, old age retirement 
and even perhaps some form of un- 
employment insurance that may cover 
all employes in all manner of industries, 
large and small.” 


OHIO ASSOCIATIONS’ MEETINGS 

A meeting of life insurance general 
agents and agency managers was held 
in Columbus yesterday with W. T. Craig 
of Cincinnati in charge of the arrange- 
ments. A sales congress is being held 
today under the joint f 








sponsorship of 
the Columbus Life Underwriters Asso- 
ciation and the Ohio State Association 
of Life Underwriters. Tomorrow the 
Ohio association will hold its annual 
convention. 
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The Standard Life is not having a “‘party”’ in 
commemorating the above acquisition. If we 
did, the lawn and the new home office build- 
ing that go with the mower would be very 
jealous, so we look at all of them in the same 


light as the purchase of a new typewriter—all 


“STANDARD LIFE INSURANCE CO. of IND. 


INDIANAPOLIS, INDIANA 


Announcing the Purchase of a Gasoline Mowe 


goin’ to be any.” 


tools to help us serve our salesmen and our 
policyholders more efficiently. Come and see 
our new lawn mower and home office build- 


ing, ‘but don’t expect a party—‘‘there ain't 


- ari V. Wade 


GENERAL AGENCIES OPEN IN 
Arizona ¢ Florida ¢ Illinois * Indiana « Kentucky © Louisiana 
Maryland ¢ Michigan « New Mexico * Texas * West Virginia 
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What every life underwriter 


should know 


ABOUT WOMEN 


NG) 


FortTy-TWO per cent of all 
income tax returns are filed by 


women. 


Over 50% of the votes cast in a 


national election are by women. 


In 1946, marriages in the U. S. 
reached an all-time high, for which 
women were probably 99.44% _re- 


sponsible ! 


Women inherit 70% of the estates 
left by men; 64% of those left by 


other women. 


Women are beneficiaries of more 
than 80% of all privately-owned 


life insurance. 


As someone once said: “The differ- 
ence between an old woman and an 
old lady is cash.” 

Life insurance purchases by women 


in 1946 were 15% greater than in 


1945. 


Of the women who work for a 
living, 84% need the income for 
their very subsistence, or for the 


support of dependents. 


YET—only about 13% of today’s 
life insurance volume is written on 


women! 








New England 
Mutual 
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The Advertising Man Looks 


At Life Insurance 


By Henry C. Flower, JR. 
Vice President, J. Walter Thompson Co. 


Walter 
agent and pub- 
counsel for the Institute of 
but interest in life 
an long be- 


Since 1939 Thompson 


the J. 
Co. has been advertising 
lic relations 
Life 


Insurance, our 


insurance public relations be; 
fore 1939 and it continues today as some- 
thing greater than an agency’s normal 
and professional interest in the affairs 
All of us at Thompson’s and 


in our busi- 


of a client. 
| think most other people 


ness look upon life insurance public re- 
lations today as almost a pattern for 
other industries and business groups, 
just as in the early 1930's some of us 


perhaps considered it almost a warning 
to others. 

If one were to circle a date on a calen- 
dar and say that here, on such and such 

day, the modern era of life insurance 
public relations began, | suppose he 
would choose a date around 1934. The 
public’s estimation of life insurance was 
then, probably, at its lowest point since 
the first war. America was emerging 
from the worst of its depression, it had 
elected a new administration, and it was 
beginning to take stock of all business 
and all industry. 

Why Public Is Not Hostile to 
Life Insurance 
Never at even its lowest point did we 


advertising people feel the public was 
actually hostile to life insurance—hostile, 
for example, as it unquestionably was 
towards many other institutions and 
particularly towards — financial — institu 
tions. The public was not hostile, but 
we felt that on the merits of life insur 
ance it should have been a_ thousand 
times more friendly. For no other busi- 
ness, in 1934 or now, possesses so many 
of the basic requisites for good public 
relations. Here are some of them: 


l. The need for a life insurance business 


tal life today 1s 
virlually every 
financial 


in our economic and so 
unassalable. Witness how 
American family uses tt for its 
protection. 

2. Life insurance makes no enemies by 
existing principally for a simple group or 
ncome level; its “product” ts for the poor 
as well as the rich, for the farmer as well 
city person. There are enter 
prises whose fie ld is nearly as wide. 

3. The life insurance business has never 
dodged the implications of its business 
This is not to say that it is incapable of 
erro} fulfilling its obligations, but that 
it has at least never failed to recognize that 
its obligations do extst—in health and ac- 
tuartal researches, in the investment of 
issets, n the broadening of policies and in 
the maintenance of free competition and 
individual enterprise. It was the happy 
helief of many business men before 1930 
that their only social function was to make 
and sell a product; in our generation this 
has never been the belief of life insurance 
mien, 

4. Life insurance is 


as the jew 








not isolated from its 
public; its distribution lines go directly 
from home office to the _ policyholder’s 
home. There is nothing anonymous or far 
away in the operation of life insurance as 
there must be, for example, in the price 
structure of wheat or in the movement of 
most other commodities. 


Bigness of Life Insurance Inevitable 
and of Great Social Benefit 


In the 1930’s, advertising and public 
relations men looked at the life insur- 
ance business and recognized it as a 
useful, nearly universal, responsible and 
democratic business. But it seemed to 
us that much of the American public 
did not have the information we had. 
There were “blocks,” we felt, in what 
should have been efficient, two-way com- 





Blank & 
FLOWER, JR. 


Stoller 
HENRY C 


munication between life insurance on 
the one hand and the public on the 
other. 

lirst of all, it was within the spirit 
of the 1930's to distrust bigness, and life 


insurance was obviously big. Some of 
us knew then, and I think more and 
more people are learning today, that the 


urance is inevitable 
social benefit to pol- 
icvholders and the public. We knew that 
there was no enue a between the 
of an automobile company, for example, 
and the size of an insurance company. 
We buy automobiles F.O.B., but when 
we buy an insurance policy we buy part 
of the company, whether it is a mutual 


bigness of life ins 
and of tremendous 


size 


(Continued on Page 11) 


Actuarial Society 
(Continued from Page 1) 


Furthermore, new 
mitted by these 


arrangements  per- 
laws may gradually 
lead to other elements of difference in 
policy benefits. In the life insurance 
business the tendency seems to be 
toward still greater competitive indi- 
viduality. 

“There is one 
to this situation. 


outstanding exception 
At present many com- 
panies are using practically identical 
rates for new single premium non-par- 
ticipating life annuities. This is the re- 
sult of a very gradual “follow-the-lead- 
er” development which began in 1941 
and extended over five years. It is be- 


lieved that each company deciding to 
adopt these rates already in use else- 
where, did so not only because of its 
need for a more adequate rate basis, 
but because it recognized that this an- 
nuity business presents two unique 


problems, first, the new business is high- 
ly fluid and quickly tends to go in ab- 
normal volume to companies with rela- 
tively low annuity premiums, and second, 
the possibility of a material increase in 
tuture annuitant longevity resulting 
from advances in medical science in- 
troduces an element of uncertainty 
which makes it undesirable for a com- 
pany to allow itself to become a target 
for a disproportionately large amount 
of the business.” 


Professional Activities Not Limited 


The Sherman Act imposes no limita- 





O. J. Arnold Addresses 


Pres. Truman’s Conference 


Education aimed to reduce careless- 
ness, which causes most fires, is the 
- only final answer to the fire problem, 
QO. J. Arnold, president of Northwestern 


National Life, 
Conference on 
Wednesday. 
Speaking for the life 
ness, he said: “We _ believe 
business holding the important place 
which life insurance does in the na- 
tional economy has a responsibility to 
promote the welfare of the people as a 


President Truman’s 
Prevention on 


told 
Fire 


insurance busi- 
that any 


whole as well as of its policyholders. 
We believe that is good business as 
well as good citizenship. Keen as the 


life insurance business is to conserve 


life in order to reduce mortality rates 
and hence the cost of life insurance to 
the public, it is aware, too, of the im- 
portance of conserving human values 


because of the long-range contribution 
they make to the general welfare.” 
People will respond to intelligent pro- 
grams of education, the speaker declared, 
referring to the in getting large 
numbers of people vaccinated, fund rais- 


Success 





TO MEET ON CENTRAL OFFICE 

David A. Forbes, Michigan Commi 
sioner, as chairman of the special con 
mittee of National Association of Insu 
ance Commissioners considering esta 
lishment of a central office, with a pa 
executive, has called a meeting of ti 
committee for Des Moines during tl 
Zone 4 meeting there May 8-9. Cor 
missioner Forbes is also zone chairma 





FAYROLL PREMIUM DEDUCTION 

Complying with an opinion by Att 
ney General Hugh S. Jenkins in May 
last year, W. Lee Shield, Ohio Supe: 
intendent of Insurance, announced tl 
he will permit monthly payroll dedu 
tions for insurance premiums on {| 
basis of 1/12 of the annual premiu 
The ruling of the attorney general \ 
overruled by former Superintendent 
Insurance Walter Dressel, who never 
put it into effect. 


‘ne compaigns to fight heart diseas: 
cancer, and polio, and preventive healt! 
campaigns such as the city-wide chix 
x-raving program launched this week 
his home city of Minneapolis. 








HEARD on 











John W. Thomson, retired vice presi- 
dent and actuary of North American 
Reassurance Co., who spends the win- 
ter in Florida, is coming to New York 
soon to see a performance of Briga- 


doon, the biggest music show hit in 


JOHN W. THOMSON 
New York, and now playing at the 
Ziegfeld Theatre. The scene of Briga- 
doon is laid in Scotland. ; 
Che producers had the counsel ol 


during the time the pro- 
being prepared and_ re- 
hearsed, and one reason for its Scotch 
authenticity is due to the advice given 
the producers and stage managers by 
Mr. Thomson who was born in Scotlind 
and spent his boyhood there. 


Mr. Thomson 


duction was 


Mr. Thomson has not yet seen Briga- 
doon at the Ziegfeld. 
James Earle Fraser, noted sculptor 


who designed the buffalo nickel for the 


tion on the professional activities of 
members of the society if there is no 
purpose or effect to suppress competition 
or to obtain illegal inter-company agree- 
ment, said Mr. Marshall. He pointed out 
that the —- has a responsibility 
to the public t » keep insurance protec- 
tion safe, it dbeds all possible light in 
making assumptions for long-term rate 
making, yet no activity of the society 
should violate the letter or spirit of the 
Sherman Act. 


United States Treasury, will create an 
heroic size bronze of Benjamin Frank 


lin for the Franklin Life of Springfield, 
Ml. The company is completing the ere 
tion of an eleven-story addition to it 
home office plant in Springfield, and 
when finished the statute will adorn the 
court between the two buildings. The 
statute will depict a seated Trankln 
in. philosophical mood, similar to the 
mammoth figure in the Franklin Insti 
tute in Philadelphia which Mr. Frase1 
created. Widely known as_ the 
sculptor of the “End of the Trail” de 
picting a mounted Indian at the ede ot 
a precipice, with head bowed over that 
of his horse, Mr. Fraser was a_ pupil 
and protege of the great Saint-Gaudens, 
and also of the immortal Frenchman, 
Rodin. 


also 


NEW YORK LIFE 
MAR., 
1947 
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Second place among winners of awa 
in the fourth annual cover contest S| 
sored by the American Red Cross : 
company publications during the Ma: 
Fund campaign was won by the } 
York Life News. 

Judges of the contest were Arthur 
Jackley, editor of Crown Corker, Cro 
Cork & Seal Co., Baltimore, represe 
ing the International Council of Ind 
trial Editors, of which he is vice pr 
dent; K.-C. Pratt, editor of Stet, a1 
Howard Bonham, vice chairman 
charge of public selations, represent! 
the American National Red Cross. 


Uncle Francis. 











Ideal For The Man 
Who Wants To Be 










We knew a prosperous manufacturer. It looked 
as though he was on Easy Street . . . until 
competitive developments rendered his product 
obsolete. He lost his plant, sold his home, and 
spent his final years working for a former com- 
petitor. 














Another was a successful banker. He was about ready 
to take things easy when the depression kicked the props 
from under his borrowers, and he wound up “behind the 
eight ball.” 















A third one was a wealthy merchant. He had turned 
the management of his business over to his sons, planning 
to spend his retirement years in travel and recreation. 
The sons theorized the business onto the rocks, and even a 
“blood transfusion” from the old man couldn’t save it. His GUARANTEES: 
latter days were full of disappointment and hardship. 





10,000 RETIREMENT INCOME 
$10, PLAN 









$50 Monthly until Maturity 
Date, if totally and per- 













WE ALSO KNOW A MAN who, during a moder- manently disabled before 
ately successful business career, invested a fair proportion 55. 
of his surplus in life insurance — the rest he put in stocks, $1 00 Monthly income for life, 
bonds and real estate. Several times he has lost some money beginning at age 55, 60 
on the last three items, but he has never lost a penny on or 65. 
his life insurance. For the past fifteen years he has enjoyed $1 00 Monthly for 111 months, 


a regular, dependable, monthly income from his life in- i# death oceus before 
surance, and a fluctuating, unsteady income from his other Maturity Date 


investments. But his steady monthly income from his life a 














insurance is sufficient to keep him carefree as long as he 
lives, and the other income is velvet, if he gets it! 
That's what we mean by “CAREFREE.” 







J 









Being CAREFREE in old age is the rich reward for financial planning in time. 


— Massachurell LIFE INSURANCE COMPANY 
1851 Springfield, Massachusetts 


Organized 
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AMA Spring Conference 
To Be Held May 20-22 


RICHARD B. EVANS CHAIRMAN 
Expect About 100 Representatives from 
Member Companies to Attend 
enenaniad’ N. J. Meeting 


: Recellattnats 


Agency 
nual sprin 


Management an- 
combination 


Absecon, N. 


announced 


conterence {or 
held at 


been 


will be 
20-22, it 


companies 
J., May 
by Richard B. 


Life, chairman. 


has 
Evans, president, Colonial 

About 100 
association’s twenty-nine 


representa- 
tives from the 


member industrial companies will attend. 


Five sessions have been scheduled for 
the three-day meeting which will be 
—- as a guided conference in 


whi 1c 
are R. 


all represent utives will participate. 
\dams, company relations divi- 
sion, assistant director in charge of 
Schools in Agency Management, will 
summarize each session. 

The program schedule follows: “Selec- 
tion of Agents,” Richard B. Evans; 
chairmen: G. Hoyle Wright, superin- 
tendent of agencies, Metropolitan Life 
and Lee Searcy, assistant secretary, Life 
Company of Virginia. “Selection and 
Supervision of the stant Manager,” 
Tohn FE. Ruehlmann, vice president, 
Western & Southern Life; co-chairmen: 
Malcolm C. pinion aoe = presi- 
eH John Hancock and W. Almon Lons- 
ford director of agencies (indus trial de- 
saa. Commonwealth Life. “Morale 
and Motivation of the Field Organiza- 
tion,” Charies J. Zimmerman, director of 
institutional relations, Agency Manage- 
ment Association; co-chairmen: Mr. 
Ciesmereiay and Guilford Dudley, Jr., 
vice president, Life and Casualty of 
Tennessee. 


CcoO- 


eee 
\SS$1 


The final session will be turned over 
to a general discussion under the direc- 
tion of Frank P. SACS, president, 
Liberty National Life. A summary of the 
conference will be eeaed by Lewis 
W. S. Chapman, director of company re- 
lations, Agency Management Associa- 
tion. 

Assisting Mr. Evans on conference ar- 
rangements are Guilford Dudley, Jr., vice 
president, Life and Casualty Co.; W. 
C. Laird, CLU, assistant general man- 
ager and director of agencies, London 
Lite; Cecil J. North, vice president in 
charge field management, Metropoli- 


vice presi- 
Life. 


tan Life; John F. Ruehlmann, 
dent, Western & Southern 


CLARKE TO SPEAK IN TEXAS 


Dwight L. Clarke, president of Occi- 
dental Life of California and of the 
American Life Convention, will be fea- 
tured speaker of the Texas State Life 
Underwriters Association banquet June 
7 in Houston, concluding the associa- 
tion’s three-day state convention. 


Assistant Medical Director 
Of Bankers of Des Moines 








KING 


DR. RAY E. 
Dr. Ray E. King elected 

medical director of Bankers 
Des Moines, Dr. A. E. Johann, 
and medical director, has 
received his M.D. 
from University of Nebraska College 
of Medicine and interned at University 
Hospital, Omaha. He received his Ph.D. 
University of Nebraska 
1946 and has written and 
collaborated on a number of papers for 


has been 
assistant 
Life of 
vice president 


announced. Dr. King 


from Graduate 


College during 
scientific sub- 
from the effects of 

anesthetics to 


leading publications on 


jects ranging some 
of the 
allergy. 


newer progress 


APPOINTED BY CONFEDERATION 


W. A. Giles, W. A. Hand, P. I. Murray 
and George M. Cameron Figure in 
Changes by Canadian Company 


The Life of Toronto 
has made the following appointments: W. 
A. Giles, supervisor 
W. A. Hand, 
ana PP; 4: 


Confederation 


of sales planning; 
supervisor of advertising; 
supervisor of public 
relations. Each of these will be 
ciated with J. P. Costigane in the field 
service department. 

George M. Cameron, at present reg- 
istrar, Group sales, will succeed W. A 
Hand as agency registrar. 


Murray, 
asso- 








RICHMOND ASSOCIATION MEETS 

Glenn Drake, founder of the Glenn 
Drake Schools for Personality Develop- 
ment, was the guest speaker at the 
May luncheon-meeting of the Richmond, 
Va. Association of Life Underwriters. 





EXPERIENCED 
SUPERVISOR 


Wanted for live mid-town success- 
ful agency. Drawing against over- 
riding. Excellent opportunity for 
making money. Box 1708, The 
Eastern Underwriter, 41 Maiden 
Lane, New York 7, N. Y. 











Conn. Gen’! Broadens Its 


Aviation Risks Coverage 
Wilde, president, Connecti- 
1 that the 


Frazar B. 
cut General, announced May 
company has broadened its aviation 
coverage in additional indemnity, disa- 
bility and partial aviation exclusion pro- 
visions of its individual life insurance 
policies currently being issued. Existing 
policyholders will receive the benefit of 
this liberalized aviation coverage which 
is granted at no extra charge and ap- 
plies to aviation accidents occurring on 
or after May 1, 1947. 

“This extension of coverage,” he said, 
“relates solely to aviation restrictions. It 
affects only policies containing aviation 
exclusions and does not apply to acci- 
dent and health policies. There will be 
no exclusion of aviation hazards, except 
where the loss results directly or indi- 
rectly from travel or flight (a) in any 
aircraft while the insured is a pilot or 
member of the crew of such aircraft, 
(b) in any aircraft operated for aviation 
training, or (c) in any military or naval 
aircraft while the insured is in the mili- 
tary, naval or air service of any country.” 

In further discussing the new liberali- 
zation Mr. Wilde said that this latest 
broadening of the company’s aviation 
coverage continues its long established 
practice of viewing air travel as a major 
normal form of public transportation. 





OKLAHOMA TAX BILL 


A bill was passed by the Oklahoma 
House of Represent itives that would re- 


quire foreign insurance companies do- 
ing business in Oklahoma to pay the 
4% premium tax at the close of the 


calendar year instead of at the begin- 
ning. It also provides that taxes already 
collected by the Insurance Department 
for the 1947 license year could be applied 
on unpaid taxes. 





COMPANY NAME CHANGED 


Charter of the Southwest Voluntary 
Association of Bristol, Va., has been 
amended changing its name to Dominion 
Mutual Life Insurance Company. The 
company writes industrial life and sick 
benefit lines. 














56th Year of on 
lo the people of 


New England 


Jay R. Benton, President 








| 
| 
| 
| 
Everett H. Lane, Sec'y-Treas. | 











No Indication of Early 
Depression Seen by Coyne 


Saying that no one could predict what 
may happen, Robert W. Coyne, executive 
director, American Theatres Association, 
in a speech before the Life Underwriters 
the City of New York 
stated he saw no indication of 


Association of 
Tuesday, 
an early depression. 

“We are in the midst of a scare cami- 
paign,”’ he said. Economists and near 
economists are all predicting a bust but 
“rio one has ever been able to tell thie 
cause of depressions.” He looked instead 


at the factors which indicated we are 
not on the brink of a disaster. 
Among these indications, Mr. Coyne 


listed the reduction in the national debt 
from its high of $275,000,000,000 to $258,- 
000,000,000; Savings are at an all time 
high; income is the greatest it has ever 
been; farm debt is low; retail sales are 
up; steel and automobile sales are up. 
Savings accounts are up and_ savings 
bond redemption is low. In a recent trip 
through the country he noticed help 
wanted signs, no unemployment, no ho- 
tel rooms. 

The needs of the nation are great, lie 
stated and will keep many people work- 
ing for many years. He cited, however, 
that lack of confidence can make good 


times bad and bad times worse and 
called upon the group to see conditions 
as they really are and to reject tlie 


thought that we live in a house of card 
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GOOD LOOKING HOUSE. 








fz vie BOUGHT IT — THERE'S 


: ea 






























THE CASE er THE HOUSE THAT COST TOO MUCH 


YES, WE’RE THE OWNERS, BUT THERE'S = 
NO USE TALKING LIFE INSURANCE TO US 
—WE’RE HOUSE POOR WITH A $9,500 


















YOU'RE NOT HOUSE POOR— | 
NOT IF YOU’VE GOT WHAT 
YOU WANT. 














—— 
OH, WE LOVE THE HOUSE BUT 
IT 1S COSTING AN AWFUL LOT. 








by the GUARDIAN 
















THAT’S ALL RIGHT SO LONG 
AS YOU DON’T HAVE TO SELL. Bh 


. AND FOR $63 A YEAR YOU 
CAN FIX IT SO MRS. JONES WILL 
NEVER HAVE TO SELL. 
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The Advertising Man Looks at Life Insurance 


(Continued from 


company or not, and the company grows 
to the extent of our purchase. This is a 
simple enough explanation, but in 1934 
it had never been sufficiently publicized. 


Distrust of Distribution Systems in 
Early New Deal Days 


It was another habit of the American 
people in the early days of the New 


Deal to distrust distribution systems. 
Bigness was feared because people 
thought it meant irresponsible, un- 


checked power; distribution was feared 
because people thought it meant waste 
and the encouragement of fraud. In that 
period much of our people thought them- 
selves guinea pigs. 

The distribution system of life insur- 
ance—does it provide a service compar- 
able to its cost? Of course it does, and 
more. If it were not for the agent we 
would not have $174 billions of insurance 
in force, and if it were not for the abil- 
ity and integrity of the agent, much 
of this insurance might be ill advised 
and poorly administered. But here again, 
there was a block between the people 
and the business; the people didn’t 
know. 

There were other blocks, too. The 
public, or too much of it, did not know 
all the uses of life insurance. It was 
as though they had never been told, and 
had never discovered for themselves that 
their automobiles had headlights and 
brakes. As always, there were also in- 
dividual or group misunderstandings of 
life insurance. Some of these, again in- 
evitably, were fostered by people who 
had their own axes to grind. And, fin- 
ally, above and beyond all these other 
public relations problems lay the great, 
erey fog of ignorance about the function 
of life insurance in our economy—its im- 
portance, its strength and its social use- 
fulness. 


‘ 
Pioneering of Annual Life Insurance 
Week 
Perhaps, in detailing .the problems 
which life insurance faced in those days, 
| seem to overestimate their importance. 
They did not seriously jeopardize the 
strength of life insurance, after all, and 
they did not stand in the way of the 
continued growth of the business. Yet, 
life insurance was not willing to risk its 
future by allowing public attitude to- 
wards it to remain static or to become 

less friendly. 

The genesis of a unified, central public 
relations program for life insurance was 
instituted in 1932 by the National Asso- 
ciation of Life Underwriters and the 
old Association of Life Agency Officers 
first as Life Insurance Day, later as 
linancial Independence Week and finally 
as the Annual Week of Life Insurance. 
It was important in its concept as a 
non-sales, cooperative undertaking spon- 
sored by many companies, and it was 


Page 8) 


important in the work it did. If we are 
likely to think today that public rela- 
tions should go on fifty-two weeks a 
year instead of one week, it is no reflec- 
tion upon the integrity and usefulness of 
this earlier activity. 

Nor was public relations being neg- 
lected by individual companies, in their 
advertising, policyholder relations and in 
the activities of agents and home office 
executives. Perhaps the words “public 
relations” were never actually voiced, 
but the work continued and in some 
cases very effectively. This individual ex- 
perience in public relations work, com- 
bined with the experience of the Annual 
Week of Life Insurance, were carried 
over into the basic planning and organi- 
zation of the Institute of Life Insurance. 

The active role of the J. Walter 
Thompson Co. began during the time of 
this planning and organizing, in 1938 and 
1939. The work which was accomplished 


during this period, and the steady 
growth of the Institute since then is 
something in which the J. Walter 


Thompson Company takes intense pride. 
Yet it was then and has been ever since 
a job bigger than any advertising agency 
and for that matter, bigger than any 
one insurance company. 


Why the Institute Has Succeeded 


From my company’s experience as 
counsels to many industries and_ busi- 
ness groups, I think I can summarize 
the four reasons why the Institute has 
succeeded. Certainly they are the reas- 
ons why our work with the Institute and 
the life insurance business has given all 
of us a personal sense of satisfaction 
and accomplishment : 

1. The continued willingness of life 
insurance to recognize its total responsi- 
bility to our society and to move with 
the times in meeting these responsibil- 
ities. The public relations program of 
life insurance is constantly testing pub- 
lic attitudes; the business has been 


ready to adjust its operations to meet 
them. 
2. The effective thinking and quick, 


determined action of the principals of 
the Institute—the life insurance officials 
who serve on the Institute’s Board of 
Directors and the advertising committee. 
I think the participation of these many 
top-level insurance executives has been 
an essential ingredient in the Institute’s 
success. 

3. The lack of insulation which has 
always existed between the Institute and 
the business as a whole. Our channels 
of communication to life insurance home 
offices and to the field have worked both 
ways; they have told the business what 
we are doing, and have told us what the 
field thinks should be done. The insur- 
ance trade press has played a tremen- 








Life Insurance Company OF AMERICA 








| DIDN'T KNOW LIFE INSURANCE 
COST SO LITTLE... 

























SAY... AT THAT PRICE | CAN'T 
AFFORD NOT TO MAKE SURE. . . 
























































Ambitious young man — age 


of estate planning. 
Box 1709, 





tion with a progressive general agent as his assistant. 
Teaching and training men, personal production, familiarity with all phases 


41 Maiden Lane, 


DO YOU NEED AN ASSISTANT? 


26, college graduate — wants to make connec- 


Background includes: 


The Eastern Underwriter 


New York 7, N. Y. 













dously important part in helping us 
achieve this flow of information. 

The efficiency, enthusiasm and the 
hard work of the Institute staff. My 
respect and admiration for Holgar J. 
Johnson rests upon many grounds; his 
building up of the Institute staff and his 
direction of its activities is certainly not 
the least of them. 


The Future 


Life insurance public relations, at least 
in our generation, began as we emerged 
from the depression; what will happen 
now that we are emerging from a period 
of war is anybody’s guest. But life in- 
surance this time, as we face an era 
which will be probably just as troubled 
and just as difficult, does have public 
relations tools to work with, and a body 
of experienced, alert and thoughtful men 
and women in the field and in home 
offices who know what the problems are. 

To call these problems the removal of 
“misconceptions” about life insurance, I 
think, is wrong. Misconceptions do exist, 
but if we have learned anything it is 
that through mass education, misconcep- 


EDWARD P. LANGLEY DEAD 
district man- 
ager at Lewiston, Me., for the Metro- 


Edward P. Langley, 78, 


politan Life from 1895 until his re 


ment in 1934, died at his Lewiston home 


a long illness. He 


Mass. 


recently, following 
a native of Salem, 


TEXAS LEGISLATIVE ACTION 


Model legislation on standard vz 


tions and non-forieiture benefits has 
been passed by the Texas legislature 
and indications point to approval by 


Beauford Jester. 


Governor 


Edward A. Erickson has been named 


representative at El Centro, Cal., 


Northwestern Mutual by John R. Mage, 


CLU, general agent. 
























tire- 


was 


ilua- 


for 





tions wither away. It is not rhe 


which we need in America but education 
—mass education of the kind which the 


Institute of Life Insurance has 
sponsoring during the past eight 
years. 












toric 


been 
long 

















INSURANCE COMPANY 








The Right of Gree Assembly 


AN OFT FORGOTTEN pillar of the American 
way is the constitutional right to gather in the 
community interest—or for reasons which men 
believe are in the community interest. 
less of how “dangerous” 
appear, Democracy is built upon this and other 
basic American Institutions. 


There’s another pillar of American Democracy 
whose benefits a loyal band of workers has been 
hammering home for a hundred years—Life 
Insurance. It, too, is part of the American way. 


GIRARD LIFE 





Regard- 
such a meeting may 


. . PHILADELPHIA 
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Eiber Agency Awarded 
Mutual Trust Plaque 


EXCEEDS 1946 QUOTA BY 282% 





Presentation Made at Agency Lunch- 
eon; Agency Greatly Enlarged Since 
Organization in Oct. 1945 


Members of the Bernard M. Eiber 
Agency, Mutual Brooklyn, 
home office officials and friends of Mr. 


Trust Life, 
Eiber, attended an agency luncheon last 
week at which A. H. Neil, Jr., manager, 
mid-Atlantic division, announced that the 
Agency had 1946 
the highest percentage of 


iber met its quota 


by 282%, any 





Knickerbocker Pictures 


Left to right: A. H. Neil, Bernard M. 
Eiber, William E. Grof 


agency of the company in the United 
States. A plaque was presented to Mr. 
Eiber by Mr. Neil in observance of the 


Mr. Eiber also had the leading 


ccasion 
personal producer’s record in volume and 
premiums for 1946. 

The agency, which was organized by 
Mr. Ejiber in October, 1945, has grown 
remarkably since that time, expanding 
from a one-room office to its present 
quarters, which have increased ten-fold. 
Personnel also have been added to the 
sency staff and General Agent Fiber 


inounces that the agency has increased 

ts full-time organization. Murray Wald- 
unit manager, is leading all other 
agents in New York State in the Presi- 
Club, leading production club of 
the company. Mr. Waldman is also the 
leading agent in volume in New York 
for the first quarter of 1947. Murray 
Malament, who entered the insurance 
business about six months ago, is second 
in volume in the Eiber Agency. 


man 


cent’s 


Mr. Ejiber entered the insurance busi- 
ness in 1931 with The Prudential. In 
1936 he joined the Metropolitan Life 


as an agent in the Stuyvesant Heights 
office in Brooklyn, where he was the 
leading agent in Ordinary production 
and advanced to Ordinary representative. 
He joined the New England Mutual’s 
Isadore Freid Agency in 1941 as unit 
manager, where he remained until 1943, 
when he became an assistant manager 
for the Fidelity Mutual. In 1943 he en- 
listed in the Maritime Service, serving 
until October 1945, being released as an 
ensign 

Active in New York Association af- 
fairs Mr. Eiber has served as a member 


ISSUES PERSISTENCY BOOKLET 





Summary of Action by Companies to 
Combat Lapse Trend Published by 
American Management Ass’n 
The Agency Management Association, 
Hartford, published for member 
companies a booklet entitled “Persisten- 
cy—Current Company Effort and Pro- 
cedure,” a summary of what 101 life 
insurance companies in the United 
States and Canada are doing to com- 
bat the current lapse trend. The report 
was compiled by Russell J. Wood, as- 
sistant general manager, the Imperial 
Life Assurance Co. of Canada, and G. 
Egerton Brown, assistant comptroller, 
Sun Life of Canada. It is a preliminary 
study base on replies to a questionnaire 
prepared by the association’s committee 
on quality business and submitted to 
member companies. Mr. Wood is chair- 

man of the committee. 

Among the data presented in the 
booklet are the practices of 101 com- 
panies—methods employed to improve 
persistency, extent and use of the per- 
sistency rating chart, particular phases 
of persistency causing concern, use of 
statistical studies of lapsed and. sur- 
rendered business, and departmental or 
individual responsibility for persistency. 


has 


NAMED WARNINANCO MANAGER 
George F. Leonard, manager for 
Metropolitan Life at Morristown, N. J., 
has been placed in charge of the War- 
ninanco (Elizabeth), N. J., district. He 
succeeds J. F. Oesmann who has been 
transferred to office account Union City. 
Mr. Leonard was emploved by a power 
company prior to joining the Metro- 
politan as an agent in 1929 in Branch 
3rook, N. J. He was transferred to 
Plainfield, N. J., in 1930 and was pro- 
moted to an assistant manager of that 
district in 1931. He was appointed a 
manager in 1935 at Freehold, N. J. 





of the board of directors of the Life 
Underwriters Association of the City 
of New York, a member of the faculty 
of the agents’ training course and as 
associate editor of the organization’s 
bulletin. He is a member of the New 
York CLU chapter, having received his 
CLU designation in 1936, when he passed 
all five parts of the CLU examination, 
and also holds the certificate from the 
Life Insurance Agency Management. 

Among those present were A. H. 
Neil, manager, mid-Atlantic division; 
William FE. Grof, manager, Eastern de- 
partment; L. I. Lester, Arthur Tiede- 
mann, Bernard Bergen, Mutual Trust 
Life general agents in New York; also 
Mr. Eiber’s brother Dr. Harold E. Eiber 
and his father. 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 
41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











Joint General Agent 





Studios 


Blackstone 
GORDON S. MILLER 


S. Miller, new partner of 
{ Tyson, Tyson-Miller agency, 
Guardian Life, Philadelphia, has just 
finished an intensive series of manage- 
ment conferences at the Guardian’s home 
office in New York. As part of the com- 
pany’s program of expansion in Philadel- 
phia, Mr. Miller will work with Mr. 
Tyson on the development of a full time 
organization and the extension of the 
company’s brokerage program. 


Gordon 
James A. 





NAMED ASSISTANT TREASURER 


Stanyarne Burrows, Jr., chief under- 
writer for Tennessee of Federal’ Hous- 
ing Administration, has joined Volun- 
teer State Life as assistant treasurer. 
A mathematics and chemistry teacher, 
Mr. Burrows joined the Equitable So- 
ciety in 1935 as a mortgage loan in- 
spector. In 1942 he was named home 
ownership supervisor for Tennessee, 
Kentucky and Louisiana by that com- 
pany. His position with FHA followed 
his release from service in 1945 





gressive New York agency. 


41 Maiden Lane 





OPPORTUNITY FOR MANAGER'S ASSISTANT 


Unusual opportunity for young man between 30 and 35 who for the past 
two years has been engaged in full-time personal production and is interested 
in launching a career in agency management as assistant to manager of pro- 


Excellent future—Generous Salary for man who can assume managerial 
responsibilities, recruit and train new men. 


Two former assistants are now conducting their own agencies. 
Our staff is familiar with this advertisement. 
Write giving full information. : 
Box 1700, THE EASTERN UNDERWRITER 


New York 7, N. Y. 








HAIGHT, DAVIS & HAIGHT, Inc. 


FRANK J. HAIGHT, President 


Consulting Actuaries 
INDIANAPOLIS 


Omaha Kansas City 











HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 
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H. A. Lowenheim Ass’t Mer. 
Te, 

Home Life’s Joseph Agency 

A. G. Joseph, general agent, Home 
Life of New York, has announced the 
appointment of Harold A. Lowenheim, 
CLU, as assistant manager of his 
agency. Mr. Lowenheim’s chief duties 
will be to head a planned estate unit. 
Mr. Lowenheim entered the life insur- 
ance business in 1932 following his grad- 
uation from Princeton. He was _ con- 
nected with a large Eastern company 
as an agency assistant. In October 1944 
he became associated with the Home 
Life of New York as field assistant in 
the home office. In 1945 he joined Home 
Life’s Evans Agency. 


Plan Two-Week Seminar 


A two-week seminar, under the direc- 
tion of Bert Jaqua, director of the In- 
surance Marketing School at Southern 
Methodist University, Dallas, will be 
held at Fontana Village, N. C., August 
4 to 16. The seminar will cover pro- 
gramming, business insurance and taxes. 
Milton Elrod, a practicing attorney in 
Indianapolis and Hal Nutt, production 
manager for the Northwestern Mutual 
in Chicago, will be on the faculty. Mr. 
Nutt was formerly associate director 
of the Purdue Insurance Marketing 
School. Fontana Village is Government 
owned, at the head of a thirty-mile lake, 
and consists of a number of one, two 
and three bedroom cottages, with an 
auditorium, cafeteria, and stores imme- 
diately available and with every recre- 
ation facility. Most of those enrolling 
will bring their wives and many their 
children. Communications should be ad- 
dressed to A. R. Jaqua, Southern Metho- 
dist University, Dallas. 





F. C. HUBBELL DEAD 





Son of Equitable of Iowa Founder 
Was in Its Service for 
Forty Years 
F. C. Hubbell, 83, former chairman and 
president of Equitable Life of Iowa, 
died in Des Moines on Saturday last. 
For four decades he had been an exec 
utive of the company, retiring in 1946 
when he was chairman of the financ: 
committee. He was father of Fred M. 


Hubbell, now president of the company, 


and was son of F. M. Hubbell, who 
founded the Equitable and was_ its 
Policyholder No. 1. 

F. C. Hubbell in his long career with 
the company during which he guided 


its investment policies saw its assets 
increase from $6,000,000 to more than 
$325,000,000. 
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) A Complete SECURITY PROGRAM 


for Mutual Life Field Underwriters 

















| NOW 


we've added an 


: First we introduced 
' The Mutual Lifetime INSURANCE BENEFIT 
: Compensation Plan PLAN 


to provide 
which gave our Field Underwriters a con- 


tract hailed by them as “‘the finest in the LIFE INSURANCE 
3 business.” ACCIDENT & SICKNESS BENEFITS 
: This plan stabilizes income, thus mini- HOSPIT Ai BENEFITS 


; mizing the effect of fluctuating volume. It 
| SURGICAL BENEFITS 


| also provides substantially larger earnings 


for the career underwriter, through extra 
The costs of these benefits are 


eon shared by the Company and 
. e e e 
pail: piel masnianctitaaih mectnas the Field Underwriters. 
Lifetime Plan provides for a generous re- | 
tirement income. (Semana sma teN 


"Vee new Insurance Benefit Plan, giving liberal protection against major 


compensation for quality business, and for 











hazards, is a logical supplement to our Lifetime Compensation Plan. To- 
gether they go tar toward bringing personal security into the lives of our 
Field Underwriters, men and women who devote their careers to bringing 


the security of life insurance into the lives of their neighbors. 


Our 2nd Century of Service 


THE MUTUAL LIFE 


INSURANCE COMPANY of NEW YORK 


34 Nassau Street Puoured, P| Fnoome New York 5, N. Y. 
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Personnel Employed By 
Life Companies Up 14% 


YEAR-END TOTAL AT NEW HIGH 


Increased By 36,500 During 1946; 50,000 
More Employed Now Than 
Before the War 


he number of persons employed full 
the life insurance business in- 
eased 36,500 or 14% last year to a 


voint of 297,000, according to 


tT 2 


mate based on a survey made by 

Life Insurance Agency Management 
\ssociation of Hartford 

“Life insurance is now giving employ- 


some 50,000 more persons than 


before the wai the Ass« 


ciation com- 


nted. “The greater part of last year’s 
rease in personnel was in the agency 
forces of the business, which numbered 
170,500 at the start of this year, up 
nearly 20,000 or 13% during 1946. This 


ain in sales and service personnel was 
eflected in the 1946 sales of new busi- 
ness, which were 51% greater than in 
he previous year. Home office person- 
creased nearly 14,000 last year to 

r-end total of 94,000. Branch office 

en clerical personnel increased 


3,000 to 32,000 at year-end 
ise a large part of last year’s 
crease was the result of continued re 
Irn otf service men to pre-war posts, 
number of male workers increased 

at a greater rate than the number of 
en employes. The male work force 

e business increased 28,400 to 201,800 

t year-end, while the number of women 
loved rose 8,100 to a year-end total 
95000. The increase was 16% in the 
and 9% in the case of 


mployment of women 
a largely in the home offices and 
branch offices, an actual 
1,900 being recorded in the num 

f women in the total agency sales 


ncreas¢ d ( 


decrease of 


e forces of the business. This 

the sharp reduction in the 
industrial 
handle the 


agents, 
weekly door-to- 
a large number of whom 
had been holding down the business of 
heir service-men husbands during the 
were 4,400 women 
and on January 1, 1947, 
the total was 2,000. At the same time, 
| men agents in the Ordinary insur- 

ce le of the business increased from 
PROD a ear ago to 3,300 the first of 


Nummer | wollen 


ections 


ro, there 


strial agents 


TEXAS APPOINTMENTS 
Equitable Society Mass L. M. Sanders 


Manager at Beaumont; W. O. Cat- 
terton to Head Houston Agency 


The creation of a new agency in 
Beaumont, Texas and the appointments 
new agency managers in Beaumont 


Ol 

and Houston were announced by the 
Equitable Life Assurance Society. The 
Beaumont agency will be headed by 
Lawrence M. Sanders and the new 


Houston agency manager will be Wil- 
bert O. Catterton. 


Mr. Sanders, a native Texan, joined 
the Equitable in 1943 as an under- 
writer in Texas City. He was later 


appointed a field assistant and_ shortly 


ifterward he was named district man- 
ager for the Society at Beaumont. 

\ graduate of Indiana University, 
Mr. Catterton joined the Houston 
gency in 1937, shortly after the Equi- 
table reentered Texas. Less than six 
months later, he was appointed a dis- 
trict manager and was named agency 
roup supervisor at Houston in 1941. 


VT. INVESTMENT BILL PASSED 
The bill which would allow life insur- 
invest funds in real 
after being killed and reconsid- 
ered in both the House and Senate of 
Vermont, was finally passed and enacted 
into law by the signature of Gov. Gibson. 


ance companies to 


estate, 




















AT FLORIDA’S swank Boca Raton Club last month, 
puzzled officials watched 225 Union Central Producers 
entrain for home. The Company’s first post-war con- 
vention had just come to a successful close . . . but 
something was wrong! There was no sadness of parting 


with one of the world’s most gorgeous playgrounds. 
People just didn’t ordinarily leave Boca Raton with such 
enthusiasm . . . such obvious desire to be on their way! 


Finally, a veteran of many Union Central conventions 
volunteered the answer. “I have a return ticket to the 
next convention in my pocket,” he said. “I’ll be there 
because the Company gave me an idea here which will 
enable me to qualify. We old-timers have learned to 
expect such an idea from each convention—but this time, 
it is so comprehensive, so simple to use, so thoroughly 
field tested in advance .. . we simply can’t wait until 
we get home to try it.” 

Union Central Representatives, everywhere, now are 
learning what convention qualifiers learned in advance 


.. that this Company has a vital, new, sales plan which 


throws the spotlight on the average man’s most basic 
need, and then shows him how life insurance offers the 
one practical solution to his problem. It promises to be 
the biggest commission builder in Union Central history. 








THE 











Cightith Vunversary Yop 
Mion Central \WFE INSURANCE C0. 


CINCINNATI, OHIO 





Ives Wins Pulitzer Prize 





CHARLES E. IVES 


Charles E. Ives won one of the much 
sought-after Pulitzer prizes this week, 
his award being for musical composition, 
For many years he was partner of Julian 
S. Myrick in the old Ives & Myrick 
agency, New York City. Some years ago 
he retired from life insurance in order 
to devote the rest of his life to music. 
A Yale man, he studied there under 
Horatio Parker, one of America’s lead- 
ing musical scholars. 


1946 DIVIDEND PAYMENTS 





$500 Million Paid to  Policyholders 

Puring Year; 23% Left With Com- 

panies to Earn Interest 

Dividends paid to American policy- 
holders by all life insurance companies 
in the country totalled $502,000,000 in 
1946, the Institute of Life Insurance re 
ports. While the aggregate of dividends 
showed an increase of $37,000,000 in the 
year, the dividend schedules are ma- 
terially lower today than they were fif- 
teen years ago. 

“Policy dividends in 1946 were 8% 
greater than in 1945, the increase being 
due primarily to the greater amount o} 
the life insurance owned and the in- 
creased age of continuing policies and 
not to increased dividend schedules,” the 
Institute said. 

During the year, $117,300,000 or 23% 
of the dividends were left with the com- 
panies to earn interest until called for, 
bringing the total of such funds left 
with the companies by the nation’s poli- 
cyholders to $953,000,000. This aggregate 
is today $378,000,000 greater than it was 
at the end of 1941 an increase of 66% 
in the five years. 

Of the 1946 dividends, $89,800,000 o1 
18% was taken as cash or payment on 
policy loans. Another $75,000,000 or 15% 
was used to purchase paid-up additions 
to policies; and the balance, in addition 
to the 23% left at interest, was used to 
pay premiums, this portion — totalling 


* $219,900,000 or 44%. 





MADE OCCIDENTAL GEN’L AGT. 
Howard E. Oliphant has been ap- 
pointed general agent at Chico, Cal. for 
the Occidental Life of California. Mr 
Oliphant was a member of the com 
pany’s R. D. Moore agency at Santa 
Monica for the past nine years. He 
joined Occidental in 1938. A native ot! 
Nebraska Mr. Oliphant was associated 
for two years with the Northwestern 
National before moving to California. 





BANKERS LIFE SALES SCHOOL 

Twenty-eight agents from twenty 
agencies of Bankers Life of Des Moines 
attended a home office sales training 
school last week. This was the second 
in a series of four schools the company 
is conducting and is under the direction 
of T. H. Tomlinson, manager of sales 
promotion, assisted by Roy A. Frowick, 
educational supervisor. 
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Three Staff Changes 
For Guardian Life 


rR. C. NEUENDORFFER TO RETIRE 

two New Posts Created; James Scott 

Becomes Secretary and Treasurer; 
B. S. Johnson Controller 





Three changes in its official staff have 
cen announced by Guardian Life of 
\merica. Second Vice President R. C. 
‘euendorffer will retire on July 1 under 
e provisions of the Guardian em- 
oyes’ retirement plan. On June 1, Sec- 
tary James Scott will become secre- 
ry and treasurer, and Assistant Vice 
resident Burgh S. Johnson will become 
mtroller. Treasurer and controller are 








SCOTT 


newly created Guardian official positions. 


JAMES 


Mr. Neuendorffer’s retirement comes 
after almost thirty-nine years ol 
Guardian service. Second vice president 
since 1940, he began his insurance ca- 
reer in 1908 as a member of the cleri- 
cal staff. He was appointed assistant 

pido in 1915 and in 1921 was made 
secretary. Many of the principles of sci- 
C sate management, just gaining recog- 
nition in the early 1920's, were intro- 
duced at the Guardian by Mr. Neuen- 
dorffer. He was particularly interested 

insurance conservation, programs ol 
benefits to the policyholder and to the 
yeneficiary. A member of the Life Office 
\lanagement Association, a Fellow of 
he Insurance Institute of America, he 
- has made many contributions to the 
¢ field of management through papers and 
ks delivered at insurance association 





conferences and conventions. While a 

mber of the board of directors of the 

i lusurance Society of New York, he was 

S charge of its life insurance educational 
urse, 

\n alumnus of New York University, 

received his LL.B in 1908 and _ his 

aster of Laws degree in 1910. He is 

vember of the American Bar Associ- 

on of Life Insurance Counsel, the So- 


ty of International Law, and a charter 
mber of the United Nations League of 
wyers. Long a.student of world af- 
rs and active in denominational and 
ic organizations, he is chairman of 
e People’s League for World Order, 


lic, a member of the Committee on 
y . . ’ 

rld Order of Unitarian Laymen’s 
‘gue, and a corresponding member 


the World Order Commission of Uni- 
ian denomination, 

ir. Scott, a Fellow of the Actuarial 
iety of America, joined the Guardian 
1934 as assistant to the vice president. 
1935 he was made assistant vice pres- 
nt and in 1940, secretary. In addition 





| his present secretarial responsibili- 
Mr. Scott will assume those of 
isurer on June 1. 





Mr. Johnson came to the Guardian in 
0. He was appointed to the com- 
ny’s official staff in 1936 as assistant 































NEUENDORFFER 


secretary. Commissioned a_ lieutenant 
in the Naval Reserve in 1942, he was 


PLANNED SERVICE 
Fhe Se S. 
BERKSHIRE 


A\ 8 Pe 
LIFE 









por brokers 


SON-AGENCY . 
INSUR ARGS €@G:. 


of Pittsfield, Mass. 


17 East 42nd St., N. Y. 17 


assigned to active sea duty a year later. 
While assistant operations officer to 
Rear Admiral Blandy, now commander 
of the Atlantic fleet, Lieutenant Johnson 
took part in the invz asion of the Marshall 
and Caroline Islands, of Iwo Jima, Oki- 
nawa, and of the Philippines. He was a 
lieutenant commander at the time of his 
assignment to inactive duty. Rejoining 
the Guardian in 1945, he was appointed 
assistant vice president. When his new 
appointment as controller becomes ef- 
fective on June 1, Mr. Johnson’s respon- 
sibilities will include all phases of Guard- 


MUrray Hill 2-3030 


HOME FROM HOSPITAL 


James A. Fulton, president of Home 
Life, has returned to his home in this 
city following a minor operation in New 
York Hospital, from which he recov- 
ered. 


MONTREAL LIFE GAINS 
Montreal Life, Toronto, reports new 
1946 business at $15,987,000 compared 
with $11,691,000 the year before. Insur- 
ance in force increased to $96,290,000 
from $86,209,000 in 1945. 











titi a 
ian accounting as well as those with oF your prospect wants Juvenile Education 
which he is currently charged as meth- 4 P 7 s 
ods planner and coordinator. ) Ask Peyser About It 

A graduate of Columbia University, PERCY A. PEYSER, Gen. Agt. 
Mr. Johnson is a charter member of the MANHATTAN LIFE 
New York Insurance Accountants Club. 55 Liberty St., New York 5, N. Y. 
He has served on various committees of COrtlandt 7-2676 
the Life Office Management Association. ——— 








ONE FORM 





OF 


Passenger 
Flying 


Familiar Mr. Stork certainly gives 
extended coverage, doesn’t he? He 
gets around! And later in life his 
passengers will get around—through 
another form of flying. 

And then they'll appreciate the 


meaning of “extended coverage”. For 
Prudential has extended its Acci- 


dental-means Death Benefit to include 
all passengers flying in any kind of 
aircraft. There is no extra charge to 
any of our 23,000,000 policyholders 
for this added benefit. And there will 
be no extra charge to our new appli- 
cants, except to those few whose pas- 
senger flying activities are extensive. 
Such progressive underwriting helps 
Prudential representatives and bro- 
kers. And knowing the value of the 
good-will which already exists toward 
Prudential, they appreciate the im- 
portance of this policy liberalization 
to their present clients! ; 
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Belknap Addresses Los 
Angeles A. & H. Ass’n 


AT FIRST REGULAR MEETING 





Occidental Life of Cal. Agency Director 
Tells of Accident and. Health 
Insurance Today 

Raymond H. Belknap, agency director 
of the Occidental Life of California, 
was the speaker at the recent first reg- 
ular meeting of the newly organized 
Accident & Health Underwriters Associ- 
ation of Los Angeles, with more than 
half a hundred members present to hear 
his talk on “Accident and Health Insur- 
ance Today.” Mr. Belknap said in part: 

“Accident and health insurance is a 
heritage from casualty insurance that 





now has outgrown its heritage and 
stands alone. In 1906 there were forty- 
seven carriers of accident and health 


insurance with $15,000,000 in premiums; 
ten years later there were 325 carriers 
with $223,000,000 in premiums and ten 
years later or 1946 there were 600 car- 
riers with $675,000,000 in premiums, With 
this increase in size and stature we should 
assume responsibility and display wis- 
dom. I think accident and health insur- 
ance is personal insurance, not property. 
We are selling dollars for future deliv- 
ery, just like life insurance. All is 
disability coverage, whether the disabil- 
ity be temporary or permanent; the 
coverage pays the bills and _ replaces 
income, 
Must Sell Needs 

“Accident and health insurance men 
first sold policies, now they must sell 
needs and must sell intelligent program- 
ming. We are cheapening our business 
by selling packages and gadgets. Acci- 
dent and health insurance first was sold 
for travel, then it came into the gen- 
eral life business. Companies have been 
subject to criticism for their stand. Per- 
haps we have gone too far in our limi- 


tations. Company practices in the field 
differ. We must correct some of these 
things. Are we selling two bit claims 


or catastrophy protection? We are sell- 
ing a catastrophy coverage, not a main- 
tenance service. One of the big weak- 
nesses of socialized medical proposals 
is payment for wearing out troubles that 
should be budgeted for. When the client 
doesn’t collect his premium he thinks 
he has made a bad deal. You have sold 
a lapse. 

“Are we order takers? Do we sell 
needs—loss of time, etc.? Don’t skim 
the cream, cover the real needs, sick- 
ness as well as accident. 

“Are we underwriting the business at 
the time of claim? Check the applica- 
tion at the time it is taken. The blank 
is short. Information is incomplete. We 
are not doing a good job of underwrit- 
ing. What respect will the policyholder 
have for the claim blank? You can’t 
skip the importance of the application 
in accident and health business. You 
can’t trifle with the business. We are 
not keeping pace with underwritng 
methods. Accident and health policies 
have too many limitations. 

“Do you ask your client questions? If 
your income stops how many weeks 
could you live (a) without selling your 
war bonds (b) closing your bank ac- 
counts (c) selling your home (d) selling 
your personal effects (e) cashing or 
borrowing on your life insurance (f) 
sending your wife out to work and leave 
you at home all day alone with only 
neighbors to look after you (g) or 
Charity ?” 





COLLINS UTICA SPEAKER 


Stanley Collins, regional vice president 
of New York State Association of Life 
Underwriters, addressed the Utica asso- 
ciation at a dinner recently. Mr. Collins, 
an agent in the Metropolitan’s Seneca 
district, is past president of the Buffalo 
association and of the Buffalo Chapter 
of CLU. His topic was “One Measure 
of Success.” 


Joins Mutual Benefit 





RICHARD E. PILLE 


Richard E. Pille, educational director 
for Connecicut Mutual Life, has been 
appointed associate superintendent of 
agencies by Mutual Benefit Life of 
Newark, it is announced by H. Bruce 
Palmer, superintendent of agencies. 

Mr. Pille life insurance in 
1930 following graduation Har- 
vard and Harvard Law School, joining 
Connecticut Mutual in 1935 as an agent 
with the Fraser Agency in New York. 


entered 
from 


He went to the home office as agency 
1940 after district 
manager at Bridgeport and supervisor 
of the New York agency. He was made 
educational director in 1945. 


assistant in being 
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RENEWAL 


RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5, N. Y. 


PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 











PENSION TRUSTS 
(Individually Planned) 





BROKERS—Increase Your Commissions 
Inquire About Our 


DISABILITY INCOME ($10 A MONTH) 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 
1450 Broadway, New York 18, N. Y. 


FAMILY GUARDIAN 
(High Protection—Low Cost) 


Phone: WI 7-0631 








To Hear Talk by Poet 


Edgar A. Guest, Detroit’s famous 
poet, will be speaker of the evening 
when the Life Agency Cashiers Asso- 
ciation of Detroit and Windsor enter- 
tains the General Agents and Man- 
agers this month. The annual meeting at 
which the cashiers banquet their branch 
manager or general agent will be held 
in Book-Cadillac Hotel, Detroit, eve- 
ning of May 21. Subject of Mr. Guest’s 
address has not yet been announced. 





NEW DISTRICT MANAGERS 
Edwin G. Shelp and William E. Slimp 
have been appointed district managers 
in St. Louis for the Franklin Life. They 
were formerly associated with the Mu- 
tual Savings Life. 















national institution. 


EQUITABLE 
LIFE of IOWA 


On January 25, 1867, the Equitable Life of 
Iowa was founded in Des Moines, then a fron- 
tier town of 8,000 people. 


The 80 intervening years have witnessed the 
development of that pioneer enterprise into a 
In contemplating the 
completion of its first century of service, the 
Company will continue to conduct its affairs 
in the sound, constructive and progressive 
manner which Time has so thoroughly tested. 


Founded in 1867 in Des Moines 
















Sound Fiscal Policy 
Demanded by D. L. Clarke 


Sound fiscal policy for the Federal 
government, and abolition of local taxes 
which penalize thrift, were demanded 
by Dwight L. Clarke, president of both 
American Life Convention and Occi- 
dental Life of California, at a luncheon 
meeting of the Omaha Life Under- 
writers Association last Friday. 

“We must,” Mr. Clark said, “insist 
upon a sound fiscal policy in govern- 
ment, on a balanced budget, debt reduc- 
tion and tax reduction—in that order. 
With the growing probability that our 
foreign commitments, both for relict 
and maintenance of democracy, will 
continue to make heavy demands on 
our national wealth and income, most 
rigid economy in the domestic depart- 
ments of government is doubly essen- 
tial, Only by so doing can we hope to 
balance our national budget, and keep 
it balanced. Then debt reduction will 
follow if a strong enough sentiment for 
it 1s given articulate expression. Tax 
reduction may only safely follow when 
debt reduction is firmly assured. That 
is our duty individually and collectively. 

There is another form of govern- 
mental encroachment that calls for our 
greater vigilance. I refer to the grow- 
ing tendency of municipalities and other 
local governmental units to tax the life 
insurance business itself as distinguished 
from its assets. No company official can 
reasonably object to his company pay- 
ing taxes upon its properties like any 
other citizen. However, both he and 
our field forces should resist most 
vigorously the practice that cities and 
counties, towns and parishes are more 
and more coming to adopt a penalizing 
thrift and assessing premium taxes just 
because a policyholder happens to live 
within their boundaries.” 





OLD LINE LIFE GAINS 

Life insurance in force of Old Line 
Life totaled $109,131,025 at the close of 
the first quarter, J. H. Daggett, presi- 
dent, has reported. New life insura:ce 
showed a gain of more than 42% over 
the comparable period in 1946. Acci- 
dent, health and hospital premium vol- 
ume increased 45%. Admitted assets 
were $33,848,289 and included bonds of 
$21,924,769, mortgage loans $8,110,947, 1-1! 
estate and land contracts $473,334, poly 
loans $1,124,697, preferred stocks $868, ’6 
and $816,824 in cash. Payments to poli: \- 
owners and beneficiaries amounted 
$522,526, bringing total paid since org 
zation to $36,739,394. 





OCCIDENTAL ASS’T MANAGER 

Ernest W. Gray, Jr., CLU, has b: 
appointed assistant manager of the K: 
sas City branch office of Occidental L 
of California. Mr. Gray has resigned |! 
post as branch manager at Wichita | 
General American Life. 
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HOOVER ARTICLE AFTE 
In the 


RMATH 


history of casualty insurance 


no article published’in a lay magazine 
has ever sold so much insurance as the 
one on the necessity of taking out pub- 
lic liability insurance which was written 
by Hubbard Hoover and appeared re- 
l Post. 


for the public. 


ently in The Saturday Evening 


It was an eye-opener 
Apparently, very few persons know of 
the economic perils which lurk about 
and neighborhood or of the 


finding 


at the paying end of a big 


their home 


ruin which may result after 


themselves 
suit for damages, 

When Hoover thought of the import- 
and timeliness of such an article 
had 


eniu 


ance 


he one of those lucky touches of 


which all professional magazine 
will some day come their 


“When Will 


writers hope 
way. The headline 
You Be Sued?” 
What did the 
public a scare of the magnitude of that 
launched by Orson Welles on the radio 


when he had New Jersey “invaded” via 


Was 


Hoover was to give 


radio by warriors from Mars, but in the 
case of the SEP writer it 
in the 


Was a Scare 


right direction. Hoover made 
people everywhere feel that they were 
the 


but very live volcano. 


living neat crater of an economic 
Pretty soon the 
telephones of insurance offices through 
the country started ringing as frightened 
home dwellers, car owners and others 
asked how they could be protected by 
liability insurance. Nothing of the kind 
in the insurance field had ever happened 
before on such a large scale. 


It takes a lot to get Americans out 
of ruts and lethargies. Even towards 
life insurance there is deplorable in- 
difference. Despite the inevitability of 
death and of financial emergencies the 


great mass of the population will not buy 


life insurance unless agents call it to their 
attention, and then the person inter- 
viewed often wants to elude the agent. 
Probably some day an article which 
will shock the blase public out of its 
customary attitude towards life insur- 


ance may be written. Many persons in 
hold the belief: that the 
public should not be “scared to death” 


life insurance 


in interviews; that conjuring the spec- 
tacle of death should be 
avoided. Is it not possible that they 


and disaster 


are wrong? 


article in a magazine of 


The only 





general circulation which has stirred 
and shaken a wide public, as Hoover’s 
did, was “—And Sudden Death,” writ- 
ten by J. C. Furnas a few years ago for 
The what 


happen in reckless driving of cars. That 


Reader’s Digest about may 
article made the car owners and drivers 
toss sleeplessly in bed for some nights, 
think of safety 


when at the wheel instead of letting 


forced thousands _ to 
their attention run in other directions, 
but the memory of the 
article faded. Nevertheless, some of the 


after a time 
highway billboards could well blazon 


works of art of a shocker nature, 

frequently 
car-passers, 
speedsters and other reckless drivers. 
Those such 


constant reminders of potential tragedy, 


demonstrating tragedy so 


experienced by persistent 


individuals will not like 
but when they smash into an accident 
they will be less squeamish in the fu- 
ture—if they have one. 

ABOUT TIME 

Advices of revised fire insurance rates 
affecting a number of classes of prop- 
erty in New York State are announced. 
Since the last rate revision there have 
been headaches because of the advance 
in replacement and repair costs and a 
lot of other things while the fires have 
increased as well. 

As fire insurance rates are normally 
revised at five-year intervals it would 
have been customary to wait for 1949 
as the last revision was in 1944, but it 
was not logical or just to have post- 
poned action in a period of. inflation 
where cost of furnishing fire insurance 
protection has climbed so steadily and 
fire insurance premiums have not. 

The New York 
ment, recognizing 
that the 
treated by the state. Fire 
occupies such an important 


Insurance 
the 
companies 


Depart- 
situation, has 
fairly 

insurance 
and essen- 
tial niche in the private enterprise sys- 
tem that the companies should not be 
compelled to operate at a loss in a field 
so necessary to the public welfare. 


seen are 


Guy O. Bagwell, prominent insurance 
executive of Charlotte, N. C., has been 
named chairman of the formative board 
of trustees of the Charlotte Firemen’s 
Retirement Association. Mr. Bagwell, 
general agent of the Atlantic Life, will 
serve for three years. 


Tucker Studio 
Guy T. Warfield, Jr., and Chief Jasper 
Saunkeah 


Guy T. Warfield, Jr., 
ident, National Association of Insurance 
Agents, is named Chief Pee-ta-to-keah 
meaning ‘He - who - protects-you-from- 
fire” as Chief Jasper Saunkeah adopts 
him into the Kiowa Indian tribe honor- 
ing him for the work of the NAIA in 
nationwide program for 
teaching fire prevention. Presentation 
was made at the “buffalo barbecue” 
which was a feature of the recent mid- 
year convention of the association at 
Oklahoma City. 


Jaltimore, pres- 


developing a 


Virginia Neff Fraser, daughter of John 
M. Fraser, general manager in New 
York of Connecticut Mutual, and Mrs. 
Fraser was married to Charles Thomas 
Church, II, May 3 at Saint John’s Epis- 
copal Church, Lattingtown, Long Island. 
Mrs. Church attended Cathedral School 
of St. Mary, Garden City, L. I., and 
Pine Manor Jr. College, Wellesley, 
Mass. The groom, a Princeton man, 
was in the Army in World War II. His 
father is a New York business man. 


Charles H. Flaxbaum, associated with 
the Herman E. Reinis agency, Manhat- 
tan Life, Brooklyn, has been elected 
chairman of the Seventh Masonic Dis- 
trict’s “Camp Seven,” which annually 
cares for 600 under-privileged girls be- 
tween eight and twelve years of age. 

x ok x 


John McGinley, former manager of 
casualty lines, Greater New York, and 
Mrs. McGinley stopped en route from 
Florida (where they passed the win- 
ter), to New London, Conn., at Keswick, 
Va., where they paid a visit to Edward 
M. Allen, former executive vice presi- 
dent of National Surety, and Mrs. Allen, 
The Allens are now making their home 
in Keswick, Va. 

* * * 


Norton Prentiss, well known in New 
England aviation insurance field, has 
joined Gilmour, Rothery & Co. and will 
develop forms of aviation insurance. In 
Reading, Mass., where he was born, he 
was trained with his father, Archer N. 
Prentiss, insurance agent. A graduate 
of Culver Military Academy, he is an 
experienced pilot. Since 1939 he has 
been manager of the New England serv- 
ice office of Aero Insurance Under- 
writers in Boston. 

* * * 


Harold B. Mann, underwriter in the 
Ohio department, recently celebrated 
his twenty-fifth anniversary with the 
Phoenix-Connecticut Group of fire in- 
surance companies. He is stationed at 
the home office in Hartford. 










































JAY N. JAMISON 


Jay N. Jamison, executive vice presi- 
dent, Reliance Life, has been with that 
company forty-four years and May has 
been designated as a special anniversary 
month during which the field force can 
pay him a production campaign testi- 
nionial. He was 20 when he joined Reli- 
ance and had early experience in all 
departments. He headed the actuarial 
department continuously from 1912 to 
1935: became assistant secretary in 1909, 
actuary in 1919, vice president and actu- 
ary in 1930 and executive vice president 
in 1935. 

a 

S. F. Scanlin has been appointed 
claims manager in the Los Angeles office 
of the Kemper Insurance group. Mr. 
Scanlin has been with the Kemper com- 
panies for ten years and was most re- 
cently claims manager of the Seattle, 
Wash., office. He is succeeded at Seattle 
by R. H. Thompson, who had _ been 
claims manager at Oshkosh, Wis. Mr. 
Thompson joined the Kemper organi- 
zation in 1936. 

a ee: 

James F. O’Shea has bought at public 
auction of the Burnham estate the 
Burnham Insurance Agency of Rutland, 
Vt. The agency was established by 
Samuel E. Burnham eighty years ago, 
and had been operated by Frederick H. 
Burnham since 1900. The new owner 
has formed a partnership with Richard 
B. Papineau and Celestine A. Lydston, 
and will continue the agency under tlic 
old name. 

ae 

W. S. Thompson, president, Grevt 
American Life, Hutchinson, Kansas, ws 
elected to the City Commission the 
under their new city manager form 
government and introduced a Clean-l 
Week Proclamation as their first offic 
business at their organization meeti: 
recently. The proclamation had_ be 
submitted by Arthur H. Lewis of t! 
Wade Patton & Co. Agency, chairm 
of the Chamber of Commerce Fire P1 
vention Committee. 

* * * 

Arthur C. Pearson, a member of t! 
Washington agency of Massachuset 
Mutual Life, was recently elected fi 
vice president of the Central branch 
the Young Men’s Christian Associati: 
at the annual meeting of the associatio1 
management committee. 

a ae 

Ewart W. Simpkinson; Provident M 
tual Life, Cincinnati, has been elect 
president of the Cincinnatus Associatio! 
a prominent civic organization of tha 
city. 















947 


| 














THE EASTERN 
UNDERWRITER 








Bi Aes rT] = F “% 1 y 


STRESS: SOONERS IAT TT 











Page 19 











Bogardus Fire and Marine Division 
Cancer Campaign Chairman 

J. A. Bogardus, president of Atlantic 
lutual Insurance Co., is chairman of 
ie fire and marine insurance division, 
f the 1947 campaign of the New York 
City cancer committee of American Can- 
cer Society, Inc. John Reed Kirkpatrick 
is campaign chairman, 

The committee says that there are 
now 17,000,000 Americans who have can- 
cer. Average deaths from cancer in this 
ountry are 184,000 annually. Funds are 
needed to provide better facilities for 
prevention, diagnosis and treatment of 
cancer. Treatment requires radium—x- 
ray equipment, and skilled personnel. 

One statement of the committee is 
this: “Wide expansion is needed for 
scientific research attack now being con- 
ducted by the National Research Council 
n ninety scientific centers in U. S. alone. 
Cancer research must expand its work 
in radioactive substances which, accord- 
inv to authorities, may open up a new 
orld of possibilities. Research may lead 
to more effective treatment and possibly 
even to the elimination of cancer. Money 
spent on cancer research will help your 
loctor help you.” 

* * x 


Neal Bassett 
Unlike many who retire from the in- 
urance field Neal Bassett, who died the 
ther day and who for some years was 
leading figure in insurance—once the 
ost discussed man in it—did not go 
to Florida or California to spend his 
leclining years. As New York City ap- 
ealed to him he made his home here. 
was Mr. Bassett’s custom in recent 
cars to make an appearance at the 
lak Room of the Plaza or the men’s 
ar at the Ritz-Carlton late in the after- 
oon and there read the evening paper 
he drank a highball. Generally, he 
as alone. 
This was a great contrast to the Neal 
issett of twenty or twenty-five vears 
o when he was president of the Fire- 
, Newark companies — The 
ovalty Group—and spent so many 
urs a day at his desk that he would 
lephone his chauffer as the afternoon 
ore on and the driver would wait 
itside of the building sometimes not 
king him home until 8 o'clock at 
cht. 
Not only a hard worker, Bassett was 
0 aman of positive convictions who 
d not dodge controversies. They 
dn’t bother him either. If he were 
mvinced he was in the right he didn’t 
re what his critics said. A puzzle to 
i was why the National Association 
Insurance Agents staged its long- 
ege campaign on him because his or- 
nization had appointed a bank as an 
ent. Bassett was convinced that the 
ency appointment which started all 
e fireworks was a good one and dur- 
the height of the attack he told the 


en's of 




















writer that not more than a dozen 
agencies sent back their supplies. In 
view of the hullabaloo and the columns 
of trade paper publicity appearing for 
some months in regard to this incident 
it proved to be a tempest in a teapot. 
At the time when more was being 
printed about the Firemen’s than most 
of the other companies combined the 
vice president of one of the biggest 
fleets said petulantly to the writer: 

“Can’t you arrange to have the asso- 
ciation attack us so that we can get 
a barrage of free advertising. We have 
to pay real money when our name is 
publicized throughout the nation.” 

One reason why Bassett was so 
chained to his desk was because he was 
obsessed with the idea that he should 
open all of the mail and telegrams ad- 
dressed to him, his desk being piled 
high with correspondence and mes- 
sages. He wasn’t a hard man to see; 
that is, it wasn’t difficult to arrange an 
interview, but on a 3 o’clock engage- 
ment the other fellow might wait out- 
side of the office until nearly 4 o’clock 
because the man who preceded him into 
the office would overstay his time, 
largely because Bassett liked to do the 
talking, A bachelor, his favorite hobby 
was reading. While detective stories 
had a strong appeal the range of his 
reading included The Bible and The 
Talmud. He didn’t read The Talmud 
all the way through, but imbibed much 
of its philosophy. He also read some 
French in the original. 

Outdoor sports left him cold. In 1929 
the following paragraph about Mr. 
Bassett and golf appeared in The East- 
ern Underwriter: 

“No one has ever seen Neal Bassett 
in a golf suit nor other sports costume, 
as he does not play golf, tennis or ride 
horseback. Upon one occasion, and 
once only, did he play a game of golf 
and that was a unique afternoon, A 
great many years ago an agent in 
Carthage, Mo., of one of the companies 
of which Mr. Bassett was then a spe- 
cial agent came East and while here 
played golf. Returning to Carthage he 
decided to improvise a golf course of 
his own. The chief part of the course 
was a cow pasture. The agent, Mr. 
Bassett and another special agent 
started the game. Between them they 
had two clubs and three golf balls. 
Finally, they all decided to call it quits. 
Since that time golf and Mr. Bassett 
have been strangers.” 

x * x 


Death of Edward M. Day 


Edward M. Day, 74, prominent Hart- 
ford attorney and a director of Aetna 
Life, Aetna C. & §&., Automobile, 
Phoenix Insurance Co., Equitable F. & 
M., and of other corporations in Con- 
necticut, died on May 2. For many 
vears he was most intimate friend of 
late Edward Milligan, head of the 
Phoenix of Hartford companies. 

\ graduate of both Yale and Yale 
Law School Mr. Day became a member 
of the Connecticut General Assembly 








and then, in 1900, was appointed execu- 
tive secretary to Governor Lounsbury 
later serving in same capacity for Goy- 
ernor Henry Roberts. 

Mr. Day became chairman of a lia- 
bility insurance commission and later 
served as treasurer of Hartford County. 
\t another period, as counsel for the 
Hartford Water Commission, he won a 
litigation before the Supreme Court of 
United States concerning a legislative 
act involving a water system. He was 
a former chairman of the Community 
Chest and had also served as president 
of the Hartford Park Board. Mr. Day 
was a member of the Hartford law firm 
of Day, Berry & Howard. Among cor- 
porations in which he was a director 
are Hartford Courant Co., Hartford- 
Connecticut Trust, New Britain Ma- 
chine Co. Also, he was a director of 
the Institute of Living and Hartford 
YWCA. His father was a United States 
consul, stationed at Bradford, England. 
x ok x 


H. E. Bilkey to Sail May 24 


H. Edward Bilkey, well known New 
York City insurance broker, will sail on 
the Queen Elizabeth May 24 as a mem- 
ber of the Council of the United States 
\ssociates of the International Chamber 
of Commerce. H. E. Bilkey Corporation 
has a long list of insurance accounts and 
Mr. Bilkey is also insurance consultant 
of the American Hotel Association. He 
is president of the Lenox Hill Hospital 
Association, chairman of the house com- 
mittee of the New York University Club, 
and president of the Huntington (L. I.) 
Country Club. 


* * * 


Lunch to Thomas C. Morrill 


Thomas C. Morrill, new Deputy Insur- 
ance Superintendent, New York State, 
was guest of honor at a luncheon given 
to him at the Bankers Club a few days 
ago. Among those at the luncheon were 
these Insurance men: 

H. T. Silversides, U. S. manager, Yorkshire. 

James Cahill, secretary, National Bureau of 
Casualty & Surety Underwriters. 

Eldon Wallingford, assistant general coun- 
sel, Life Insurance Association of America. 

Howard Spencer, general counsel, and Paul 
H. Troth, manager, field service, Home Life 
of New York. 

Edward McLoughlin, general counsel, North 
British & Mercantile, 

Col. Howard P, Dunham, vice president, 
American Surety. 

Charles C. Robinson, director of public re- 
lations, Guardian Life. 

A. Thiemann, assistant secretary, New 
York Life. 
k A * 


Present Size of Ringling Brothers 
Hartford Disaster Claims 

The Ringling Brothers and Barnum 

& Bailey Circus has reduced its claim 

debt growing out of the circus catas- 

trophe in Hartford in July, 1944, from 

$3,900,000 (amount of claim awards) to 


h 


$1,500,000. Authority for this statement 
is Paul Grindle of the press department 
of the circus. Outside of the physical 
assets at the time of the fire the circus 
had only a $500,000 insurance policy 
and $317,000 in returned income taxes, 
Grindle wrote in an article published in 
the New York Herald Tribune of last 
Sunday. 
* * * 


Applaud Clare Booth Luce 


In the audience at the Chamber o 
Commerce of State of New York to 
hear Clare Booth Luce talk last week 
were a number of insurance men. It 
was the first time a woman had talked 
in the assembly hall of the Chamber, 
which is the oldest business association 
in the country. She eloquently gave her 
ideas of how to fight Communism and 
also paid sarcastic respects to Henry 
Wallace. 

Mrs. Luce has made a few talks since 
she retired from Congress. While always 
a woman of great charm whose beauty 
and style have fascinated many, she now 
wields a greater spell over an audience 
than ever. Because of domestic trage- 
dies which included the death of her 
daughter and her mother her face is 
sad, and her recent religious experience 









A Cancer Chairman 








J. A. BOGARDUS 





has stamped her personality with a spir- 
itual grace. It was easy for her to hold 
her large audience of business people 
who crowded the Chamber. Theme of 
her talk was that every individual has a 
responsibility to do what he can in keep- 
ing the world on a balance of sanity, 
and she acidly criticised the tendency 
of all groups blaming the others for the 
current situations which imperil the dem- 
ocratic system. 

Among insurance men who heard Mrs. 
Luce (in private life the wife of the 
publisher of Time, Life and Fortune) 
were these: 


William J. Graham, vice president, Equitable 
Society; Vincent L. Gallagher, assistant U. S. 
manager of the Pearl Assurance; Nathan Mobley, 
vice president, United States Guarantee; Col. 
Howard P. Dunham, vice president, anc r 





Hall, secretary, American Surety; Ricl 
Vranken and Harry HI. Schulte, vice presidents, 
Home Insurance Co. 

* - 


George E. Allen Makes Talk 

\t the convention of 100 agents of the 
Kemper group of insurance companies of 
the Southeast held in Atlanta, George FE. 
\llen, former director of Reconstruction 
Finance Corporation and who is now 
with the Kemper Companies in New 
York, made a talk at the banquet. 
K. Hitt, vice president and manager of 
the Southeastern department of the com- 
panies, was host to the visiting agents. 
e 4. 

Should Not Be Own Lawyers 

Addressing the annual meeting of the 
Legal Aid Society of New York, Judge 
John C. Knox of the United States Dis- 
trict Court discussed the necessity of 
persons involved in legal proceedings be- 
ing represented by a competent lawyer. 
Laymen should not try to represent 
themselves. He said in part: 

“Unhappily, and notwithstanding our 
boast that all men are equal, and that 
each of them is entitled to even-handed 
justice, the law is not an automatic in 
strumentality. Our jurisprudence, as all 
of us know, bestows its boons, prevents 
wrongs, and enforces rights only upon 
terms that are nothing less than condi 
tions precedent. The fact is, to speak 
bluntly, but truthfully, that no litigant, 
whatever his grievance, can have any 
reasonable assurance that he will get the 
relief to which he is entitled without 
the advice, assistance and faithful ser- 
vice of a well trained and competent 
lawyer. Furthermore, any layman who 
undertakes to represent himself in a 
legal proceeding—and irrespective of his 
intelligence and experience—hazards | 
rights, retards the wheels of judicial 


machinery, and, in all reasonable prob- 
ability, will lose his case. If so, he will 
henceforth condemn the courts, doubt 


their integrity and, generally speaking, 
be a disgruntled citizen.” 
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Fire Insurance Rates 
Rise in New York State 


AVERAGE INCREASE IS 87% 


High Replacement and Repair Costs and 
Losses Cause Revision; Only 
Certain Classes Affected 

An average of 8.7% on fire insurance 
rates in the state of New York was 
announced simultaneously by the In- 
surance Department and the New York 
Fire Insurance Rating Organization on 
May 5, the day on which the new rates 
became effective. The new rates were 
filed by the Fire Insurance Rating Or- 
ganization and accepted by Deputy 
Superintendent of Insurance Walter F. 
Martineau. 

The increased rates, affecting certain 
classes of properties, reflect the consid- 








Buyer Views Rate Rise 
I. M. Carpenter, vice president of 
American Management Association’s 
insurance section, in his keynot2 speech 
May 5 at its spring insurance confer- 


ence in New York, said that “despite 
the high fire losses of 1916, coupled 
with the lowest insurance rates on rec- 


ord, it does not seem to me as if the 
insurance companies nave at this time 
anything like the probiem they bad fac- 
ing them in 1926 for the reason that 
their premium income last year was 
more than $700,000,000 greater than in 
1926.” 

As to fire insurance rates, Mr. Car- 
penter predicted a nationwide increase. 
The New York Insurance Department, 
he said, has already reached an agree- 
ment on rate increases for New York 
State and its approval to such increases 
has been given. 

Viewing these rate increases from the 
standpoint of the buyer, the speaker 
said: “The only conclusion that can 
be reached is that the insurance buyer 
is apparently confronted with an_ in- 
creased cost of this commodity even in 
the face of published statistics indicat- 
ing that most leading fire insurance 
companies showed a greater net profit 
in 1946 than in 1945.” 








erable repair 


fires 


rise in replacement and 
and increased incidence of 
since the last rate revision of 1944, 

The new rates affect 25 out of 78 
classes and sub-classes in New York City 
and 29 out of 104 classes and_ sub- 
classes in the rest of the state. The 
changes were filed and accepted after 
careful studies of actual loss experience 
on all classes had been made by the 
rating organization and the Insurance 
Department. Explaining the reasons for 
review of the rates at this time instead 
of awaiting the customary five-year 
period, the Department’s announcement 
said: 


costs 


Show Adverse Experience 
The 1944 rate adjustment produced an 
reduction of about while 


average 10%, 
the present adjustments represent an 
average increase of 8.7% on the basis 


of the 1945 premium income. The latter 
percentage is based on increases of up 
5 certain which have 
adverse experience, plus 
lesser increases on other classes, com- 
bined with those on which no change 
is made. With minor exceptions, no 
rates were increased more than 25%. 
Normally, fire insurance rates are re- 
viewed at five-year intervals, and would 
not be adjusted until complete expe- 
rience for 1943-1947, inclusive, is avail- 
able. However, losses being sustained 


to 25% on classes 


shown loss 


(Continued on Page 30) 





_N. Y. Ex-Fieldmen Change 
Dinner Date to May 26 


The date for the twenty-sixth an- 
niversary dinner of the New York 
Ex-Fieldmen’s Society has been 
changed from May 27, as announced 
last week, to May 26, to avoid con- 
flict with the annual meeting of the 
National Board of Fire Underwriters. 
A number of members of the Ex- 
Fieldmen’s Society desire to attend 
the dinner meeting of the National 
Board when General Dwight D. 
Eisenhower will be the speaker. 

With the exception of the change 
in date, the other plans as originally 
formulated will be carried out says 
E. A. Merkl, general agent of the 
North British Group, who is chair- 
man of the society. The dinner will 
be held at the Gramercy Park Hotel, 
New York City, at 7 p.m. Monday, 
May 26, and will be preceded by a 


reception. 











Propose Martin as Head, 
N. Y. Underwriters Board 


The annual meeting of the New York 
Fire Underwriters will be held May 21. 
The committee on nominations, of which 
Archibald J. Smith, president, Zweig- 
Smith Co., is chairman, has submitted the 
following panel of proposed officers: 

President, Ronald R. Martin, United 
States manager, Atlas Assurance Co.; 
vice president, Sinclair T. Skirrow, sec- 
retary, Great American Insurance Co. ; for 
reelection: secretary and treasurer, E, C. 
Niver; assistant secretary, E. V. Treacy; 
assistant treasurer, H. J. Keifer. 


D. C. Fire Rate Bill 
Introduced in Congress 

A fire insurance premium rate regu- 
latory bill has been introduced in the 
House of Representatives applicable for 
the District of Columbia by Representa- 
tive Rolla C. McMillen, Republican, of 
Illinois. 

The bill is patterned after recommen- 
dations of Risk Research Institute. The 
bill would make an independent bureau 
responsible for rate making and would 
set up certain standards for rates. 


Christiania General 


Of Oslo 100 Years Old 


WORLD INSURANCE FACTOR 
J. M. Wennstrom and Arne Fougner 
Of Christiana General of New York 
Will Visit Europe 


The Christiania General Insurance Co. 
of Oslo, Norway, parent company of the 
New York corporation having similar 
name, is 100 years old. The Christiania 
General of New York commemorated 
the centenary by the management giving 
a dinner for employes, and each re- 
ceived a special bonus as a token of 
the company’s appreciation of long ser- 
vice. A luncheon was also given at The 
Bankers Club of New York for the 
board of directors. 

Many representatives of the organiza- 
tion and foreign friends will attend the 
official celebration of the Christiania 
General of Oslo in Norway during the 
summer. The Christiania General of 
New York will be represented by J. M. 
Wennstrom, president, and Arne Foug- 
ner, vice president. 

Known in Europe as The Storebrand 


In its early years the company con- 
fined its writings to direct fire insurance 
inside Norway. For quite some time it 
had only one domestic competitor. The 
names of both were equally long and 
cumbersome. In the eyes of the public 
there was only one major feature of 
distinction; one was larger than the 
other. Pretty soon, therefore, the two 
companies became popularly known as 
“Storebrand” and “Lillebrand” —mean- 
ing “Big-Fire’ and “Little-Fire.” In a 
conflagration of a Norwegian town the 
smaller company found itself in too deep 
water and subsequently dissolved. The 
Christiania General proved the merits 
and justification of its nick-name “Store- 
Lrand,” survived the catastrophe and 
has ever since shown growth and _ pros- 
perity. The experience, however, had 
brought home one lesson: the value of 
spreading its reinsurance outlets to in- 
clude foreign markets. Some of its re- 
insurance contracts with English com- 
panies have been in force since the ’60’s 
and ’70’s—only temporarily interrupted 
by World War II following the German 
occupation of Norway. 

The Christiania General of Oslo—to- 
day also officially known in Norway and 
throughout Europe under the name of 
Storebrand, is now under the manage- 
ment of the young and energetic Per. 
M. Hansson, the third generation of the 
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General Eisenhower on 
National Board Program 


Great satisfaction is expressed in 
the fire insurance business over the 
forthcoming appearance of Cenera! 
Dwight D. Eisenhower, Chief of 
Staff, United States Army, before 
the annual meeting of the Nationa! 
Board of Fire Underwriters, May 27 
General Eisenhower’s appearance wil! 
be at the dinner in the evening at the 
Commodore Hotel. 

The National Board is reverting to 
its former custom, discontinued dur 
ing the war years, of climaxing its 
business meeting with a dinner, with 
a nationally prominent man as _ its 
guest speaker. 








President Truman Opens 
Fire Prevention Parley 


2,000 DELEGATES PRESENT 
Chief Executive Suggests Attention to 
Negligence Laws; Use of National 


Guard Facilities 


With the suggestion of President 
Truman that the conference “might well 
consider the strengthening of the pres- 
ent laws having to do with negligence,” 
the President’s National Fire Preven- 
tion Conference assembled for three- 
day sessions in Washington, May 6-8, 
with more than 2,000 delegates froim 
all sections of the country present. 

Addressing the conference at its open- 
ing session on Tuesday, the President 
asked the nation today to organize its 
defenses against fire on a nation-wide 
basis to avoid such disasters as the re- 
cent blast and blaze at Texas City. The 
nation has been shocked, President Tru- 
man said, by a long series of spectacular 
fires and the Texas City disaster drove 
home anew the necessity for combating 
the dangers of fire and explosions. 

Great Hotel Fires 

“The great hotel fires of last year 
again showed that we cannot afford to 
entrust our citizens’ lives to unsafe 
buildings,” the President said, adding 
that to meet a shortage of experienced 
fire fighters, “some of the training 
methods developed during the war and 
the National Guard facilities for the 
training of firemen be used.” He 
that tht Federal Government will do all 
it can to help solve the problem “within 
the framework of existing agencies” but 
that the impetus must come from the 
states, communities and individuals. 

Thus, starting with two constructive 
suggestions from tht President of the 
United States, to strengthen the laws 
of negligence and to use the facilities 
of the National Guard, the conference 
was ready to listen to a galaxy of top- 
flight speakers and fire prevention and 
protection experts. With Major General 
Philip B. Fleming, administrator of thie 
Federal Works Agency as general chair- 
man, Assistant General Manager \. 
Bruce Bielaski of the National Board 
of Fire Underwriters as executive 
rector of the conference, the following 
are among the list of notable speakers 
who addressed the gathering over tic 
three day period: 

Attorney General Tom C. Clark; Ma 
ager Arch N. Both, Chamber of Co: 
merce of the United States; Insura 
Commissioner Robert E. Dineen of N: 
York, president, National Association 
Insurance Commissioners; General Ma 
ager Percy Bugbee, National Fire P: 
tection Association; General Mana: 
W. E. Mallalieu, National Board 
Fire Underwriters; President O. 
Arnold, Northwestern National Life. 

In addition, there were Governm¢ 
and state officials, educators and oth: 
in public and private life. 

Mr. Bugbee, made two specific pr 
posals for the consideration of the co 
ference with respect to fires in tl! 
home. The first was for periodic hon 
inspections. 


said 
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tocal Boards Boost 
Activity During Year 


MEMBERSHIP SHOWS GROWTH 


Fire and Accident Prevention Efforts 
Increased; Bank and Agent Auto 
Plan Getting Results 


syracuse, N. Y., May 5—A definite 
rease in the alertness and activity of 
al and county boards in New York 
S:ate during the last year was evidenced 
the reports presented at the local 
id forum this morning. These re- 
views were listened to with keen inter- 
cst as the representatives sought to get 
idcas from reports other than their own. 
Parl W. Quick, president of the West- 
-ster County Association, presided. 
Vith war restrictions and handicaps 
larzely removed local boards now are 
ble to put into operation plans they 
ve had in reserve. The reports pre- 
sented this morning by the many beard 
delegates reflect an encouraging in- 
crease in membership generally, better 
participation in civic affairs—particularly 
fire and accident prevention—and rather 
widespread adoption, in whole or in part, 
of the National educa- 
tional program. The bank and agent auto 
plan is gradually securing better ac- 


Association’s 


ceptance. 
Westchester Report 


Westchester County, with ninety-two 
members, is contributing to the police 
fund there to aid in printing and dis- 
tributing safe-driving literature Julius 
k. Levin, Larchmont, reported. The 
agents are actively advocating a policy 
fee and endorsement charge to augment 
commission income and also are fighting 
for standardized forms. An _ extensive 
educational program is being conducted 
in that county. 

Joseph J. Ruh, president, Buffalo As- 
sociation of Fire Underwriters, which 
has a membership of eighty-nine agen- 
cies, told of increased cooperation with 
civic organizations in fire and accident 
prevention. Buffalo is high among the 
leading cities of the country in safety 
accomplishments, with the agents con- 
tributing materially to the successful 
ranking achieved. 

Hawes on Rochester 

\ccomplishments of the Rochester 
Board of Underwriters were outlined 
by Secretary Louis Hawes who said in 
part: 

During the past twelve months the 
Underwriters Board of Rochester spent 
$5,300 in our newspaper advertising 
campaign to warn property owners in 
a wide area surrounding Rochester of 
the greatly increased property values 
1 the wisdom of, and necessity for, 
increasing their insurance to value. 

The results have been most gratify- 
1 Many offices report cases where 
assureds, after reading our newspaper 

have voluntarily increased their 
coverage to meet present day rising 
costs. Others have increased their in- 
surance when personally solicited by 
members in their follow-up to our 

‘rtising campaign. 

We also included in our schedule, 

eral automobile advertisements warn- 

motorists that their right to drive 
be put in jeopardy when they have 
automobile accident and no insur- 

e, not to mention their financial loss. 

\s a by-product of our advertising 

ram, we secured four new members 

our board from agents who felt that 
should become members and pay 
ir proportionate share of our adver- 
ng costs, inasmuch as they found 
they were securing new business 

1 people who had read our board ads, 

i recent board meeting the vote was 





Deisseroth and Duffus Will Lead 


New York Agents in 1947-48 Term 





Bachrach 


ALBERT C. DEISSEROTH 


Syracuse, N. Y., May 7.—It would 
be next to impossible to discover two 
more alert, vigorous and conscientious 
agency leaders than Albert C. 
seroth, reelected president, and Roy A. 
Duffus, chosen vice president, at the 


Deis- 


closing general session of the New York 
State Association of Local Agents here 
today. Both are veterans in agency 
organization work who retain unbounded 
enthusiasm for it and unceasing faith 
in it. 

Mr. Deisseroth served as_ president 
last year and it was assumed that he 
would be continued in office. His run- 
ningmate last year was Norman A. 
Boyd, Binghamton, who found it imprac- 
ticable to serve another term and Mr. 
Duffus was the popular choice for the 
honor. 

Mr. Deisseroth, president of the Bruns 
Co, agency, founded by the late Fredrick 
V. Bruns, who was president of the 
Excelsior Fire Insurance Co. and also 
was president of the New York State 
association for two terms, 1919-1921, may 
be classed a human dynamo. His activi- 





unanimous to continue our advertising 
program another year, appropriating 
$5,300. 

“The Rochester board aims to keep 
a constant flow of news items going to 
the local daily papers, as well as the 
national insurance trade journals, cover- 
ing activities of the board and its mem- 
bers, our meetings, timely articles on 
various insurance matters, fire preven- 
tion, safety, etc. 

“We conduct monthly meetings at 
which we have outstanding speakers on 
various insurance coverages, and kindred 
subjects. One of our outstanding meet- 
ings of the year occurred on October 9, 
1946, the opening day of Fire Preven- 
tion Week, as part of our contribution 
toward the week’s fire prevention pro- 
gram. 

“The Rochester board also conducts 
‘Friday noon round table educational 
conferences’ each week from October 1 
to June 1, with large weekly attend- 
ances. We discuss the latest changes, 
rules, rates, interpretations of policy 


(Continued on Page 28) 


ROY A. DUFFUS 


ties are widespread and he is equally 


at home in his agency business, as offi- 
cial host to the agents for years at their 
annual meetings, in educational activi- 
ties, in musical and radio fields. 

Mr. Deisseroth was born in Newburgh, 
N. Y., April 26, 1896. He entered Syra- 
cuse University atiter high © school, 
but his college career was interrupted 
by World War I and he served overseas 
for sixteen months. He entered the in- 
surance business in 1921 and opened 
his own agency in 1932. In 1935, upon 
the death of Mr. Bruns, he joined the 
Bruns Co. as vice president and general 
manager and a year later became presi- 
dent and secretary of the agency. 

Mr. Deisseroth’s most recent outstand- 
ing achievement for the insurance busi- 
ness was in creating and organizing the 
insurance course at Syracuse University 
in 1946, when he was executive vice 
president of the association. 


Duffus’ Many Activities 


Mr. Duffus, like Mr. Deisseroth is 
engaged in so many civic, cultural and 
humanitarian activities in his own com- 
munity that it would require a book to 
list and describe them. He has long been 
a national figure in the insurance busi- 
ness. He is chairman of the casualty 
committee of the National Association of 
Insurance Agents, and has delivered 
rapid-fire, practical selling addresses 
before the agents of many states. He is 
secretary of the James Johnston Agency, 
Inc., Rochester, and is as. successful 
in his individual production as he is in 
telling others how to sell. 

Roy Duffus started his business ca- 
reer as a shoe salesman, 1909 to 1924, 
with time out for two years with 
the American Expeditionary Forces in 
World War I. As he had left school at 
the age of fourteen, he was determined 
to go ahead in the world and set out 
to study salesmanship and then public 
speaking. Meanwhile, on the advice ot 
John H. Eglof, supervisor of the agency 
field service division, Travelers Insur- 
ance Co., he took the Travelers training 
course for field assistants in the sum- 
mer of 1924 and for the next four years 
traveled the western New York territory 
for that company. 

In 1928 he joined the Johnston Agency 
as manager of its casualty department 
and the following year was made sec- 


retary. He served as president of the 
Underwriters Board of Rochester in 
1938-39, 





Bohlinger Discusses 
Trip to Great Britain 


TALKS OF SUPERVISION THERE 
Business Mostly Self-Regulated; Board 
of Trade, With Small Staff, 
Exerts Much Influence 

\lfred J. Bohlinger, Deputy Superin- 
tendent of Insurance, New York State. 
who recently returned from England, 
discussed the English regulatory system, 
saying that it seems adequate to cope 
with the problems it encounters. Al- 
though far less extensive than the U. S. 
systems of state supervision he said this 
may be due in great measure to fact 
that the insurance business in England 
is largely self-regulated. That reeula- 
tion appears to have been satisfactory 
both from standpoints of assureds and 
of companies and there is no public 
demand for a change in the system. 

British companies conduct business 
pursuant to three acts—Companies Act 
of 1929, equivalent to our General Cor- 
poration Law and Stock Corporation 
Law combined, and the Assurance Com- 
panies Acts of 1909 and 1946, Admin- 
istration of those laws as they affect 
insurance business is the Board of 
Trade’s responsibility, particularly of a 
subdivision, the Insurance and Com- 
panies’ Department. This is headed by a 
civil servant, with title of under-secre- 
tary and comparable to a State Super- 
intendent of Insurance. He is assisted 
by an Assistant Secretary and by a 
Principal and there are some additional 
workers, total personnel of the depart- 
ment being ten persons. Despite the 
limited staff, the Department exerts a 
considerable influence on the business, 
a subtle influence which accomplishes 
much by suggestion and by discreet 
inquiry rather than by direct mandate. 

To engage in principal classes of busi- 
ress a company must meet certain min- 
imum requirements. For example, a 
stock company must have £50,000 paid-up 
share capital. No organization require- 
ments are laid down for mutual com- 
panies. With certain exceptions, com- 
panies transacting business in England 
are required to file annual statements 
with the Board of Trade. The examina- 
tion system as we know it here is 
non-existent in England. Filings of 
financial condition are required so that 
the Board of Trade may determine 
whether or not a company is meeting 
the solvency standard. Assets of a com- 
pany must exceed its liabilities by a 
minimum of £50,000, or 10% of the net 
premium for the preceding year, which 
ever is the greater. “Shoe-string” pro- 
motional ventures are repugnant to the 
British way of doing business. Approx- 
imately 95% of the fire business written 
by the larger brokers is placed in the 
tariff market. The English agent does 
not write policies but is simply the man 
who procures business. Rates of com- 
mission to agents vary from 10% to 
15%, mostly the larger figure. 


Discuss Five-Day Week 

Syracuse, N. Y., May 5.—What agents 
are doing about the growing trend to- 
ward a five-day week for business was 
discussed briefly this afternoon. Many 
agents face the facts that employes de- 
mand a five-day week arrangement. It 
was brought out that some agencies keep 
only a skeleton force on duty Saturdays, 
rotating the task of working that day. 

It was generally agreed, however, that 
much depends upon the custom followed 
in any particular community. In rural 
areas where Saturday is a big business 
day in town, agencies have to keep open 
along with the merchants. In larger 
communities insurance offices may be al- 
most completely closed on Saturday. But 
nearly all agents have some method, 
such as home listings in telephone books, 
whereby assureds can reach them in 
event of loss or other emergency. 
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Deisseroth Decries 


“Hysteria” in 


Connection With Public Law 15 


Does Not Fear Federal Control; Says Association is Com- 
mitted to Agency Cost Statistical Study; Wants Full 
Facilities; Would Employ Legislative Counsel 


Ne Ys 


Syracuse, 


May 6.—Expressing weariness with the 


“hysteria” caused 


by Public Law 15 and the opinion that agents of New York State need not be 


Federal 
president of 
report 


fearful of the 
Deisseroth, Syracuse, 
Agents, delivered his 
here today. 


too 


In a comprehensive review of agency conditions in the state, Mr. 
made a number of definite recommendations. 
was made that fire insurance rates were increased in 
May 5, but he forecast this action when he asked that 


before the announcement 
New York State effective 


Government’s 
the New 


to the sixty-fifth 


Albert C. 
Local 


association 


“pouncing down upon us,” 
York State Association of 
annual meeting of the 


Deisseroth 
Mr. Deisseroth’s report was written 


consideration be given a business that has kept its cost factor fairly even to the 


insuring public the 


insurance. 


over years, 


even to the steady decline in the cost of fire 


Mr. Deisseroth questioned the fairness of commissions to agents remaining 
static and in some cases decreasing over a twenty-five year period and said that 


the association is de finitely 


He spoke of the “apathy” 


committed to consummating a statistical study of 
the cost factors in agencies of the state. 
of the companies toward so-called sub-standard 


risks and blamed them vith lack of foresignt in not having formed a workmen’s 
compensation pool or assigned risk plan, thereby making possible the tremendous 


erowth of the State Fund. 


He said that the automobile assigned risk plan has 


helped to absorb the so-called sub-standard automobile risks but changes should 


be made to facilitate its workings. 


Mr. Deisseroth deplored the reluctance 


of the companies to take even addi- 


tional A-1 risks and urged the association to go on record with company execu- 


tives 
for serving the public. 
conduct a year-round legislative 

After paying tribute to his f 
spoke as follows: 


| ‘Public Law 1s 


I have grown very weary of the hys- 
teria caused by Public Law 15. We in 
New York State have a pattern for the 
nation, in the matter of state regula- 
tion of the insurance business. I can- 
not personally feel that we in New 
York a need be too fearful of the 
Federal Government pouncing down 
upon us come January, 1948. 

Why must there be such severe legis- 
lation of the insurance business? If this 
regulation is necessary for the insur- 
ance business should not equal rerula- 
tion be enforced in the hardware busi- 
ness, the lumber business, the matter of 
electrical appliances or automobile ac- 
cessories? 

Oh, yes, I know the answer the 
answer will be but there must be 
extreme regulation because insurance is 
such an unusual business because 
the public is so dependent upon the fi- 
nancial structure of the insurance busi- 
ness to keep its public unharmed. This 
the insurance business does admittedly 
by the absorption of losses which sta- 
bilizes the economic fabric of this na- 
tion. 


C ommissions and Costs 


Well, if this Siedler is that heats 
ant—and I think it is—let’s have some 
consideration then for the fellow who 
makes it possible. Is it too much to 
ask that he be given the same latitude 
and consideration as other producers? 
Must it be that the compensation in the 
matter of commissions must remain the 
same as it has for the past twenty-five 
years and in some instances decrease, 
because of the concern of the regula- 
tory bodies for the price to “John Q. 
Public”? Has consideration been given 
to this fact? 

Let’s assume that John Q. Public is 
spending $10. As far as Insurance is 
concerned we must consider the loss 
factor of $6 as production cost. Then 
under the head of distribution we would 
have remaining $4. And if home office 


expense is allocated to production, then 


asking all companies to make adjustments to give the agents full facilities 
He recommended employment of legislative counsel to 
program. 

ellow workers in the organization, Mr. Deisseroth 


the distribution factor is much less. 

Now, let’s examine electrical appli- 
ances. This production will range 
somewhere between $2 and $ 3 out of the 
$10 and no concern is given to the fact 
that there is an extravagant distribution 
cost of from $7 to $8. There is no con- 
cern given to the series of dealers and 
middlemen handling the distribution of 
refrigerators, etc., whose production 
will average approximately $3. 





Consideration of Costs 





wrong in asking considera- 
tion for a business that has kept its 
cost factor fairly even to the insuring 
public all these years and even to the 
steady decline in the cost of fire insur- 
ance? 

Think of the increase in cost « 
other commodity, of automobiles, cloth- 
ing, furniture, lumber, hardware and 
amusements; and yet . when we men- 
tion the possibility of increasing cost 
to producers and companies doing busi- 


Are we 


f any 


ness we are confronted with an ap- 
proved premium dollar out of which 
just so much can be used beyond the 
loss portion. 

Every one will testify that the at- 
tendant increase in business has not 
had the desired effect to take care of 


the extra expense in the conduct of an 
agency. Nor has the agent been com- 
pensated for his additional work, be- 
cause if your experience is com- 
parable to mine, then you now do about 


five times as much work with little 
more compensation. This is true in 
agencies that are well directed, who 


have seen to it that their systems are 
such that they operate with the greatest 
efficiency. 





Statistical Study 





Now...no one has thus far said 
that we could not have a higher cost 
approved to the individual insurer, to 
take care of those additional costs. It 
can only be approved, however, when a 
statistical study of the cost factors in 
an agency... comparing perhaps 1941 
results with the 1946 results ... would 


show the need for an adjustment in the 
allowable earnings of an agent. This 
statistical study should be gotten to- 
gether immediately from all parts of 
this state, but should be from agencies 
whose operations are solely that of in- 
surance. 

To the end that this will be consum- 
mated in the near future, this associa- 
tion is whole-heartedly committed. 





Companies Curtail Writings 





There is another matter that to my 
mind is a most pertinent point for us to 
consider. There has been a great tend- 
ency on the part of companies to cur- 
tail their writings. It started evidenc- 
ing itself in the matter of long haul 
vehicles; then curtailment of writing of 
private passenger cars and even to the 
point that some companies would take 
no additional business. 

The public has looked to the insur- 
ance industry as the market for insur- 
ance protection; in fact, the insurance 
companies have been loud in their ac- 
claim of the tremendous resources and 
ability to service the insuring public. 

As regards the apathy of the com- 
panies toward so-called sub-standard 
risks, we have onl to recall this present 
year’s fight against the State Fund to 
realize the lack of foresight on the part 
of companies in not forming at that 
time a compensation pool or assigned 
risk pool. No, that lack of foresight 
made possible the tremendous growth 
of the State Fund. It is true that we 
have helped absorb the so-called sub- 
standard automobile risk by our auto- 
mobile assigned risk plan, but the 
workings of that leave much to be de- 
sired. There are many changes that 
could be made to facilitate its workings. 


Need Full Facilities 





But nowa much eres ater problem con- 
fronts us... that of the reluctance of 
companies to take even additional A-1 


business. I will grant you that the large 
increase in business to any company 
requires setting up of additional un- 


earned premium reserves and loss re- 
serves which must come from some 
place. If it is taken from their surplus 
then the companies’ financial position is 
impaired. 

If a manufacturer finds that there is 
a tremendous increase in sales forth- 
coming, or even if it is an actuality, 
he immediately puts on an addition to 
his factory whereby he can manufacture 
a greater amount of his given product. 
This requires an expenditure of money 
which he will receive back in the form 
of profits on the additional business. 
Why then should not companies build 
an addition to their building to take 
care of increased sales? This addition 
might well be additional capital 
on which they would derive profit from 
the additional sales ... or, the distribu- 
tion of risk, through the medium of 
pools. 

I assure you that this matter is one 
of great seriousness, because unless we 
supply the market for insurance the 
result will be inevitable ... State Fund 
will take care of this business. 

It may be... that the executives of 
the insurance companies are not cog- 
nizant of this grave danger and so I 
urge this convention to go on record 
with all company executives calling this 


matter to their attention and urging 
that all companies make adjustments 
that will give the agency system full 


facilities for completely servicing the 
insuring public. 


Lepidlative C counsel 








We have come ta the point in the 
existence of our state association where 
we must look to the future. We must 
decide right now what our course shall 
be as respects legislation. It is my 


NEW LOCAL BOARDS FORMED 


Rose Reports on Growth of Boards an; 
of Membership Which Has Reached 
an All-Time High 
The Newburgh Association of Insu 
ance Agents was reorganized during t] 
last year and the Saratoga Associati: 
and the Columbia County Associati 
have been formed recently as new loc 
boards, J. W. Rose, secretary-treasur: 
of the New York State Association, r 
ported at the annual convention in Syr: 
cuse this week. Interest has been revive 
in’ Washington County Association 
Glens Falls Insurance Board and tl 
Associated Insurors of Ontario, Senec 

Yates and Wayne Counties. 

“Once again it is a_ privilege,” sai‘ 
Mr. Rose, “to report our membership a: 
an all time high. Like the previous yeai 
this continued healthy growth with pra 
tically no delinquents as regards due 
payments has resulted from a continuous 
year around drive direct from the Assi 
ciation office and largely carried on b 
our very efficient assistant secretary 
Members in various localities have co 
operated splendidly in urging non-men 
ber agents to affiliate with the organ 
ization and many new members hav 
been secured through such influence. 

“This is particularly true in the terri 
tories of co-extensive boards, notably 
the Nassau, Queens, Richmond and 
the Westchester County Associations, in 
cluding also the Amsterdam and New 
York City areas. Recognition should here 
be accorded the Westchester County As- 
sociation which now occupies number 
one position among all our constituent 
local. organizations with ninety-three 
members in good standing.” 





Pays Tribute to Dodge 


Syracuse, N. Y., May 6.—Tribute to 
the late Albert Dodge of Buffalo, long 
a stalwart in the New York State Assi 
cation of Local Agents, as well as in 
the National Association, was paid by 
Albert C. Deisseroth in his presidential 
address here today. Mr. Deisseroth said 
that in the twenty-five years in which 
he has been connected with the state 
association, he can recall no time “when 
Al Dodge was not to be found eagerly 
seeking out ways and means that would 
benefit the insurance fraternity.” 





500 EXPECTED TO REGISTER 

Syracuse, N. Y., May 5—Early i 
trations at the meeting of - New Y: 
State Association of Local Agents bie 
indicated that the attendances figure will 
reach approximately 500. 





considered opinion that if we are to 
succeed in the matter of accomplis!i- 
ment of legislation that it must be a 
year-round undertaking. In addition to 
your elected officers and members w':0 
must needs supply the political conti 
it appears to me that we must h: 
legislative counsel whose job it is 
ferret out information and make c 
tacts during the year with those hi 
in legislative stations and to work 
gether with the officers of the assox 
tion in Albany during the legislat 
session. 

It is well known that every ot! 
successful state association or tri 
association has a substantial amount 
its budget for legislative work. A 
mittedly, we have done a fair job. DB 
I assure you, that to achieve the gre 
est amount of success, we must enlai 
our legislative program. We must 
our sights higher that we may conti! 
to safeguard our business and to bri 
even greater benefits to our constitu 
members. Numerically we are the th 
ranking state association in the Unit 
States. We have set the pattern 
many ways for other state association 
Let us, therefore, have adequate fun: 
that we may formulate and carry 0 
an even greater program. 
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FIRE: MARINE CASUALTY: SURETY 


Aoplg prog 


'inSU RANGE 
HOME OFFICE « 10 PARK PLACE 


Foreign Department 
111 John St. 
New York 7, New York 


Western Department 
120 So. LaSalle St, 
Chicago 3, Illinois 





Firemen’s Insurance Company of Newark, N. J. 
Orgonized 1855 


The Girard Fire & Marine Insurance Company 
Orgonized 1853 


National-Ben Franklin Fire Insurance Company 
Orgonized 1866 


The Concordia Fire Insurance Co. of Milwaukee 
Orgonized 1870 


Pittsburgh Underwriters - Keystone Underwriters 


+ NEWARK 1, NEW JERSEY 


Canadian Departments 
535 Homer St., Vancouver, B. C. 
465 Bay St., Toronto, Ontario 


Southwestern Dept. 
912 Commerce St. 
Dallas 2, Texas 


Milwaukee Mechanics’ Insurance Company 
Organized 1852 


Royal Plate Glass & General Ins. Co. of Canada 
Organized 1905 


The Metropolitan Casualty Insurance Co. of N.Y. 
Organized 1874 


Commercial Casualty Insurance Company 
Organized 1909 


Pacific Department 
220 Bush St. 
San Francisco 6, Calif. 

















Page 24 











May 9, 1947 








New 


York State 


Association of 





Local Agents, 


Syracuse, 


May 4-7 





Commissions, Rates and Forms Are 


Discussed by Russell M. L. Carson 


Adequate, Reasonable Commissions Held Essential for Main- 
tenance of Good Agencies and Good Business for Com- 


panies; Broad Dwelling Form Sought in N. Y. 


Maintenance 


Ne Ys 


of adequate, fair 


May 6- 


commissions is 


Syracuse, 
good 
agents, companies and the 


business for 


public as such keeps general insurance 
amas on a high level, Russell M. 
Carson, Glens Falls, told the convention 
today. Mr. Carson, a past president of 
the state association and now chairman, 
committee on conference and coordina- 
tion, reviewed recent developments in 
New York Siate with regard to com- 
missions, rates and forms. 

“Since the enactment of Public Law 


\cquisition Cost Conferences have 
EUA has given up 
its jurisdiction over commissions and its 
restrictive influence over company rep- 
resentation in agencies,” Mr. Carson 
said. “However, companies and agents 
in general have adhered to the aban- 
commission schedules. Individual 
have independence and right 
to bargain with individual companies 
Up to the present time no commission 
war has developed and company repre- 
sentation has remained practically the 

me as it was before bureau regulation 


15 the 


disbanded and the 


doned 
agents now 


Differing Views on Commissions 


“As to the future, one school of agents 
pride in their independence and 
the fact that the rate of commission 1s 


arrived at by separate bargaining process 


between each company and each agent. 
\nother school holds that the American 
\gency System can only be secure when 


commissions are controlled by concerted 
action. Probably the most vital and im- 
portant a ig facing the agents today 
is whether they favor a competitive com- 
mission ete Es or a stabilized one 
through such concerted reasonable price 


fixing agreements as properly can be 
dey — within the limitations of law and 
publ interest. 


\gency System is 
that agents are 
compensated 


“The American 
based on the principle 
independent contractors 


solely on a commission basis. The most 
generally recognized fact about commis- 
sions is that they are acquisition cost. 
They are so regarded by Insurance Com- 
missioners and insurance companies. 
That is only half the story. Agents know 


that their remuneration from policy sales 
and placing renewals must be allocated 
between fluctuating agency 
maintenance, the important and recently 
greatly increased cost of servicing the 
volume of they write, and a 
reasonable 

“It is our belief that the interests of 
the public, of the companies and of the 
agents will be best served when high 
standards of agency service are main- 
tained. What these standards will be 
and what they will cost must be pre- 
dominant factors in commission revision 
under the new dispensation that begins 
January 1, 1948. The Superintendent of 
Insurance will require this information 
based on accurate statistical studies, and 
we must be prepared in this manner to 


costs of 


business 
proht. 


demonstrate and prove our case. 
“The New York State Insurance Law 
in effect makes the Superintendent of 


Insurance responsible for determining 
whether rate schedules filed by rating 
organizations are reasonable, adequate 
and non-discriminatory,’ Mr. Carson 


continued. “Our state association might 
well set up those identical standards in 
its commission studies, adding to them 
a proviso that any new commission 
structure should be flexible to the extent 


that it can be responsive to material 
changes in rate levels, premium volume 
and inflationary costs of doing business 
when and if they occur. It is the main- 
tenance of agency standards and cer- 
tainty of a reasonable reward for effort 
that are of real consequence. 

“During the past two years we have 
had a number of conferences with com- 
pany representatives and Insurance De- 
partment officials on the various and 
complex phases of the commission ques- 
tion. In every instance there has been 
appreciation of agents’ reasonable needs 
and a sincere desire expressed to coop- 
erate in satisfying them. The companies 


want good agents and to be in good 
agencies. They know that it is good 
business and good public relations to 


standards maintained. 
and reasonable 


have high 
This means 
commissions. 


agency 
adequate 


Rates 


“As of February 1, 1944, fire insurance 
rates in New York were reduced 10.7%,” 
Mr. Carson said. “For over three years 
it has been our proud boast that while 
the price of everything else has gone 
up, the price of fire insurance has gone 
down. Now the picture has changed, and 
the rate increases, effective yesterday, 
averaging 8.7% over the written, state- 
wide premiums received during 1945, did 
not come as a surprise. You all well 
know how inflated values have made an 
unprecedented increase in premium vol- 
umes in spite of the stiff rate reduction 
under which we have worked; and that 
the rise was accompanied by an even 
sharper upswing of loss ratios to a high 
unsurpassed in the last quarter century. 
[There is a mountain of evidence for 
the necessity now for the rate increases, 
and as agents we do not need to be on 
the defensive with our assureds. A good 
case could be made for a rate increase 
at this time even higher than the one 
granted, and the public should know 
that the Department and the companies 
gave them a good break in holding the 
rise to 8.7%. 

“We do have two points of criticism. 
It is unfortunate that the bulletin an- 
nouncing the increases was_ released 
while approximately 500 leading agents 
of the state were away from their agen- 
cies attending their state convention. 
That this may never happen again, all 
rating organizations should’ be petitioned 
not to release important rate or rules 
changes immediately before, during or 
after our state association or National 
Association general meetings. 

“The other criticism relates to the 
method of application of the percentage 
rate increases. Most, if not all of us, 
have rate cards in our cabinets dated 
prior to December 19, 1946. Until these 
are all replaced three or four steps of 
arithmetic will be necessary to find con- 
tents rates in classes affected by the 
May 5 changes. 

“Effective January 1, 1947, the New 
York Fire Insurance Rating Organiza- 
tion filed revised forms and rates for 
farm risks,” Mr. Carson said. “The prin- 
cipal changes were an improvement and 
broadening of the coverage producing 
an over-all reduction in premium cost.” 
The two sentences quoted are from the 
report of the Superintendent of Insur- 
ance, and concisely summarize the in- 
tent of the changes. 

“Many of our members, however, 
strenuously object to the 100% co-insur- 
ance feature applying to livestock and 


ar 


Farrer Conducts Quiz; 


Hunter Brown Is Judge 
Syracuse, N. Y., May 
tion enjoyed this afternoon 


5.—The conven- 
thoroughly 
the insurance quiz, patterned after some 
of the radio programs in which contest- 
ants double their awards as they con- 
tinue to reply correctly or lose all on 
making a wrong answer. In this contest 
Richard E. Farrer, National Association 
educational director, put the insurance 
questions to a panel of eight agents and 
he was assisted by Don Waful, graduate 
of the New York Association’s 1946 
Syracuse University course for veterans 
and now connected with the Bruns Co. 
agency in Syracuse, head of which 1s 
President A. C. Deisseroth of the state 
association. Hunter Brown of Pensacola, 
Fla., past president of the NAIA, acted 
as judge in cases where there was dis- 
agreement as to the correct answers of 
queries. 

Most of the eight members 
panel ran through correctly the series 
of three questions put to each person 
and were awarded $4 each. Two or three 
failed. Those who faced the audience in- 


of the 


cluded James McChesney, Troy; John A. 
Lenz, Jamaica: ‘C,H. 7 witcheli, Syra- 
cuse; James Shaw, Rochester; Joseph A. 


Rowley, 
Sc hoen, 


James A! 
Charles ie 


Gamksek Jamaica; 
Jamestown, and 
Mount Vernon. 





STRIKES OUT GLENN DAVIS 

Roy A. Duffus, Rochester, brought his 
son Jim to the convention and with evi- 
dent pride introduced him around. Jim, 
a large handsome boy, is a Yale student 
and a pitcher on the baseball team. Last 
Saturday he held West Point to a 3-3 
tie, striking out the famous Glenn Davis 
and hitting a double for Yale. Roy 
Duffus smiled when he said he has 
movies of every strike Davis took at 
Jim’s pitches. 





produce. After considering arguments 
pro and con the state association ad- 
ministration consented to the proposed 
new farm form, but with the reservation 
that if it did not work out satisfactorily 
that we would ask for modification to 
meet practical criticism from farmers or 
agents. 


Wants Broad Dwelling Form in N. Y. 


“Tt is our duty to point out that in 
New York the broad dwelling form used 
in all the surrounding states is not avail- 
able. The state association has long 
maintained the principle that broadening 
insurance covers is more in the public 
interest than rate reductions from a 
normal rate level. Our belief is that the 
sharp rate reduction on protected dwell- 
ings in New York State in 1944 has 
stymied filing an equivalent of the na- 
tional standard dwelling form enjoyed 
by our sister states. The timing element 
was unfortunate, causing the principle 
we uphold in this instance to work in 
reverse. 

‘As agents, we owe it to our assureds 
to continue to press for the adoption of 
the form in order to remove the existing 
discrimination against New York State 
heuseholders. The same observation ap- 
plies also to the single location reporting 
form, which likewise is in the surround- 
ing states but not available in New York. 

“We are pleased to report that the 
New York Fire Insurance Rating Or- 
ganization will publish shortly a number 
of new and simplified forms. It is pro- 
posed to have only two dwelling forms— 


one for protected and one for unpro- 
tected risks. This will reduce the num- 
ber of forms that agents must stock, 
and the printing of Extended Cover 


No. 4 in the form will eliminate a past- 
ing operation in agencies. Two new sim- 
plified endorsement forms for changes 
of title or of mortgage interest will re- 
duce the typewriting going on to the 
form to a minimum, and be a welcome 
time saver.” 


Attendants Take Tests 


On Aetna’s Driverometer 
Syracuse, N. Y.. May 5.—One of th 
major attractions at the convention 0: 
the New York State Association of Loca 
Agents which opened here today is th 
Aetna Driverometer, the new highway 
safety testing device developed by th: 
Aetna Life Affiliated Cos., now bein 
shown at large conventions and othe 
gatherings throughout the country. 

Attendants at this convention are eage 
to put themselves to this test of thei 
ability to meet emergencies; to distin- 
guish colors, the acuteness of their hear 
ing, their ability to estimate speeds « 
other cars and the amount of attention 
they pay to the road ahead. 

This road testing device is equipped 
with a steering wheel, accelerator and 
brake pedal. Mounted inside the ma 
chine is a sound motion picture projec 
tor which projects a color picture on 
screen formed by the windshield of the 
car, and when the driver steps on the 
accelerator the motion picture projector 
starts and creates the illusion of driving 
down the street. The film, made by the 
Aetna’s Motion Picture Bureau especi 
ally for use in the Driverometer, adds 
to the realism of the tests and gives 
ach driver a different set of conditions 
which makes it difficult for him to an- 
ticipate the signal. 





Van Vranken, Bessant and 


Hecox Among Veterans 
Syracuse, N. Y., May 5—Three vet- 
erans of many a New York agent’s an- 
nual convention who are being widely 
welcomed here are Richard Van Vran- 
ken, vice president of the Home of New 
York og _formerly in the upstate field; 
William T. Bessant of the Great Amer- 
ican feld. force at Syracuse, and William 
H. Hecox, local agent of Birmington who 
is 86 years old. Mr. Hecox, regular at- 
tendant at these conventions, has been 
a member of the state association well 
over fifty vears and served as president 
in 1909 and again in 1916. 





Pay Tribute to Memory 
Of Larry Daw, Al Dodge 


Tribute was paid to the memory of 
Lawrence Daw of Syracuse and Albert 
Dodge of Buffalo, both of whom died 
within the last two months. Mr. Daw, 
long manager of the Syracuse Division 
of the New York Fire Insurance Rating 
Organization, was the only honorary) 
member the state association ever had 
and always attended state meetings. 

Mr. Dodge, former state president and 
active in the association up to the tim 
of his death, was one of its most popu- 
lar members. 





Stott Flies From California 

John C. Stott of Norwich, nation 
director of the New York Associatio: 
and member of the National Association 
executive committee, was accorded 
hearty welcome by the convention when 
he arrived at the closing session Tut 
day. The previous evening he had be: 
dining with Vice President Williai 
Welsh of the NAIA in Los Angeles a1 
flew East across the continent durit 
the night. His address on Monday wi 
read by Wallace. 





Excelsior Luncheon Host 

The Excelsior Insurance Co., whi 
has headquarters in Syracuse and whi 
is an agents’ company, was host at 
luncheon Tuesday to nearly 100 of tho 
attending the convention. President For- 
rest H. Witmeyer and other office: 
welcomed the guests. The Excelsi 
lunch has been one of the social fe: 
tures of these conventions for mar 


years. 
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Many Resolutions Passed Covering 
Wide Range of Fire, Casualty Topics 


Syracuse, N. Y., May 6—This conven- 
mn adopted more resolutions covering 
wide range of matters than any other 
ew York annual meeting in twenty-five 
ars or longer. In addition to the two 
solutions directed at the New York 
re Insurance Rating Organization, 
entioned in another story in this issue, 
portant resolutions approved include 
following: 
Government In Insurance 

“The New York State Association re- 

firms its allegiance to and its support 

i the American system of private enter- 

ise and renews its objection to Federal 

state government or any sub-division 
thereof engaging in any business in com- 
etition with private industry. 
Commissions 

“We, the members of the New York 
State Association of Local Agents, Inc., 
hold that insurance agents are and of 
right ought to be free and independent 
contractors compensated solely on acom- 
mission basis; that our commission com- 
pensation should be reasonable, adequate 
and non-discriminatory, governed by the 
right of private contract with our re- 
spective companies and not subject to 
legislative enactment. 

Auto Liability Underwriting 

“The New York State Association of 
Local Agents, Inc., has noted with real 
concern the reluctance of companies to 
accept automobile liability insurance cov- 
erage on cars that may be driven by 
licensed operators of legal age but un- 
der 25 years of age and the severe re- 
strictions in the writing of automobile 
insurance and allied lines on such cars, 
and on commercial cars and long haul 
trucks. 

“Under the Motor Vehicle Safety Re- 
sponsibility Law and the Rules of the 
Interstate Commerce Commission and 
the New York State Public Service Com- 
mission, the above types of insurance 
are practically mandatory and we sub- 
mit that our companies are under obli- 
gation to the public to provide the insur- 
ance required. 

“It is not expected that companies 
should do business at a loss but we call 
upon them to develop some plan, either 
by way of intelligent justification for 
approved adequate rates or by the form- 
ation of an assigned risk pool or both, 
whereby the above mentioned underwrit- 
ng restrictions can be removed if an- 
other State Fund is to be avoided which, 

authorized, would likely extend to 
ther lines of insurance. We direct the 
incoming administration to forward this 
esolution to. the various bureaus and to 

) everything possible to improve the 

resent situation. 

Non-Overhead Writing 

“The New York State Association has 
mg been committed to the principle of 
on-overhead writing. We believe that 
‘inciple should be observed by agents 
) the same extent as by companies. 
“We submit that all policies must be 
uuntersigned by a bona fide policy writ- 
ig agent maintaining an office in the 
rritory governed by the exchange or 
iting organization having direct juris- 
ction in which the risk is located. 

“We call upon the incoming adminis- 

ation to take all proper steps to have 

is principle rigidly observed through- 
it all sections of New York State. 
Commission Differential 

“Be it resolved, that there should be 

differential of not less than 10% be- 

veen the commission of a bona fide 
olicy writing agent and that of a broker 

n all fire and allied lines. This differ- 
ntial shall be maintained at all times. 

Bond Underwriting 
“Be it resolved that the current prac- 





tice of the Excise Bond Underwriters in 
soliciting renewals direct from assureds 
upon bonds which were originally placed 
with them by agents be immediately dis- 
continued as being contrary to the prin- 
ciple of the: American Agency System 
which establishes all expirations as the 
property of the agent. 

“Be it further resolved that the mem- 
ber companies of the Excise Bond Un- 
derwriters Pool be advised of our action 
and requested to immediately discontinue 
this unethical practice and to standard- 
ize commissions to the scales now paid 
on other forms of suretyship. 

Farm Floaters 

“The farm writing agents in New York 
State have seen the rapid development 
of the livestock and machinery floater 
contract in this state and the conse- 
quent robbing of the farm schedules 
(buildings and contents, and produce) of 
the livestock and machinery. 

“Be it resolved that we, the members 
of the New York State Association, rec- 
ommend to the governing committee of 
the New York Fire Insurance Rating 
Organization and the Inland Marine Un- 
derwriters Association that immediate 
steps be taken to provide some form of 
standard endorsement. This could be 
similar to the livestock and machinery 
floater inland marine form for attach- 
ment to scheduled fire policies at rates 
comparable to those used by the inland 
marine departments of the same fire in- 
surance companies which do write farm 
buildings in this state. The said en- 
dorsement form could be made available 
under the general rules for attachment 
to scheduled building policies, thereby 
affording the same floater protection, 
under the same conditions and at the 
same rates now applicable to the live- 
stock and machinery forms. 

Farm Horses 

“The New York State Association 
urges the Inland Marine Underwriters 
Association and all member companies 
thereof to take the necessary steps to 
change the rules and regulations per- 
taining to this business, as to permit 
the inclusion of farm horses in the pres- 
ent livestock and machinery floater form 
of contract issued in New York State. 

Automatic Reinstatement 

“The members of the New York State 
Association feel that the interests of the 
public would be best served by includ- 
ing automatic reinstatement of losses 
without charge and without limit in all 
forms. We, therefore, recommend to 
the governing committee of the New 
York Fire Insurance Rating Organiza- 
tion that immediate steps be taken to 
do one of two things: 

“First: Include unearned premium 
protection and refund in the present 
rate, applicable to all fire insurance con- 
tracts, either without additional charge 
or with such percentage increase as 
may be found necessary; or 

“Second: Simplify the present cum- 
bersome procedure of computing un- 
earned premium charges, and to provide 
a set percentage to be applied to the 
final total premium computed for fire, 
extended coverage and/or vandalism. 

“Be it resolved that this matter be 
brought to the attention of the govern- 
ing committee of the New York Fire In- 
surance Rating Organization with a rec- 
ommendation for immediate action.” 

Oppose Wagner Bill 

Another resolution reaffirmed opposi- 
tion to the bill in Congress patterned 
after the Wagner-Ellender-Taft Bill of 
1946. 

Against Employes as Agents 

A resolution was passed opposing the 

practise of insurance companies permit- 


Fire Rate Boosts 


(Continued from Page 1) 


immediate steps to simplify procedures 
and practices generally.” 

Around 500 agents, company repre- 
sentatives and others attended this con- 
vention. President Albert C. Deisseroth 
of Syracuse, who presided, v Ne reelected 
for another term and Roy Duffus of 
Rochester, long a well “elle and pop- 
ular figure in agency circles, was elected 
executive vice president, He succeeds 
Norman A. Boyd of Binghamton who 
could not be here because of illness. 
Under present practices Mr. Duffus is 
slated to be advanced to the presidency 
next year. 

Elected as directors to serve for three- 
year terms are Earl W. Quick, Mama- 
roneck; Arthur Schwab, Tompkinsville, 
Staten Island; Harold H. Titus, Wall- 
kill; Robert E. Duffy, Glens Falls; Ed- 
gar W. Couper, Binghamton, and Emil 
Clauss, Buffalo.. Twelve other directors 
elected in 1945 and 1946 for three-year 
terms are also on the board. 

Russell M. L. Carson, Glens Falls, past 
president of the state association, te‘e- 
phoned the New York he:z ulquarters of 
the fire rating organization today to 
obtain clarification of several questions 
arising out of the May 5 effective date 
for the fire rate boosts. The agents are 
incensed at the suddenness of the an- 
nouncement and feel it results in dis- 
crimination against those agents not 
equipped to get all their renewals out 
at least a month in advance of effective 
date. 

The fire rating organization took re- 
sponsibility for failure to inform agents 
in advance of making the rate changes 
public. Mr. Carson stated that generally, 
however, the rating body has cooperated 
with the producers. In this case the 
sudden release of the revisions was due 
to a daily newspaper leak which led to 
a movement to cancel and rewrite poli- 
cies at old rates. To curtail this rewrit- 
ing the rating body and New York In- 
surance Department felt that quick ac- 
tion was essential, despite the original 
intention to delay for some days. 

Mr. Carson said that on binders the 
rating body rule states they should be 
passed before Mz ry 5 by a stamping of- 
fice to carry the old rates. But where 
good faith is demonstrated that these 
binders were not written with knowl- 
edge of an impending rate change spe- 
cial consideration may be given to 
binders written before May 5 and not 
passed by a stamping office. Likewise 
with policies written before May 5 and 
not passed, where good faith is evident. 

Mr. Carson inquired whether policies 
written for May and June before May 5 
at the old rates could legally be recalled 
for rate reformation. The rating body 
stated that it was not concerned 
with policies passed by it but that fire 
companies could or could not enforce 
the new rates on such policies. It was 
a question of home office practices only 
in such cases. 

Carl A. Young, one of the leading 
agents of Syracuse, brought up the mat- 
ter before the convention late Monday 
when he stated that he had tried to get 
some official answers from the Rating 
Organization branch in Syracuse but had 
10t succeeded completely. He said he 
was told that if May renewals had been 
written and passed through the stamping 
office before May 5, they could continue 
for their terms at the old fire rates. 
However, if the renewals were not writ- 
ten and stamped before May 5, then the 
new and higher rates would apply. 

Asks Clarifying Statement 

President A. C. Deisseroth stated that 


the New York association was vetting in 
touch with the New York Fire Insurance 





ting their employes to secure agents’ 
and brokers’ licenses for the purpose of 
writing a limited amount of business. 


Rating Organization’s head office in New 
York and hoped to have a clarifying 
statement ready for the convention 
Tuesday. He expressed regret agents 
were not called into consultation and 
given more consideration as to the hasty 
announcement of the rate revisions. He 
said that heretofore for some years 
the rating body had cooperated closely 
with the producers. Roy A. Duffus, 
Rochester, called the sudden rate move 
a “slap in the face of the agents.” 

At the convention at the time were 
Lyeputy Insurance Super-ntendents Wal 
ter I. Martineau, Alfred J. Bohlinget 
and Carl Typermass of the New York 
Department. The first named was in- 
vited to the platform to give his views 
as he had headed the Department com 
mittee working out the rate changes 
with the fire companies. Mr. Martincau 
stated that the principal reason the 
agents were not told befo.ehand of 
the impending revisions was that the 
companies feared wholesale cancellations 
and rewriting of policies at the old rates 

Both the companies and the De 
partment believe that the rate revi 
sious, as agreed upon, are justified, 
Mr. Martineau continued. For the com 
panies to benefit by the rate increases 
there could not be any 
sion of coverage at current rates as 
could be accomplished by cancellation 
and rewriting. As it developed there 
was a leak in the daily press, which 
precipitated a cancellation movement, 
flooding the rating body oftices in New 
York. 

This in turn led the New York De- 
partment to act quickly and make the 
effective date May 5. Without this 
leak the rate changes might have been 
deferred a few days as it was not 
intended originally that the effective 
date should fall during this conven- 
tion. It is felt here that events, as 
they have developed, led many agents 
to stay home to take came of rate 
revision chores. 

Just as the Deputy Superintendent 
was about to conclude his remarks Su- 
perintendent Robert E. Dineen walked 
into the convention hall. He received 
a fine greeting and with his raincoat 
still on and hat in hand he went to 
the platform to speak. He said he had 
planned to leave earlier for President 
Truman’s fire prevention conference in 
Washington but had been delayed and 
so could drop in at the agents’ meet- 
ing. He is a resident of Syracuse 

Supt. Dineen defended the rate in- 
creases as agreed upon but stated that 
an earlier company proposal for an 
over-all boost had been turned down 
flat. He said he would never during 
his administration permit a. horizontal 
rate increase or decrease but would 
insist always that each class of risk 
be treated separately and each rate 
change justified by all the experience 
available. He said there were facts to 
support all changes now made but he 
did not touch on the matter of the 
timing of the announcement. 


general exten 


Queens County Ass’n Wins 
London Assurance Trophy 


The Queens County Association of 
Local Agents won the London Assurance 
public relations trophy, awarded by the 
company to the local or county boa 
judged to have done the best work 
the fiéld of public relations during t 
last year. John Alonzo Lenz, preside 
of the Queens Association, received 
trophy. Honorable mention went to t 
Rochester Board. Suburban New Yor! 
Association, Amsterdam Board a 
Rockland County Association. 


W. M. GILDERSLEEVE “ATTENDS 
A state association veteran at the c 
vention who had not been at an annual 
gathering since 1940 was Past President 
W arren M. Gildersleeve, of Central Val- 
ley. He headed the organization in 1932 


and 1933. 
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Stott Reports Successful Outcome 


Of N. Y. Agents’ Legislative Work 


How the New York State Association 
of Local Agents carried to ultimate suc- 
cess three of the six measures proposed 
in its ambitious legislative program this 
vear with cooperation of the Insur- 
ance Department was told by John C. 
Stott, chairman of the committee on law 
and legislation and a member of the 
executive committee of the National As- 
sociation of Insurance Agents, in his re- 
port to the annual convention of the 


New York association, May 5. His sub- 
ject was: “Problems We ace.” 
Mr. Stott paid tribute to Superin- 


tendent of Insurance Robert E. Dineen 
and said that Mr. Dineen or the Deputies 
of his Department either drew in en- 
tirety or participated in the drawing ot 
measure sponsored by the asso- 


every ‘ 

ciation during the legislative session Just 

closed. . 
Three bills introduced that did not 


become law, Mr. Stott said, are items 
the committee will desire to reintroduce 
and press for passage. There were: a 
bill designed to set up an assigned risk 
plan for compensation risks; a bill at- 
fecting the release of liability for as- 
sureds in the State Fund and a bill re- 
lating to taxing State Fund insurance 
premiums, 
Would Equalize Competition 

“We regret,” said Mr. Stott, “that we 
were unable to have Governor Dewey’s 
approval of these measures. . . . They 
represent an effort on our behalf to 
equalize competition as between the 
state of New York and private industry 
as represented in this instance by your 
casualty insurance companies. 

“You will quite properly note that three 
of our six bills were passed by both 
houses of the legislature and were signed 


by the Governor. We know of no trade 








Stott’s Success Formula 
For Legislative Program 


Following are the eight “potent reasons” 
for the success achieved by the New York 
State Association of Local Agents in tts 
legislative program, as summarised by Mr. 
Stott: 

1. Basically, we approached the legis- 
lators and the Governor with clean 
hands. 

2. There were no selfish motives be- 
hind any part of our program. 

3. Your association or its representa- 
tives never knowingly misled or mis- 
stated our objectives to any legislator. 

4. Our membership in its entirety co- 
operated with letters, telegrams and per- 
sonal interviews with the legislators in 
their own districts. 

5. Jay Rose [secretary-treasurer] 
worked for many, many hours in Albany 
and Buffalo furthering our program. 

6. Paul Taylor, an insurance attorney 
from Penn Yan, N. Y., assisted us with 
our program. Mr. Taylor has a wide 
and favorable acquaintance with practi- 
cally every legislator within the state. 

7. Your executive committee gave this 
legislative program their active support 
and met several times in Albany to guide 
the activity of your committee. 

8. We were assisted whole-heartedly 
by the Insurance Federation of New 
York, the mutual agents’ organization, 
brokers’ organizations, and the compa- 
nies generally, in our program. 

To summarize, the answer to our suc- 
cess was the cooperation of all the ele- 
ments within our industry. 





organization that can boast of compara- 
tive success. We must remember in the 
appreciation of our success that less than 
one bill out of ten bills introduced in 
the assembly will become law.” 

(At this point, Mr. Stott gave the 
“eight potent reasons” for the success 
achieved, published in connection with 
this review.) 

With respect to the State Fund, Mr. 
Stott said he finds himself definitely and 
unalterably opposed to the activity of 
the State Insurance Fund in the state 
of New York; that he finds no room in 
the system of private enterprise for the 
state or any other governmental function 
to be engaged in competition with its 
own citizens in any business endeavor. 

Had Free Rein 


Mr. Stott said that the State Fund 
had been in existence for over thirty 
years “with a free rein and quite gen- 
erally unopposed” until the state associa- 
tion became active in the matter. 

“We arrived at our position against 


JOHN C. STOTT 


the State Fund,” he said, “knowing full 
well that our companies over thirty years 
ago, should have devised ways and means 

















—you can depend on Talbot, Bird and Co. for complete facilities to help 
solve any underwriting problem of any kind anywhere. Leading brokers for 
large corporations have learnt how thorough, fast, efficient are the service, 
cooperation and skill that this “‘complete line” house renders. 


TALBOT, BIRD AND CO., INC. 


Insurance Undenwsiters ; 


111 JOHN STREET 


NEW YORK, N. Y. 








of underwriting all the compensatic ; 
business in the state of New York, eith: 
as individual companies or by an « 
signed risk plan, or a pool. I dare s; 
that our companies have lived sufficien‘ 
with the State Fund to realize the eri 
of their way.” 


Three years ago, Mr. Stott said, wh 
the matter of a monopolistic state fu; 
was agitated, the association became a 
tive, realizing that if the problem of t 
State Fund ever were to be solved, 
must be done by the agents. At thi: 
time, he said, thousands of letters we: 
going out of the State Fund office daily 
to prospective assureds, but the associ- 
tion was able to stop this procedure 
Then the State Fund began a series of 
letters calling attention to the compen- 
sation rate an assured might have and 
—_ the rate advantages of the Staic 
‘und. 


Governor Was Upset 


This was done, he said, notwithstand- 
ing the fact that Governor Dewey had 
asked that these letters be discontinued. 
During the last session of the legisla- 
ture, he continued, the Governor was 
upset because his order had not been 
obeyed and on February 28, the Gover- 
nor addressed the State Fund asking 
that it take appropriate disciplinary ac- 
tion. Since that date, Mr. Scott said, 
there has been no evidence of any solici- 
ting letters of any type being distributed 
from the offices of the State Insurance 
Fund. 

The first bill sponsored by the asso- 
ciation to be enacted into law this year, 
Mr. Stott said, the bill permitting pri- 
vate carriers, with the approval of the 
Superintendent of Insurance, to charge 
a rate in excess of the manual rate for 
hazardous compensation risks “is the 
first bill in over thirty years that has 
made any inroads on the State Insurance 
Fund. 

“It is believed that our casualty com- 
panies will take advantage of this bill 
to obtain the proper premium on com- 
pensation risks that are hazardous and 
eliminate a large part of this business 
going, through necessity, to the State 
Insurance Fund.” 

Another measure passed, Mr. Stott 
said, was one permitting the word “in- 
surance” to be used in the corporate 
name of an association of insurance 
agents; for some unknown reason, thie 
association has not been permitted to 
identify itself with the title, “New York 
State Association of Insurance Agents,” 
but under the new law, both state and 
local associations of agents will be able to 
use the word “insurance” in their titles. 


Crowning Achievement 


The crowning achievement of the asso- 
ciation legislatively was enactment by) 
the legislature and approval by the Gov 
ernor of the “Favored Broker Bill,” |i: 
asserted. 

“This legislation,” he said, “should pet 
mit the thousands of dollars that aut 
mobile dealers say that they will lo: 
to come into the hands of the loc 
agents throughout the state of New Yor 
in the way of commissions. No longs 
will it be permissible under the pen: 
law of New York for finance compani¢ 
and loaning institutions to coerce insu! 
ance premiums through a favored age 
or broker. We believe in this measur 
that Governor Dewey has indicated hi 
support of the American agency systen 
We should all be grateful. In connec 
tion with this last bill I would like t 
speak of the outstanding service pei 
formed by Carl Typermass, Deputy Su; 
erintendent of Insurance in the state « 
New York, in regard to finance compan 
operation. He has obtained an opinio: 
on relevant matters from Attorney Gen 
eral Goldstein, further strengthening ou 
position. : 

“We must continue our work legisla- 


(Continued on Page 31) 
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Nine years ago The Home adopted a new form of loss draft 
which required the agent’s signature. A device for creating prestige 





—for giving proper importance to the agent —it also brought to 

the assured a comforting realization that his insurance man had 

: an interest in paying claims as well as receiving premiums. 
Now, years later, it is gratifying to note that this loss draft is 


becoming a standard form with other insurance companies. 


A LEADER IN THOUGHT 


In other words, The Home’s leadership is not confined to its amount 
at risk—over a period of years it has conceived, developed, tested 
in field service, many constructive steps of both policy and practice 
natures. We’ve been operating on the theory that progressive, 
forward-looking ideas are good for the insurance business . ... 

that leadership in size alone is not our goal. Our agents and 

brokers have found this line of thinking profitable for them. 


The Home, through its agents and brokers, is Ww ‘. H E H O M E Ww 


America’s leading insurance protector of American Homes Loe 
yapasnnny ony 


and the Homes of American Industry. 
NEW YORK 
FIRE © AUTOMOBILE * MARINE INSURANCE 
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Strong Appeal For Full Multiple 
Powers in N. Y. Made by Winter 


Atlantic Mutual Chairman Calls Appleton Rule a Drag on 
Progress; Asks Broadening of N. Y. Company Charters 
and More Authority for Supt. to Control Practices 


\ strong appeal for abolition of the companies, indicates an unwillingness to 
Appleton Rule in New York—which re- ‘ace the realities of the present day.” 
ar : 3 In his virgorous appeal for removal 
stricts underwriting powers of other wi Vanlielinnx- anon tae. tas Gk ae 
states to those permitted in New York tiple line underwriting by fire and casu- 
if such companies enter this state—and  alty companies, Mr. Winter stated: 
for broadening of insurance company Not Entering Untried Field 


charters and of authority of the Insur- “In engaging in multiple line under- 





any and all hazards and liabilities in- 
volved in the ownership and use of any 
and all kinds of property and in the 
operation of any business. 

“3. The broadening of 
of. the Superintendent of Insurance in 
connection with issuance of licenses to 
operate under these new charters. Under 
such authority he should have discretion, 
upon the production of proper evidence 
and subject to review by the courts, to 
withhold or withdraw the license of any 
company which was not fully complying 
with the statutes or was pursuing prac- 
tices which, in his judgment, would in- 
evitably be harmful to the insuring pub- 
lic. In other words, he should have 
the right to practice preventive insur- 
ance medicine, instead of bailing the 
policyholders out after mismanagement 
has impaired the value of their policies. 

“Should such a program be adopted, 


the authority 

















ance Superintendent 1n connection with writing. the insurance business will not it will pose further problems for insur- 
ssuance of licenses to operate under be entering some new and untried field. ance executives,” Mr. Winter — said. 
multiple line charters, was made this Rather will it be returning to the origi- “Slowly but surely the internal conduct 
week by William D. Winter, chairman = ie ti hypln Rene Sars age formulated of the insurance business will change. 
: ; yy marine underwriters many centuries Subsidiary companies can be liquidated; 
i the: Genel ot she Anant sae The original form of insurance then pew divisions of underwriting may be 
New York. One of the leading marine- — provided—and still provides—an ‘all risk’ yecessary, where instead of setting up 
fire company executives, Mr. Winter told orm ot policy where the insured is pro- — ynderwriting and claims departments ac- 
the conference of the American Man- tected against all hazards except such eording to the kinds of insurance, they 
agement Association at the Hotel New @S are specifically excluded from the con- will be set up from the buyers’ view- 
Yorker on Tuesday that for the Insur- tract. What has successfully been done point, 
ance Department of New York or any at sea, can surely be done on land and “For instance, there may be personal 
other state to maintain today that in- in the a . risks departments and commercial risks 
tevests of policyholders must be  safe- lo clear the impossible situation that departments to indicate two broad clas- 
guarded by preventing a company from NOW EXISTS, I would suggest the follow- sifications, which might again be divided 
doing a general business, “in view of ing three-point legislative program to into smaller units. Agents and brokers 
the present financial strength of the the executives of fire and marine, ~~ may specialize in the same general cate- 
ae ek a Peprwagwoin i. sg gories, instead of specializing as at pres- 
Vouk. ent in fire or marine, in casualty or sur- 
Local Boards = ety business. 
Program of Legal Changes “In other words, the company view- 
(Continued from Page 21) “1. The abolition of the Appleton Rule. point and the agency viewpoint will 
as : ae “2. The broadening of charters to per- change and a new era will begin in 
coverages and. Ape we and many mit fire and marine, and casualty and which the business will be organized to 
as a lige: tence ge , Surety companies to issue policies pro- serve, primarily, the needs of the buyer 
Dj sal beeing “With twenty-nine tecting the owners of property against of insurance protection. It is for the 
cCKeNSO! > g, ay = 
members includes every agent in the 
community eligible te join. The board 
has the school insurance which is writ- 
ten in one contract with one agent, the 
remaining members participating under 
a reinsurance arrangement. This line 
was increased substantially last year. 
City insurance is likewise written by 
the members of the board. Advertise- 


ments on the bank and agents auto plan 


published in the local press during 


were 
the year. 
John F. Shannon told how the Troy ST O he 
board, with thirty-one members, does 
extensive cooperative advertising that 


FIRE 


has brought in much new business to 
the agents. The Amsterdam board, 
Harry D). Putnam said, runs ads each Clean up! Clean out! 
week in the town paper, several of them 
featuring the bank and agents auto plan 
The board is active in school and : ’ 
unity coverage, Ten suggestions for a clean-up and safety campaign are embodied 
IX. H. Bedford for Rockland County . E y 
described preparation of a large colored in a new pamphlet just prepared by the National Board of Fire 
map of the county, carried out by the ° 
Planning Board under the sponsorship Underwriters. 
of the agents, showing all protected and 
unprotected areas. This has been help- ; , J 
ful to agents, insurance companies, fire We suggest that you distribute these liberally in your community 
departments and others. Miss Frances =a 3 - . : P ; 
Mantel told of the frequent meetings as it is an obligation of those in the insurance business to exert 
the sixty-eight members of the Nassau . 
+ retort a aa mg TY every effort to help the public check waste by fire. 
Queens County, with eighty-seven 
inembers, is active in educational work : ? 
John Alonzo Lenz stated. In addition to Obtain your supply by sending a request direct to the Public 
the NAIA courses for agents the asso- * & . > 
ciation has succeeded in getting one Relations Department, National Board of Fire Underwriters, 85 John 
‘ourse in safe driving started in the 
sahtie hae St “ey Street, New York 7, N. Y. 
in Watertown the agents are respon- 
sible for getting a fire department in- 
spection bureau started Edward T. Mc- 
Laughlin, Jr., said. Over 6,000 inspec- 
tions of manufacturing, mercantile and 
as Sao eae Su THE SPRINGFIELD GROUP 
Others who spoke at this forum in- 
cluded J. Edwin Fries, Jamaica, presi- SPRINGFIELD FIRE & MARINE INSURANCE COMPANY _ SPRINGFIELD, MASS. 
dent of the Suburban New York Asso- CONSTITUTION DEPARTMENT SPRINGFIELD, MASS. 
li 1; LeGrand W. Pellett, Newburgh SENTINEL FIRE INSURANCE COMPANY. SPRINGFIELD, MASS. 
“assent Herl “¢Pe s MICHIGAN FIRE & MARINE INSURANCE COMPANY. . DETROIT, MICH. 
6 b Ay nders lel: om “Beal rt 'F NEW ENGLAND FIRE INSURANCE COMPANY SPRINGFIELD, MASS. 
Schwab, Staten Island Jenjamin” F, 
Ruskin, New Rochelle; thurnett E. Hay OF FIRE INSURANCE COMPANIES 
lor, Syracuse; E. Donald Senitts, James- 
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purpose of providing such _ protectior 
that insurance companies are chartered 


Most States Have Multiple Line Powers 


“Tt will be remembered that man; 
states already had multiple underwriting 
power legislation to a greater or lesse: 
extent. The score at the present tim 
indicates : 

“Thirty-three states, the District of 
Columbia, and Alaska, Hawaii and thi 
Virgin Islands have full multiple power 
legislation. 

“Eight states have limited multiplk 
power legislation. Full legislation i: 
pending in two of these states. 
states have no such legisla 
but in three of these full power 
legislation is pending. Thus four states, 
namely, Arizona, Idaho, Kentucky and 
Wyoming are the only states which have 
given no consideration to the subject. 


“Seven 
tion, 


“Will the companies organized in those 
states, some of whith have amended and 
some of which are amending their char- 
ter to avail of these new powers, be 
content to have New York State say 
‘You can’t use these powers and retain 
your license in New York,’” Mr. Winter 
asked. 

“Or will New York State, in view of 
the movement toward multiple powers, 
wish to exercise its historic extra-terri- 
torial jurisdiction and risk a law suit 
to test the right to exercise such juris- 
diction? If New York fails to apply the 
Appleton Rule to an out-of-state com- 
pany, then the New York company lic- 
ensed in a multiple line state will find 
itself at a competitive disadvantage with 
the local company. 

“The situation seems to call for a 
prompt abolition of the Appleton Rule 
and the adoption by New York and the 
other states of legislation granting full 


fire, marine and casualty powers to all 
fire, marine, casualty and surety com- 
panies. 


“Can this be safely done at the pres- 
ent time? I do believe the time has come 
when it can safely be done and should 


be done. First, the general financial 
strength of the companies warrants 
broader powers. Second, conservative 


company managers will not rush into 
new fields of insurance without making 
adequate protection. Third, individuals 
and commerce and industry need more 
comprehensive insurance protection. 


Views of Many Executives Changing 


“I believe that the attitude of many 
executives has changed in the past year. 
I believe executives with respect to this 
question may broadly be placed in three 
groups: 

“1, Those who wholeheartedly believe 
that the adoption of full multiple power 
underwriting would be beneficial to the 
public, agents and companies. 

“2. Those who are indifferent. Many 
of these, however, now believe such leg- 
islation is inevitable and therefore fee! 
there is no good purpose served in de- 
laying its coming. 

“3. Those who believe such legislation 
is unsound for one or more reasons. 

“T believe many of those who formerly 
were in group three may now be counted 
in group two or one. I also believe that 
many formerly in group two wish that 
full legislation would quickly come and 
would gladly join group one in actively 
advocating the necessary legislation. 

“Granting multiple powers does not re- 
quire, competitively or otherwise, the 
acceptance of such power. In Texas, 
where multiple power legislation has 
been in effect for a long time, relatively 
few companies have availed of the full 
power. Doubtless some Texas compa- 
nies that wished to exercise full powers 
were admitted to New York and there- 
fore were stopped by the Appleton Rule. 
Most companies in Texas exercise casu- 
alty powers only, or fire powers only. 
“There is no evidence in Texas that 
such available powers have had any in- 
fluence on the agency situation in that 
state. There is no evidence that such 
legislation has hurt small companies. 


(Continued on Page 36) 
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When you are vulnerable to a loss 
that can run into thousands of dollars, 
it is time to do something about it. 
And that is exactly the risk you face 
if the fire insurance on your house is 
based on prewar values. 

° e ‘ 

For example, if your property is 
now worth $25,000 and your insur- 
ance amounts to only $15,000, you 
would be out of pocket $10,000 if it 
were destroyed by fire. 

Insurance rates have been lowered 
so drastically in recent years that it 
costs very little more to have full 
coverage. Why not make sure of com- 









AETNA INSURANCE CO. 
THE CENTURY INDEMNITY COMPANY 
STANDARD INSURANCE CO. OF N. Y. 





plete protection by filling out the 
memo at the right. Then get in touch 
with your local insurance agent or 


broker today. 


You can depend on agents who 
represent the Aetna Insurance Group 
(see list of companies below) to give 
you prompt, efficient advice and ser- 
vice. Remember, too, that when your 
insurance is with a capital stock com- 
pany such as those comprising the 
Aetna Insurance Group, your policy 
is backed by both a paid-in-capital and 
surplus. You are never liable for 
assessment. 


DON’T GUESS ABOUT INSURANCE—CONSULT YOUR LOCAL AGENT OR BROKER 


‘Cina Insurance Oroup 


THE WORLD FIRE & MARINE INSURANCE CO. 


PIEDMONT FIRE INSURANCE COMPANY 


STANDARD SURETY & CASUALTY CO. OF N. Y. 


TO AGENTS & BROKERS 


This advertisement also appears where your 
most important clients will see it... in Time, 
the weekly news magazine—Newsweek— 
and the United States News—Aetna Insurance 
Group, W. Ross McCain, President. 


/ 











Pardon the interruption... but are you vulnerable? 





Fill Out This Memo Today 


Mail it to your local insurance agent—or tele- 
phone him. 


I estimate the present value of my house (or 


business property) at ee ow 
much additional fire insurance should I have 
Te CIE oo so so acc caeede gees gae 


I would like my fire insurance policies to cover 
damage by windstorm, explosion, falling air- 
Pe ee Se rrr 


I would like to pay my premium on a 3-year 
basis. (This reduces premium cost 16?3%) 





Sice 
the founding of the Aetna’. 
in 1819...through wars, con- ’ 
flagrations and depressions 
... no policyholder. has ever} 
suffered loss because of /* 
failure of an Aetna Com- 
pany to meet its 
obligations. 
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HOUSTON F. & M. IN CAL. 
Houston Fire & Marine Insurance Co., 
Ft. Worth, Tex., which withdrew from 
California in 1945, has made application 
the Department of Insurance for re- 
dmission to the state. At the same 
General Insurance Corp., owned 
by the same interests, also of Ft. Worth, 
made application for admission to 


California. Roger E. Williams & Co., 
rf of Los Angeles, has been desig- 
nated as underwriting manager for both 


ompanies 


Christiania General 


(Continued from Page 20) 


family Hansson to occupy that post, 
one of the leading positions in_ the 
economic and business life of Norway. 


His father, Christian Hansson, managed 
the affairs of the company before him 
twenty-five years. He led the 
company from the modest path of a 
leading domestic insurance company in- 


lor over 


side of Norway to that of a leading 
reinsurance company with far flung in- 
terests embracing the world. He opened 


branch of the 


up the United States 
Christiania General in 1918 and will be 
remembered by many American insur- 


e executives from his many visits to 
this country. J. M. Wennstrom was ap 
jinted the first U. S. manager and is 
lay president of the Christiania Gen- 
eral Insurance Corporation of New York, 


1 
' 
t 
t< 


the many companies owned by 
Other members of the 


one ot 
the Storebrand. 


large group include Idun Life, the largest 
life insurance company in Norway, the 
Poseidon and the Christiania Sea, both 


prominent marine insurance carriers. 
The Christiania General of Oslo 
Storebrand —is the largest and oldest 


insurance company in Norway. Outside 


Norway the company confines its 
writings to reinsurance only, and be 
fore the recent war it had reached a 


position of prominence among the lead- 
ing reinsurance companies of the world 
F DACK ) 
back 1 


The war, of course, gave a set 
the company’s foreign business, but on 
the other hand the Storebrand weath- 
ered successfully all attempts by the 
Germans to interfere with their busi 
ness and inject themselves in the af 
fairs of the company. At present. the 
( pany is again aggressively and re- 
ircefully building up its large foreign 
business and will undoubtedly again 
rank among the reinsurance’ leaders 
before many years have elapsed. 
N. Y. Rate Rise 
(Continued from Page 20) 
on the classifications adjusted require 


The detailed fig- 
that the year 


recognition. 
show 


immediate 


ures now available 


1944 marked a turning point in fire in- 
surance losses. 

“The data reveal that property yalues, 
labor and material costs and loss fre- 
quency have steadily risen, the latter 
factor being attributable to a general 
deterioration in maintenance and _ re- 


placement of equipment and to a short- 


age of skilled labor under war and 
post-war conditions, In addition, new 
hazards have arisen as a result of war- 


born innovations in technology, indus- 


trial processes and the resultant prod- 
ucts 
Recognizes Inflationary Trend 
“Contrary to these indications, several 
of the classes which are left unchanged 
would be entitled to a reduction in rate, 


if consideration were given only to the 
five-year experience avail- 
able. The present inflationary trend, 
however, must also be recognized, and 
it has been decided to make no reduc- 


most recent 


tions in such classes at this time in 
the face of deteriorating loss conditions. 
\ her opportunity to act upon these 


fu 
1 other classes will be presented when 
the 1943-47 experience is at hand, and 
| ular five-year revision of fire 
tes is made. 


“Proposals that the present rate ad- 


justment be applied as a flat 
to al! classes were rejected by the In- 
surance Department. This rejection was 
based on the general principle that fire 
insurance rates must be directly related 
to the experience within each class; the 


logic of this position is illustrated in 
the present instance by the profitable 
classes cited on which the application 
of a higher rate at this time would be 


iWyroper.” 

In connection with its announcement, 
the Department enclosed a summary of 
the various classes and the percentage 
of increase to be applied both for New 
York City and up-state territories. 


Ward Sends Out Bulletin 


W. J. Ward, general manager of the 
rating organization, sent out a bulletin 
to all fire insurance companies and 

ents in the state, advising them of 


the increase in rates. The increases 
vary in amount and involve 29 out of 
104 groups contained within the 26-Class 
National Board Classification, he said, 
and those groups not affected by this 
bulletin developed an experience that, 
under the criteria employed in the study, 
did not warrant changes. Mr. Ward’s 

‘atement continues: 

“In over-all amount this is the equiva- 
lent of an average increase of 8.7% of 
the written state-wide premiums of $75,- 
240,700 received during 1945, the latest 


increase 


year for which complete experience re- 
turns are available. 

“This increase reflects the current 
trend and the developed experience as 
indicated by figures filed with the New 
York Insurance Department by the com- 
panies and covering the five-year period 
up to 1946. It is the product of a study 
of incurred experience made by com- 
mittees representative of the companies 
and the Insurance Department, the re- 
sults of which have been filed with and 
accepted by the N. Y. Department. 

“In this review of experience, the 
reported written premiums and_ paid 
losses were adjusted to an ‘earned and 
incurred’ basis, and then studied in the 
light of the trend, as indicated by both 
the past 5 and 10-year loss ratios and 
the prospective loss ratio, the credibility 
of the experience in its relation to 1945 
written volumes, and the treatment here- 
tofore given the various classes in the 
1943-44 review of experience. 

“The factors of appreciated values and 
increased cost are common to all 
classes, and reflect current high labor 
and material costs and the shortages 
characteristic of post-war conditions. An 
increased loss frequency due to lack of 
maintenance, worn-out equipment, un- 
skilled or indifferent labor, new mate- 
rials and processes is also contributing 
to the trend. 

“The indicated changes were broadly 


loss 
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determined in comparison with over-all 
experience, with the objective of allo- 
cating increased premiums to those 
classes, and in such amounts, within 
reasonable limits, as seemed necessary 
to re-establish a normal experience.” 
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“MY CLIENTS LIKE the Pro- 
posal for Reporting Form Contracts 
because it is so easy to understand and so clearly 
illustrates the advantages of this type of coverage 
for concerns which have these factors to consider 
—stock fluctuations, changing locations and new 
locations, and difficulty of keeping perpetual in- 
ventories in order to properly comply with war- 
ranties applicable to specific insurance. 


The form is available on request. 


“I LIKE IT because it visually presents all my 
selling pointers (particularly maximum protection 
at minimum cost) for reporting form insurance to 
those businesses which really need it. That means 
any concern which owns or controls stocks at man- 
ufacturing plants, distribution warehouses, or stores 
and warehouses. In certain instances other items 
such as customer’s goods, furniture & fixtures and 
improvements & betterments can also be included.” 
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aisher and Winchester 
Speak Before Students 


5 AWARDED CERTIFICATES 





J. Y. Insurance Society Holds Closing 
Exercises for Aviation and 
Adjusting Classes 





\ group of students met April 28, to 
ceive certificates for successful com- 
etion of courses in aviation insur- 
ice and property loss adjusting, 
cently held by the School of Insur- 
ce of the Insurance Society of New 
irk. Gathered in the penthouse recre- 
ion room of the America Fore, the 
en were congratulated by leaders in 
eir respective fields. 
Carl V. Fisher, vice president of 
e United States Aviation Insurance 
roup, spoke encouraging words to the 
‘cipients of the certificates for avia- 
on insurance. He stated that, from 
s twenty years’ experience in the 
isiness, he could assure them there 
; no mystery (as popularly believed) 
i aircraft insurance, but always a great 
deal more to be learned. He com- 
mended the men for their willingness 
io spend their evening hours in class, 
and said they could go forward with 
confidence in the knowledge they had 
gained. Sherman Thursby assisted Mr. 
lisher in giving out the certificates to 
the aviation group. 
Winchester on Adjustments 
Phillip M. Winchester, general man- 
ager of the eastern department of the 
lire Companies’ Adjustment Bureau, 
ereeted with enthusiasm the increased 
number of men qualifying as property 





Stott’s Report 


(Continued from Page 26) 


tively as regards the State Insurance 
Fund, not only for ourselves, but in 
behalf of all private enterprise in the 
state of New York, to the end that pri- 
vate enterprise shall have an equal right 
with the state in business. It is on this 
principle that America became strong 
and will continue to be strong. When 
we fight for this principle, certainly, we 
are fighting in the public interest.” 
Work of NAIA 

The second section of Mr. Stott’s talk 
was devoted to the work of the NAIA 
and the urgency of every member giving 
more of his time and finances to the 
support of the national body in view of 
the critical period which he predicted 
will last for some time to come. “You 
must remember,” he said, “that this in- 
surance business and our agency system 
ire being weighed carefully on the scale 
of economic justice.” 

Among the questions which must be 
letermined on the national level, Mr. 
Stott listed the following: 

“Your commission structure, what will 
it be? Your right of private contract, 
vill you continue to have it? Will you 
preserve states’ rights in the matter of 
nsurance regulation, or will the Federal 
iovernment move in with some type of 
regulation? Will you continue to edu- 
ite the agents of the United States? 
Vill your National and state associa- 

ms be able to successfully combat bu- 
aucratic and socialistic tendencies that 
ireaten our existence? 

“The right or wrong answers to these 
roblems and many others spell our 
iture. If your National and state asso- 
ations find the right answers, we shall 
mtinue to be free and independent 
isiness men practicing the free enter- 
rise system so properly called in our 
isiness the American agency system. I 
iall not contemplate the result if the 
rong answer comes up, because we 
rents have the courage, the fortitude, 
id the ability to coordinate our efforts 
ith our National and state associations 
» that they will produce the right an- 
wers. It must not be otherwise. We 
innot permit philosophies of govern- 
‘nent to rock our boat.” 


loss adjusters—to whom he delivered 
certificates. He assured them that the 
industry, today more than ever, needs 
competent men in that field. Nine hun- 
dred million dollars, he stated, had 
been paid out in losses or claims dur- 
ing the last year—$250,000,000 more 
than the year before. Losses handled 
by the Fire Companies’ Adjustment 
Bureau alone had doubled since 1943. 
The companies, therefore, are endea- 
voring to build up adequate adjusting 
forces to take care of the increased 
volume of business. Mr. Winchester 
u-ged those not actively engaged in 
adjusting work now to take advantage 


of the opportunity offered through it. 

Dean Arthur C. Goerlich presided. 
At the conclusion of the meeting, he 
drew to the students’ attention the nu- 
merous courses offered by the society, 
especially those in preparation for ex- 
aminations leading to the CPCU des- 
ignation. He also stressed the avail- 
ability of the society’s library to all, 
and urged that it be used freely, since 
there are few problems in insurance 
which cannot be solved there. 

The number of certificates awarded 
were fourteen to men for the aviation 
insurance course; eight to students who 
passed in both fire and inland marine 





MISS POWELL WITH SOCIETY 
Mildred S. Powell, formerly with the 
Insurance Advocate and for the past 
year with the Old Farmers Almanac, 
published by Yankee, Inc., at Dublin, 
N. H., is now a member of the staff of 
the Insurance Society of New York, 
associated with Arthur C. Goerlich, dean 
of the society’s School of Insurance. 





loss adjusting; seven for inland marine 
adjusting alone, and sixteen for fire loss 
adjusting; L. B. Hazzard and Bert 
Cotton who were among the instruc- 
tors of the classes, attended the closing 
exercises. 
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QO. Shaw Johnson to 
Address Texas Agents 


CONVENTION AT GALVESTON 
a. and Carlson 


Plan 


Gibbs, Hulsey, 
to Speak at Open Session; 
Panel Discussions 


Clarksdale, Miss., a 


committee of 


QO. Shaw Johnson, 


member of the executive 


the National Association of Insurance 
\eents will be the featured speaker at 
the forty-ninth annual convention of the 
Texas Association of Insurance Agents 
in Galveston, May 15-17, President Will 
M. Keller, Palestine, announces. Mr. 
Jolinson wll close the convention Sat- 
urday morning, May 17, following a 
panel discuss‘on on agency management, 
of which Texas Associat‘on Past Presi- 
dent “Richard H. MeLarry, Dallas, will 
be chairman. Mr, McLarry will be as- 
sisted by Tom McAfee, Mercedes; 
(Gseorge Foster, Abilene; Wayne O'Keefe, 
Amarillo; Forest Pearson, Austin; and 
Giles Singletary, Center. 

President Aubrey Calvin of the Insur- 


ance [xchange of Houston will preside 


at the local association officers’ confer- 
ence where the theme will be “What 
Makes the Wheels of Local Boards 
Spin?” The following, who are officers 
of their local boards, will take part in 
this conference: Geo. F. Cox, Dallas; 
Dorcy Mackey, Paris; Francis F. 
Ludolph, San Antonio; Fred Bosworth, 
Tyler; and Paul M. Cunyus, Waco. 

Albert Boggess of the staff of Fire 
Insurance Commissioner Marvin Hall, 
Austin, will be the speaker before state 
and local association officers at the pre- 
convention dinner Thursday, May 15. 

First Open Session 

The first open session will start on 

the morning of May 16, with the fol- 


asualty Insurance 
Gibbs, Austin; 
general man- 
Serv- 
State 


lowing speakers: C 
Commissioner Joe P. 
Raymond Hulsey, assistant 
‘ Texas Automobile Insurance 
ice Office, Austin; Paul Benbrook, 
Casualty Actuary, Austin; and O. Roy 
Carlson, manager automobile depart- 
ment of the American Insurance Co. 


J. E. Foster & Son, general agency, 
Fort Worth, will give the women of 
the convention a luncheon and an en- 
tertainment on Friday. Friday after- 
noon will be devoted to an executive 
session for members only of the Texas 
association, with reports of the officers 
and committee chairmen, 

Some of the company men will prob 
ably meet Friday afternoon, during the 
agents’ executive session, to discuss the 
companies’ plan for “field clubs” in 
Texas to carry out a proposed public 
relations prog ram. 

The get-together dinner and dance 
Friday evening will be highlighted by 
the technicolor moving picture of the 


$7,000,000 hailstorm of 
San Antonio and pictures of the 
Texas City disaster. The picture, which 
will be shown on the first anniversary 
of the hailstorm, was produced by the 
hire Comp; \djustment Bureau and 
explained by James F. Miazza, 
general manager of the South- 
western Department. 


May 16, 1946, in 


also 


inies’ 
will be 
7 ssistant 
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N. C. AGENTS ELECT KINZIE 


More Than 400 Attend Pinehurst Meet- 
ing; Vote to Return There for 
1948 Convention 

The North Carolina Association of 
Insurance Agents, meeting in annual 
session at Pinehurst, May 3, named Fred 
C. Kinzie, of Spindale, as president for 
the ensuing 

Other officers elected were C. 


year. 
S. Alex- 


ander, Scotland Neck, vice president; 
Mrs. J. C. Fearing, Jr., Statesville, and 
J. G. Allison, Raleigh, were reelected 


secretary and treasurer, respectively. 

Renamed to the board of directors for 
terms were R. M._ Dark, 
I. Suttle, Shelby, and Louie 
Wilmington. Larry E. 
named director 


GLENN E. CHARLTON DEAD 


je two-year 
Well Known Lawrence, Kans., Agency Marion; J. 
Head Was an Early President of E. Woodbury, 
State Agents’ Association 5. ae 
ne a : Bagwell, Raleigh, 
Glenn E, Charlton, head of the well of District 4. 
known Charlton — Insurance Agency, More than 400 members attending the 
Lawrence, Kans., established in 1861, annual session voted to return to Pine- 
and one of the early presidents of the hurst for their 1948 convention. 


was 





Mills Leaves Travelers 
To Join Worcester Agency 


Frank Mills, who for twenty-one years 
has been manager of the Manchester, 
N. H. branch of the Travelers Fire In- 
surance Co., having supervision of the 
company’s business in New Hampshire 
and Vermont, has become a partner in 
the insurance firm of Green and Bates 


of Worcester, Mass. 
This is the oldest insurance agency 
in Worcester, having been established 


in 1843, and has been carried on since 
1879 by H. Ward Bates. Mr. Mills is 
a member of a number of insurance 
organizations, including the New Eng- 
land Instrance Exchange. 





U. S. Attorney General to 
Speak May 13 on P. L. 15 


The forty-ninth anniversary luncheon 
of the Insurance Brokers’ Association of 
New York to be held at the Hotel New 
Yorker, May 13 is expected to be the 
largest gathering of brokers in many 
Guest speaker will be Tom C. 





GLENN E. CHARLTON , 





years. 
Kansas Association of Insurance Agents, Clark, Attorney General of the United 
died suddenly April 20, apparently of a States, who will talk on aspects of the 
heart attack. His son and associate, 'Surance regulation controversy pre- 
Robert S., immediate past president of cipitated by Public Law 15. : 
the Lawrence Insurance Board, and his The luncheon will be attended by di- 
eiiow aunvive: Se-was 62. rectors of the National Association of 
An all-around athlete in school, Mr, Insurance Brokers, who will be holding 
Charlton coached at Bradley College, their annual directors’ meeting on the 
Peoria, Ill., after graduating from Kan- Same date. ear 3 
sas University in 1907. A former presi- _Frank Hogan, district attorney of New 
dent of the K. U. Relays Club, he had York County, will introduce Mr. Clark. 
helped officiate at the annual relays on 
Saturday preceeding his death. He was DALLAS FATHER-SON TEAMS 
a former president of the Chamber of Twenty-two father-and-son combina- 
Commerce and Lawrence Country Club, tions and three mother-and-son pairs 
Rotarian, Thirty-second degree Mason, engaged in the local fire and casualty 
jester and organizer of the local Ki- insurance business as partners greeted 
wanis Club, Before the war he served National Association of Insurance 
on the executive committee of the Na- Agents President Guy Warfield, Jr., 
tional Association of Casualty & Surety — Baltimore, when he addressed the mem- 
\gents. bership luncheon of the Dallas Insur- 


a LD ance Agents Association, April 29. 

LOUIS C. VAN HOSEN DIES Three of the fathers each have two 

Louis C. Van Hosen, 59, operator of | sons in business with them, said Presi- 

an insurance agency in Oklahoma City, dent Geo. F. Cox of the Dallas local 
Okla., died April 26. board. 
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NFPA Program Ready 
For Chicago Sessions 


GROUP MEETINGS SCHEDULED 
Pierce in Peesbdestid Address; to Hear 
Reports on Texas City Disaster 
and Truman Conference 


The program for the fifty-first annual 
meeting of the National Fire Protection 
Association at the Palmer House, Chi- 
cago, May 26-29, includes, in addition 
to the general sessions, group meetings 
of the fire marshals’, railroad and marine 
sections, with the fire marshals’ and 
railroad sections each holding two ses- 
sions on Monday, May 26. 

President C. nay Pierce of the NFPA, 
president of the Factory Insurance <As- 


sociation, will deliver the presidential 
address at the first general session on 
Monday evening. Speakers at this ses- 


sion will be Alvin E. Dodd, president of 
the American Management Association, 
on “The Importance of Fire Protection 
to the Management”; Richard FE. Vernor 
NFPA past president who will describe 
President Truman’s Conference on Fire 
Prevention of May 6-8, and George W. 
Elliott, chairman NFPA board of direc- 
tors; Hovey T. Freeman, treasurer, and 
General Manager Percy Bugbee. 

At the Tuesday morning general 
sion, V. H. Tousley, electrical field 
engineer will lead off with a discussion 
of NFPA electrical activities, a number 
of committee reports will be made and 
George H. Tryon, NFPA staff, will re- 
port on large fire losses. A simultaneous 
meeting of the fire marshals’ section will 
be held. 

Fleming to Speak 

At the Tuesday afternoon general ses- 
sion speakers will include T. Alfred 
Fleming, chairman of the NFPA com- 
mittee on fire prevention and clean-up 
campaign; Dorothy Mess, Ohio Farmers 
Insurance Co.; W. R. Ford, chairman, 
NFPA committee on public relations; 
C. A. Delaney, Lakewood, Ohio, presi 
dent, International Association of [ire 
Chiefs; W. A. Ross, Washington, chair- 
man NF PA firemen’s training commitice 
and Henry Giese of Ames, Iowa, chi'r- 
man, committee on farm fire protecti 
A simultaneous session of the NF!’A 
Marine Section will be held Tuesday 
afternoon under the chairmanship ot 
A. J. Smith. 

Mr. Elliott will preside at the Tues: 
evening session which will be dev 
to safety to life from fire, and a gicup 
of chairmen of technical committ:s 
will report at the Wednesday morn iz 
session. Wednesday afternoon will '¢ 
given over to discussions of the Te»as 
City disaster. That evening, the meet 2 
will be in the nature of a fire inspecto’s’ 
forum, with George H. Parker, Kentu: 
Inspection Bureau, presiding. 

There will be a short session Thursd.y 
morning, May 29, which will be con- 
cluded with the election of officers. 
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THERE’LL BE 


“DREAM BOATS” 


























BY THOUSANDS THIS YEAR! 


For five years now thousands of Americans have been 
dreaming of the boats they would command when postwar 
production hit its stride, and new boats were available again. 

This year they’re coming through by thousands. Those 
“dream boats” are a reality—and they can be an important 
source of extra premiums for you! 

Every boat owner needs sound Marine Insurance protec- 
tion, whether his craft is a sleek new cruiser or the family’s 
“old faithful.” You can provide that type of coverage through 
the Marine Office of America. 


All you need to do is contact the yachtsmen and boat 
ownefs in your community and, in most cases, fill out a 
brief application form. You'll find many of them “pre-sold”’ 
by the Marine Office’s national advertising now appearing in 
major yachting and boating publications. 

Backed by nearly 30 years of specialized experience, and 
with branches in 17 convenient locations around the country, 
the Marine Office makes it easy for you to gain these extra 
premiums. Capitalize the desire of boat owners for complete 
Marine Insurance coverage. Write for application forms TODAY! 
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Neal Bassett, Once An 
Insurance Leader, Dies 


RETIRED SOME YEARS AGO 


After Being President of Firemen’s 
Group He Was U. S. Manager, 
Accident & Casualty 


Neal Bassett, 76, who until October, 
1934, was president of the Firemen’s of 


Newark and its affiliated companies, and 


who later for a five-year period was 
United States manager of the Accident 
& Casualty Co. of Winterthur, Switzer- 


land, died at his home, 14 East 90th 
Street, New York City, last Sunday 
fter three months’ illness. For many 
ears he was one of the leading figures 
in the fire insurance field and often 
took positions of a controversial nature. 
Born in Huntsville, Ala., descended 


from a line of doctors, one of his an- 
cestors was Richard Bassett, a signer ol 
the Declaration of Independence. He en- 


insurance business in Waco, 
lexas, at the age of 20, voing with a 
called Fire Association of 
Texas, which had $100,000 capital, $60,- 
(0 surplus and a number of officers; 
n fact, young Bassett was the only man 
place who did not have a title. 
Later he became a clerk in a_ local 
eency in Waco. In 1899 he entered the 
field for a string of fire insurance com- 


tered the 





mies. his territory extending from 
Pennsylvania to Texas. That began a 
series of traveling which footed a great 
amount of mileage. 

In April, 1901, he went with the Fire- 
men’s as a special agent in seven states. 
It was at a time when the company 

id a premium income in those states 


f $120,000, of which $60,000 was in 

Cook County alone. He was unusuaily 

uccessful in building up business and on 

Janary 1, 1910, the Western Department 

as opened, and he became its manager. 
Was Western Manager 

While western manager of the Fire- 
men’s Mr. Basset, along with Charles 
Is. Sheldon, then manager of the Amer- 
Newark; E. G. Halle, manager 
hen of the old Germania, and some 
other western managers of then non- 
union companies, formed the Western 
insurance Bureau. At a later period he 
became president and then chairman 
of the executive committee of the West- 
ern Insurance Bureau. : 

\[r.. Bassett became vice president ot 
the Firemen’s, a member of the board, 
uid in 1923 was elected president, suc- 
ceeding Daniel H. Dunham. He was re- 
sponsible for the Firemen’s getting con- 
trol of a number of companies. The first 
two were the Girard Fire & Marine 
and Mechanics, both of Philadelphia. The 
third company affiliate was the National- 
Ben Franklin. Two others were the 
Milwaukee Mechanics and Concordia. In 
the casualty field the Metropolitan Cas- 
alty and Commercial Casualty became 
members of the Firemen’s group. 

\t one stage of his career Mr. Bassett 

was a target of the National Association 
of Insurance Agents because of the ap- 
pointment by the Firemen’s of a bank 
vency. He stood pat, taking the posi- 
tion that a bank agency had character- 
istics which made for able and desirable 
insurance representation. 

When he resigned as president of the 
Firemen’s group there was considerable 
interest in whether he would re-enter 
the insurance field. After a period of 
retirement he went to Switzerland and 
visited the Accident & Casualty at Win- 
terthur. His appointment as United 
States manager followed. A few years 
ago he retired from the insurance field. 





NEW AGENCY IN CHARLOTTE 

Jerry Tuttle, Inc., of Charlotte, N. C., 
has been granted a charter to conduct 
insurance agency business. 
capitalization is 1,000 
Incorporators in- 
Margaret Tuttle, 


a general 
The authorized 
shares, no par value. 
clude Jerry C. and 


both of Charlotte, and Edward Jackson, 
of Shreveport, La. 


Completes 35 Years 
With Northern Assur. 


EDGAR A, CLARK 


Edgar A. Clark, assistant manager of 
the Northern Assurance Group, marked 
his thirty-fifth anniversary with the com- 
pany on May 1. The official family gave 
him a luncheon at the Down Town Ath- 
letic Club. A native of Virginia, Mr. 
Clark entered insurance with a_ local 
agency. He became a stamp clerk, later 
went with the rating bureau and then 
became a special agent. He joined the 
Northern as special agent for Virginia 
and North Carolina in 1912. 

Mr. Clark was brought to the home 
office in New York in 1928 when he was 
put in charge of the Eastern and South- 
ern departments which he has since sup- 
ervised. 


CLARK ON TEXAS OIL LOSSES 
Estimates Manica en Loss to 20 


Companies Will Not Exceed $1,800,- 
000 and May Be Less 

The growing belief that the original 
estimate of $50,000,000 property damage 
losses in the recent Texas City disaster 
was far too high is borne out in a re- 
port made by Fred O. Clark, president, 
John G. Simmonds & Co., oil insurance 
underwriters of New York, who has just 
returned from a visit to Texas City. He 
was accompanied by Vice President J. F. 
Scheer of the firm, Bryan C. Baker, 
special agent at Houston, and George 
Armistead, Jr., consulting chemical engi- 
neer of Washington, D. C. 

“After a survey of the damaged 
areas,” he said, “we estimate from per- 
sonal observation and reports of engi- 
neers and adjusters on the ground that 
the maximum gross loss to our com- 
panies as a whole will not exceed $1,- 
800,000 and may be considerably less. An 
excess of loss cover absorbs the loss in 
excess of $350,000 and no one of our 
companies should be involved through 
our office for more than $35,000 net and 
most for half this amount or less. 

John G. Simmonds & Co., Inc., under- 
writing managers of petroleum risks 
principal office in, New York and branch 
offices in Tulsa, Los Angeles and Hous- 
ton represents the following groups of 
companies : 

Aetna Fire Insurance Co.; Atlas As- 
surance Co.; Fire Association; London 
Assurance; Merchants Fire Assurance 
Corp.; National Union Fire Insurance 
Co.; Northern Assurance Co.; Travelers 
Fire Insurance Co.; and also the follow- 
ing individual companies: American Re- 
serve Insurance Co.; The Halifax Insur- 
ance Co. 

There are twenty companies in these 
groups and their usual, and some spe- 
cial oil reinsurance arrangements, spread 
coverage much more widely. 
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Irvine Speaks on 
Foreign Insurance 


ADDRESSES AMA MEETING 


Says Foreign Nationals Seek Security 
Of American Insurance In Ever- 
Increasing Numbers 

L. C. Irvine, assistant general manager, 
American Foreign Insurance Association, 
declared in opening his address May 6 
at the spring insurance conference of 
American Management Association in 
New York, that American insurance is 
probably the soundest in the world, 
sound as to management, sound as to 
technique, sound as to financial backing. 
“It is small wonder, then,” he said, 
“that wherever American insurance com- 
panies are permitted to establish them- 
selves abroad, foreign nationals seek the 
security of their coverage in ever-in- 
creasing numbers. 

“Thus we have it that American in- 
surance not’ only protects American cap- 
ital abroad, exports and imports into 
the United States, but in an important 
measure it serves foreign interests as 
well. In this way it facilitates the free 
flow of international commerce, helps in 
international understanding and helps to 
create economic good will, without which 
world peace is in jeopardy.” 

Admitted vs. Unadmitted Carriers 

Mr. Irvine said that immediately after 
the American purchaser of insurance on 
foreign risks has determined the cover- 
ages he requires, he is confronted with 
the fundamental question of whether to 
buy admitted or unadmitted insurance; 
by “admitted insurance” is meant in- 
surance in a company licensed to do 
business in the country where the risk 
is located under the laws of the foreign 
government and “unadmitted insurance” 
is insurance in carriers not so licensed. 

In many countries where the risk is 
actually located, he said, it is illegal to 
insure with an unadmitted company and 
this prohibition is penalized by a heavy 
fine, as in Brazil where unadmitted in- 
surance is a violation of the law, pena- 
lized by a fine of 15% of the amount 
involved plus other penalties. 

Where unadmitted insurance is de- 
cided upon, he continued, policy forms, 
rates and conditions may be negotiated 
through the regular intermediary; where 
admitted insurance is taken out, the 
situation is different. Fire and lightning 
are written in practically every country, 
Mr. Irvine said, policy forms are in the 
language of the country and they usually 
are fairly simple in most countries of 
South America. While in some conti- 
nental European countries they are 
formidable documents reverting again 
to the simple in the United Kingdom, 
he said, in general for fire and lightning 
they are adequate. 

Extended Coverage in S. A. 

Che real difficulty,” he said, “comes 
in when the attempt is made to secure 
in South America,, what amounts to ex- 
tended coverage, or riot cover or use 
and occupancy or the host of allied lines 
with which you are familiar here. Some 
of the classes may not be written in 
the particular country. Others may be 
written on a far more restricted basis 
than the would-be client desires. For 
still others, it may be necessary to 





or 


eso 2 REET 


W. W. Gifford in Field 
For Kansas City F. & M. 


William W. Gifford has been named a 
special agent in Kansas for the Kansas 
City Fire & Marine with headquarters in 
Topeka. 

For a number of 
years, Mr. Gifford 
was associated with 
his father as a local 
agent in Moran, 
Kan. In 1939 he 
went with the Na- 
tional Fire of Hart- 
| ford as a_under- 

writer in the To- 
peka office, and la- 
ter in Chicago. Dur- 
ing the war he 
served with the 
Army Air Forces in 
India and = China, 
and since his return 
has been a special 
agent in Iowa for 
the National Fire. 

On April 18, Mr. Gifford married Miss 
Ruth Roland, formerly with the Hawk- 
eye Casualty Co. of Des Moines. 





W. W. Gifford 








secure the approval of foreign associa- 
tions or foreign government supervisory 
officials. ; 

“In most countries of Europe, thie 
picture contrasts sharply with that in 
South America. The individual countries 
of Europe are sophisticated insurance- 
wise and it presents not too much diffi- 
culty to obtain what you want, if you are 
prepared to pay for it.” 

On the question of riot insurance, Mr. 
Irvine said that while it is not possible 
to cover all hazards and there is prac 
tically no market for war or civil war 
land coverage except for a very limited 
market in New York, riot is insurable 
and should be carried year in and year 
out because if the cover is avoided until 
inception of riot, terms are apt to be 
more restricted and the rates will be 
higher. He pointed out that destructio: 
of property by stealth and insurrectio 
do not constitute riot and said his ex 
perience leads him to believe that son 
confusion exists as to what insuranc 
buyers think they are getting when th: 
buy riot insurance. 

Apply to Casualty Insurance 

Mr. Irvine said that the problems 
connection with fire and allied lines hai 
equal application to casualty insuran: 
but they are not identical. As to work 
men’s compensation, he illustrated, th 
social laws of many countries requi! 
that this be carried in an admitté 
carrier; in respect of employes hired i1 
foeign jurisdiction, the laws of th 
foreign jurisdiction apply but where em 
ployes are sent from the United Stat« 
it may well be that the law of the stat: 
of hiring has extra-territorial effect an: 
the coverage can be written in thi- 
country. 

“In general,” he said in conclusion, ‘ 
is wise to explore whether the same sor! 
of protection which you obtain in respec 
to domestic operations are required \ 
are obtainable for the foreign risks 0! 
your principal., Several well informe 
casualty men have expressed the opinio: 
that foreign casualty forms and_ prac 
tices are twenty-five years behind 
United States standards.” 
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MINN. LEGISLATURE ADJOURNS 





Passes Rate Regulatory and Unfair 
Trade Practices Measures; Helm 
on Job Throughout Session 

he Minnesota legislature has ad- 
iourned with a generally satisfactory 
record insofar as insurance is concerned. 
Of the number of insurance bills intro- 
luced, only about a score of them were 
considered of major importance. In the 
closing days of the session, the pro- 
vision of the policemen’s pension bill 
for a 2% surcharge on casualty insur- 
ance premiums was deleted, on protest 
of insurance men that this provision 
would work a hardship on policyholders, 
before the measure was passed. 

Civde B. Helm, secretary of the In- 
surance Federation of Minnesota, de- 
yoted his entire time to legislation dur- 
ing the session. Among the measures 
enacted into law which he lists as im- 
portant are the following: 

Casualty, fire, and accident and health 
rate regulatory measures and an unfair 
trade practices act; a measure permit- 
tine multiple line writing ; one permitting 
consolidation of insurance companies 
wriling different lines, a measure setting 
limits on automobile dealers drive-away 
coverage and another one permitting 
confidential information in accident re- 


Home Resumes Dances of 


“59 Maiden Lane Club” 


The fifth entertainment and dance of 
the “59 Maiden Lane Club,” employes’ 
organization of the Home Insurance 
Co., was held at the Hotel St. George, 
Brooklyn, May 2. This is the first en- 
tertainment and dance given by the 
company since 1941. It was attended 
by nearly 3,000 members of the staff 
and their friends. 

Master of ceremonies was William 
Penn; the director of the combined 
men’s and women’s glee clubs was 
Joseph W. Barrick. The employes’ or- 
chestra was under the direction of 
James Batmasian. The entertainment 
was a series of songs, dances and skits 
in eight acts. Accompanist for special 
numbers was Elizabeth Post. Harold 
V. Smith, president of the Home, wel- 
comed the employes and their guests in 
a brief address of greeting. 


ports to be divulged in court.. 

In the bonding field, measures were 
passed providing for schedule or posi- 
tion bonds for all employes of Hennepin 
County (Minneapolis), that all clerks 
and deputies in Hennepin County reg- 
ister of deeds office must be bonded, and 
for bid bonds by contractors. 





THROUGH THE YEARS 








_ 75 YEAR — 
— 


WITH APPLETON & COX 





1888 


FIRST AMERICAN GOLF COURSE 


Golf has had its American devotees since 
the time when Robert Lockhart, a linen 
merchant of Yonkers, New York, brought a 
few clubs and balls from Scotland. He and 
his neighbor, John Reid, planned a crude 
course on some pastureland. Several resi- 
dents of Yonkers became interested and on 
November 14, 1888, Reid invited them to his 
home for dinner after which he proposed 
an organization to provide funds necessary 
to continue play for another year. Thus, the 
first golf club was formed, named St. 
Andrews Golf Club after the cradle of 
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golf in Scotland. By 1941, the total value of 

lands, courses, clubhouses, equipment and 

furnishings of the nation’s golf facilities 

was 726 million dollars with several million 

people enjoying at least a few rounds a year. 
* * * 


Often sportsmen are surprised at the extent 
of protection received in a Sporting Equip- 
ment policy. Often agents are surprised at 
the extent of future business received after 
such an initial sale. Appleton & Cox have 
long recognized the door-opening worth of 
such “hobby” policies. 















Security Group Transfers 


Bardorf to Home Office 


The Security Insurance Companies of 
New Haven, announce transfer of Spe- 
cial Agent Martin F. Bardorf to the 
home office where he will assume broad- 
er responsibilities. Mr. Bardorf joined 
the Security Group in 1928 at the home 
office and was later assigned to Boston, 
where he has been associated with Gen- 
eral Agent A. J. Murphy in handling 
the New England field for the past nine 
years. 

Mr. Bardorf served as chairman of 
the Massachusetts divisional committee, 
later as chairman of the executive com- 
mittee of the New England Exchanee 


Marsh & McLennan Party 


Social highspot of the spring insur- 
ance conference May 5-6 of American 
Management Association at Hotel New 
Yorker, N. Y., was the buffet and cock- 
tail party given by Marsh & McLennan, 
Inc., nationwide brokerage organization, 
Jos. L. Geoghegan, assistant vice pres- 
ident, was on the receiving end; also did 
a fine job as arrangements chairman. 
Guests included dozens of the best 
known personalities among the insurance 
buyers, agents, brokers and company 
men. 

Charles W. Seabury, M. & M. board 
chairman, who sailed for Europe May 
&, and Laurence S. Kennedy, its presi- 
dent were on hand. 








D. A. perven 40 Years 
With Great American 


Daniel R. Ackerman, vice president 
and secretary of the Great American, 
completed forty vears with the company 
on April 30. Fellow officers celebrated 
the occasion with a luncheon at which 
they presented Mr. Ackerman with a 
wrist watch. He started with the com- 
pany as an office boy, was advanced 
through many departments as time pass- 
ed and about fifteen years ago became 
vice president. He was one of the orga- 
nizers of the Insurance Accountants As- 
sociation in 1920 and three years later 
served as its president. 


Canfield’s New Post 

The Franklin Fire and New Brunswick 
Fire, members of the Home Fleet, an 
nounce transfer of M. L. Canfield, man- 
ager of the Home Fleet’s service de 
partment in Texas, to the position of 
manager of Franklin and New Bruns 
wick interests in that state. 

Mr. Canfield was born in Havana, 
Cuba, and attended public schools in 
Dallas, Texas. After completing busi 
ness college, Mr. Canfield was an inde 
pendent adjuster for five years, and in 
1918 was employed by the Home as a 
special agent in Texas. He became exec 
utive special agent in 1924 and in 1937 
joined E. R. Smith to form the joint 
state agency of Canfield & Smith. 
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American Equitable Assurance Company of New York 
Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company of 


New York 
Organized 1849 


New York Fire Insurance Company 
Incorporated 1832 





Corroon & Reynolds, Inc. 


MANAGER 
92 William Street, New York 


game losses paid exceed Three Hundred Fifty Million Dollas™=™ 












































Appleton & Cox 25-Year Ctub Is 


Inaugurated at Anniversary Dinner 


\ppleton & Cox, Inc., well known 
tuarine underwriting firm, celebrated its 
seventy-fifth anniversary at a dinner 
and dance at the Waldorf-Astoria Hotel 

New York on April 28, at which al- 
most four hundred members of the staff 
were present. honor included 
members of the Twenty-five Year Club, 
which was inaugurated at the dinner. 

\ highlight of the evening was the 


(,uests ol 


presentation of engraved silver trays 
and membership pins to each of the 
thirty charter members of the club. 
Oldest member in point of service is 


(Gseorge D. Hoffman, executive vice pres- 
ident, who has completed over fifty-one 
firm and who has re- 


vears with the 


Douglas F. Cox, whose husband was 
widely known in marine circles and who 
had been president of Appleton & Cox 
for many years until his death in 1940; 
Mr. and Mrs. M. Vance Higbee of New 
Orleans, Mr. and Mrs. Frank Rimmer 
of Dallas, Texas, and Mr. and Mrs. Wil- 
liam J. Jansen of San Francisco. 

Mr. Higbee is president of George S. 
Kausler, Ltd.; Mr. Rimmer is head of 
Frank Rimmer & Co., and Mr. Jansen 
is manager of Pacific Marine Insurance 
Agency. All three concerns are regional 
general agents for Appleton & Cox. 

In addition to guests of honor the of- 
ficers and directors of Appleton & Cox 
were seated at the head table. D. Farley 





Blank & Stoller 


HENRY B. DeGRAY 
companies, agents and 
organization were read, A 
day cake was brought in 
Mr. DeGray. 


At 75th Anniversary Dinner of Appleton & Cox 











cently recovered from a serious opera- 
tion. Mrs. Hoffman, also present, was 
made an honorary member of the club. 


Members of New 25-Year Club 

Members of the Twenty-five Year 
Club with their respective years of 
service are as follows: 

George D. Hoffman, 51; Ramsey Mc- 
Elvery, 48; E. Lyster Ogilvie, 46; James 
W. Conklin, 41; LeRoy H. Tiger, 39; 
Raymond FE. Swett, 36; William F., 
Jones, 34; Margaret B. MacLellan, Wil- 
liam L. Onderdonk, 33; William J. Con- 
nell, George McDonald, 32: Norman P. 
Merz, Joseph F. Beebe, 31; Richard E. 
Kirby, Mary A. Gauld, 30. 

\lso J. Austin Eckstein, Ernest G. 
Borchert, Edward W. Schauffler, Madge 
M. Moore, 29; Henry B. DeGray, Edna 
M. Fajans, Lydia C. Selby, 28; William 
C. Euler, John G. Utz, Walter S. Biffar, 
William R. McBean, Edward D. Brice, 
Gustave H. Kahres, Katherine D. Den- 
holm, 27; Ernest A. Peterson, 26. 

Honor Guests 
Other guests of honor included Mrs. 


Cox, Jr., vice president and a grandson 
of James F. Cox, founder of the firm, 
acted as master of ceremonies. Henry 
B. DeGray was the principal speaker of 
the evening and in his talk he reviewed 
the past history of the firm from its 
beginning as Higgins & Cox in 1872. 

He also announced several plans for 
employe benefits including a bonus of 
one month’s salary payable April 29 to 
all employes with at least one year’s 
service and proportionate amounts for 
newer employes. Additional benefits 
were a pension “pick-up” plan for those 
employes who were absent in the serv- 
ice during the war, so that they would 
receive the full benefits under the com- 
pany’s pension plan, and modernization 
of the group life insurance and_hos- 
pitalization plans. 

On behalf of the Appleton & Cox 
Employes Association Thomas Horan 
presented the officers and directors with 
two pen stands and desk pads for the 
board of directors room. 

Numerous congratulatory cablegrams, 
telegrams and letters received from 


Mutual Inland Marine 
Meeting in Chicago 
hundred 
aviation underwriters repre- 
senting bureau companies will come 
together May 13-15 at the Hotel Con- 
three-day 


inland 


More 


rine 


than one ma- 


and 


tinental, Chicago, for a 
underwriting conference called by the 
Bu- 


follow the 


Insurance Rating 


meeting 


Transportation 
reau. The 
pre-war pattern of 
mutual 


will 
conferences in 
which insurance company 
fields 


Improvement of loss ratios will be 
the theme of the 


un- 


derwriters in other assembled. 


three-day session 
which will consist of discussion periods. 
addresses on aviation insur- 
principles of mutual 
underwriting, and inland marine loss 
adjustments will be 


Formal 


ance, insurance 


confined to the 


three luncheon meetings. 
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huge birth- 
and cut by 
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{NLAND and OCEAN MARINE 
AUTOMOBILE — FIRE 


Executive Offices: 
11 COMMERCE ST., NEWARK, N. J. 
Phone: Mitchell 2-7080 
New York City — 107 William Street 
Phone: WHitehall 3-5217 
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Trenton, N. J. 
Asbury Park, N. J. 
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Baltimore, Md. 
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W. D. Winter Speech 


(Continued from Page 28) 


Small companies grow large, not because 
of legislation but because of manage- 
ment. The more powers a company as- 
sumes the greater should be its capital 
and surplus. This is provided for in 
most states. Agents’ commissions are 
not unchangeable, either up or down, 
and adjustments can be made over a 
period of time that will correct inequali- 
ties that may result from the exercise 
of multiple powers and the packaging 
of insurance protection. 


Problems Following Extension of Powers 


“In adopting multiple line underwrit- 
ing, probiems will arise in the agency 
field which cannot be ignored. Some 
problems will relate to varying rates oi 
commission established on fire and casu- 
alty lines. ‘The packaging of insurance 
will pose other competitive problems be- 
tween companies in an agency. At the 
present time an agency may place thie 
fire risks with one company and the lia- 
bility hazards in another company. 

“A packaged insurance policy is issued 
by one company, and the company which 


loses its former share of the business 
will be disturbed. New methods tre- 
quently upset established practices. 
Surely there is enough intelligence 
among executives and agents to com- 
pose these difficulties. 


“At the time of signing the two recent 
multiple line bills in New York, Gover- 
nor Dewey suggested that the time had 
come to remove the restrictions imposed 
by statute which confined the activities 
of insurance companies to particular lines 
of insurance. He also indicated that this 
plan had meant inconvenience for the 
insured public. He also felt that thie 
removal of these restrictions would in- 
crease competition among the corpa- 
nies, which would elicit the highest ett- 
ciency, the highest productivity and the 
lowest cost. Regulation, he indic:‘ed, 
is necessary in the insurance busiess 
to protect the policyholder, but it sl: ould 


not be used to curtail sound, hes ‘hy 
competition, 
“It would therefore seem that the | ne 


has come to complete the multiple ine 
task in New York State,” declared ‘lr. 


Winter. “If insurance executive it 
New York companies had not bee: $9 
engaged in work connected with e 


moratorium provided in Public Lay. 19, 
I believe they would have given 1. re 
earnest consideration to the problem (iat 
is developing for them in connectiot n 
the rapid spread of multiple line u 
writing legislation. With thirty-ti:ee 
states having complete multiple power 
legislation, many of them important in- 
surance states, New York companies will 
soon find themselves seriously hi 
capped competitively. To be engage: !0 
the insurance business in a full power 
state with limited charter powers, \'!! 
not be satisfactory.” 
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].M. Carpenter Scores Over-Regulation 
[rend in Opening AMA Conference 


Urges That Buyers Take More Active Role in Solving Prob- 
lems Ahead; Waltner’s Views on State A. & H. 
Laws Hold Attention; 600 Attend 


conference of 


‘| spring insurance 

\merican Management Association, held 
Mav 5-6 at Hotel New Yorker, and 
tended by upwards of 600 insurance 


buvers and sellers, was  auspiciously 
ered by I. M. Carpenter, vice presi- 
dent of AMA’s insurance section and 


insurance manager of Ebasco Services, 
Inc.. New York, who keynoted the meet- 
ing when he declared that its purpose 
was “to arouse a greater awareness of 
the fundamental changes necessary in 
the writing and buying of insurance, in 
order that the executives concerned may 
have a part in shaping those changes.” 
Mr. Carpenter stressed tht the next 
few vears will be critical ones in the 
insurance business, and said that the 
ultimate result is difficult to foresee at 
is time. But he felt that he could 
safely say that the insurance buyer has 
as big a stake as anybody in the mat- 
ter, and “yet has been practically 
ignored by those having to do with the 
formulating of the policies to be fol- 
lowed in the regulating of the insurance 
business under new conditions.” 


1 
thy 


Greater Buyer Interest Needed 


His specific recommendation to insur- 
ance buyers was that they take a more 
active part in solving the problems that 
lie ahead, “if you are to protect the 
interests of your principal to the great- 
est degree.” He declared that such in- 
creased buyer interest is particularly 
necessary at a time when there seems 
to be a trend toward over-regulation 
(in an effort to comply with Public 
Law 15), and he emphasized that this 
trend has already resulted in increased 
costs and coverage restrictions. Further- 
more, it is inevitable that its continu- 
ance will seriously affect insurance buy- 
ers, especially those having multi-state 
operations. In this connection Mr. Car- 
peter said further: 

he fault of this over-regulation 
trend may rest partially with the ‘buyer.’ 
in that he has taken the position that 
it concern of his, but that the insur- 
ance companies, the sellers of insurance, 
and the State Insurance Departments 
will take care of things. They will! But 
will the buyer’s interest be considered 
if \e takes no active part in the pro- 
ceedings ?” 
r. Carpenter also put on the record 
he did not go along with those who 
are in favor of Federal regulation. He 
beloves that the states have done a very 
| job in the past and will continue 
0 so. He expressed concern that 
Feleral regulation of insurance might 
to increase over-regulation. 

Bass Chairman of First Session 

S. Bass, treasurer of A. E. Stalev 
M ufacturine Co., Decatur, Tll., and 
he 1 of Midwest Buyers’ Association, 
in good form as chairman of the 
oP ning session May 5. He is in line 
lor vice presidency of the AMA insur- 
ance section. The nation’s leading insur- 
anc» buyers, and many brokers, agents 
an company executives, were on hand 


when the conference was called to order. 
A note of humor was injected into the 
meeting when, in calling attention to 
the hydrant illustration on the front 
cover of the program, the remark was 
made that it was indicative of the dog’s 
life which insurance buyers lead. 

Mingling with the crowd and extend- 
ing welcome to one and all were Alvin 
E. Dodd, AMA president; Henry J. 
Howlett, its secretary who is annually 
responsible for a multitude of details in 
planning the conference, selecting the 
speakers, ete.,, and Edward K. Moss, 
\MA’s public relations man who did an 
excellent job on press cooperation, 

In addition to Mr. Carpenter, the 
chairman introduced H. G. Waltner, ad- 
ministrative assistant, insurance and 
social security department, Standard Oil 
Co. (New Jersey) New York, who held 
close attertion as he discussed “The 
Implications of State Health and Acci- 
dent Laws.” His address, which is re- 
viewed on another page, brought forth 
a flock of questions which he answered 
in expert fashion. One in particular, 


(Continued on Page 40) 


Commissioners Examining 
Two Omaha Insurance Cos. 


Director Bernard R. Stone of the 
Nebraska Insurance Department, has 
issued the following release with refer- 
ence to the Convention examination of 
the Mutual Benefit Health & Accident 


Association and United Benefit Life 
of Omaha. 
“A regular Convention examination 


of the United Benefit Life and the Mu- 
tual Benefit Health & Accident Asso- 
ciation, Omaha, is in progress. Certain 
problems, wholly unrelated to the solv- 
ency of the companies, arose in con- 
nection with the examinations. These 
problems have been reviewed by the 
participating Commissioners at a meet- 
ing in Omaha, convened April 28, at 
the request of the Nebraska Insurance 
Department. The meeting was ad- 
journed and the examinations will be 
continued. 





Ontario Sup’t Warns 
Against Unlicensed Cos. 


Roy B. Whitehead, Ontario superin- 
tendent of insurance, has issued a state- 
ment warning that two United States 
insurance companies which are not 
licensed to do business in Ontario are 
soliciting business in the province, con- 
trary to all laws and regulations. 

Companies involved are the Bankers 
National Insurance Co., of Phoenix, and 
American Farmers Insurance Co., of 
the same city. Bankers is soliciting 
life, health and accident and hospital- 
ization policies and American farmers, 
life. accident and sickness insurance. 

Mr. Whitehead has asked all news- 
papers and publications in Ontario to 
refuse further advertising from the two 
companies until they have secured li- 
censes to sell to the Ontario market. 
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Phillips on Regulation 
Vs. Conduct of Business 


MAKES NORTH CAROLINA TALK 
Describes Progressive Casualty Insur- 
ance; Decries Collectivist Trends 
in States and Nation 
Supervisory officials should constantly 
bear in mind that they are dealing with 
regulation and not with the actual con- 
duct of the business, said Jesse S. Phil- 





PHILLIPS 


JESSE S. 


lips, chairman of the board, Great Amer- 
ican Indemnity Co., in his address, “Cas 
ualty Insurance Through the Years,” de- 
livered before the annual meeting of the 
North Carolina Association of Insurance 
Agents at Pinehurst, May 1. 

As former Superintendent of Insur- 
ance of New York, whose administration 
made an admirable record for over six 
years until his resignation, Mr. Phillips 
spoke with authority and reflected his 
own concept of the line between conduct 
of a business and regulation which he 
demonstrated when he was in public 
office. 

Mr. Phillips described the growth of 
casualty insurance over the last fifty 
years of industrial development and said 
that as further industrial development 
brings innovations, the casualty com- 
panies, as heretofore, must promptly 
meet the demands by adoption and issu- 
ance of suitable coverage. 

Considers Collectivist Trend 

Turning to the collectivist trend, he 
said that early in the present century a 
new philosophy of dealing with social 
problems had its inception in this coun- 
try which made its first manifestation 
in the insurance business in enactment 
of state workmen’s compensation laws 

“During the last two decades,” he said, 
“there has been a trend throughout the 
land, under the guise of regulation, to 
engraft upon a free economy constantly 
increasing governmental control through 
administrative boards and bureaus to 
enforce their judgments by governmental 
decree or otherwise, thereby imposing 
upon management in the 
operation of business.” 

Reasonable regulation, Mr. Phillips 
said, concededly is a wholesome and 
needed governmental function only, how 
ever, as long as it is wisely exercise: 
and fairly administered; otherwise it 
becomes an instrument of oppression 
He continued: 


restrictions 
actual 


Regulation Is Beneficial 

“Regulation of the right character is 
in the public interest, is productive of 
good results and is highly beneficial to 
the public weal, as well as to the busi- 
ness supervised, whether that 
be insurance or any other business af- 
fected by public interest. 

“Insurance companies, let me_ say, 


business 


(Continued on Page 46) 
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McCord | knees Fine 
Conference Program 


FOR OMAHA MEETING MAY 26-29 


Five Half-Day Sessions Scheduled; to 
Discuss Current A. & H. Problems; 
Expect Big Attendance 


McCord, 


eae. president, Health & 
Accident Underwriters Conference, who 
is chief executive of Illinois Mutual 
Casualty, announced this week that the 
program has been completed for the 
forty- —_ annual meeting of the con 
ference which, for the first time in its 
history, will be held in Omaha—May 
26-29 at Hotel Paxton. In extending a 
welcome to the entire weer pg a to 
attend, President McCord said: “I doubt 
whether anv previous conference meet- 
ing will mean so much to you and other 


members as the one thi 
will be five half-day 
interesting addresses 


You will meet 





s year. There 
S filled with 
discussions 

exchange in- 


SeSsiO 
nity 
and 


formation and ide: is on current ques viens 
with other A. & H. executives, and enjoy 
a ote potirache eonaioe program, 

Starting with the pre-convention golf 
tournament and dinner Monday, May 26, 
at the Lincoln Country Club, Lincoln, 
Neb., the program will run as follow 

\t the sauaine business session Tues- 
day morning, May 27, C. W. Leeman, 
mayor of Omaha, and Bernard R. Stone, 
Nebraska Insurance Commissioner, will 


deliver addresses of welcome. Thereafter 
EK. A. McCord’s presidential address will 
be delivered followed by the reports of 
General Counsel C. C. Fraizer and Man- 
aging Director Harold R. Gordon. 





Tuesday afternoon, May 27, 2:00 p.m., an 
Executive Session will be held which is open 
to Representatives of Member Companies and 
Invited Guests Only. The program: 

“Business Standards’’—Discussion conducted 
by H, P. Skogiund, president, North American 
Life & Casualty, Chairman, Business Standards 
Committee. 

Official Guide’’—Discussion conducted 
by R. J. Wetterlund, vice president and general 
counsel, Washington National. 


Wednesday Morning, May 28, 10:00 A.M. 


Progress in the Maintenance of a 
Fitness’—Dr. R. G. 
of Nebraska. 
Insurance 


“Recent 
High Level of Physical 
Chancellor, 
“Governmental Invasion of 
Marjorie Shearon, 


abor and Public 


Gustavson, University 


Private 


Field Dr. consultant, Com 


ittee on L Welfare, United 
states Senate. 

Wednesday 
Agency 
Fred Gr 
Committee, 
Life & ¢ 
“Principles of 
Wood, 


Dp 


afternoon’s program features the 


Management Session, presided over by 


Agency 


president of 


Management 
Fede ral 


speakers are: 


tinger, chairman, 
who is vice 
Subjects and 
Managerial 
executive vice 
Paul 
Agents 
director of 


“asualty. 
Training”’—J. 
president, Massa- 
Life, 

James E. 


North 


Harry 


nusetts Protective and Revere 


“Principles of Training” 
CLU, 
American Life & 

“Agents Tr: 
Office’—J. D. 
North American 

“Agents 
Knight, 


Scholefield, 


agencies, 
Casualty. 
Through 
Westra, 
Life & 
Training in the 


ining Schools and Home 


educational director, 
Casualty. 
Field” 


president, 


Harland L. 


igency vice Union Mutual 
Life. 

The annual conference scheduled 
for Wednesday 
Lighspot. 
Thursday Morning, May 29, 10:00 A.M. 

EXECUTIVE SESSION—Open to Represen 
tatives and Member Invited 
Guests Only—E, A, 
Report; 


; Transaction of 


banquet is 


evening and will be the social 


Companies and 
McCord, 


Committee 


presiding, 
Treasurer’s Reports; Spe- 


cial Topics Deferred and New 
Susiness, 

OPEN SESSION-—-E, A. McCord, Presiding. 
WERBEL ALUMNI TO MEET 
The next meeting of the Werbel 
\lumni Insurance Association will be 
held on May 22, in the auditorium of 


the Brooklyn Academy, 182 Henry Street, 


Brooklyn. At 6:45 p.m., “Jules” Ullman 
of the Perrin organization will discuss 
the subject “Non-Cancellable Income 


Protection.” 


The exchange of ideas program will 
commence at 8:15 p.m. 

\ll former students of Brooklyn Acad- 
ciny and subscribers to the General In- 


surance Outline are invited to attend. 
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HAS SECOND SET OF TWINS 


Joseph Schratwieser, Seaboard Surety’s 
Production Man in Met. New York 
Accepts Congratulations of Friends 


Joseph J. Schratwieser, production 
man of Seaboard Surety in metropolitan 
New York the 
gratulations of his — friends in 


area, has received con- 


many 


curety bond circles upon the arrival 
several days ago of a second set of 
twins in his family. They are two girls, 
born at Mercy Hospital, Rockville Cen- 
tre, Long Island. 

The first set of twins, a boy and a 
girl, are now 2% years old. Mr. Schrat- 
wieser is probably one of the few, if 
not the only surety man in New York, 
who is the proud father of two sets ot 
twins. 

McKENNA IS CHIEF ATTORNEY 
Joins United National Indemnity at 


Head Office; Harvard and Boston 
Law College Graduate 

Joseph FE. McKenna has been ap- 
pointed attorney at the head office of 
the United National Indemnity Co., 
casualty affiliate of the National Fire 
Group, Vice President T. A. Long an- 
nounces. Mr. McKenna will supervise all 
fidelity and surety claims, and handle 
legal work in cooperation with all de- 
partments of the company. 

Mr. McKenna comes to the National 


Fire Group with over fourteen years’ 
experience in fidelity, surety and casu- 
alty claims in the home office of the 


kimployers’ Liability Assurance Corp, in 
Poston and in the Hartford office, where 
he was superintendent of the claim de- 


partment at the time he joined the 
United National. 

He is a graduate of Harvard Uni- 
versity with an A.B. Degree in 1931, 


a graduate of Boston College Law School 
with an LL.B. Degree in 1936, and a 
member of the Massachusetts Bar. 


COTE JOINS N. E. CASUALTY 


Appointed Chief Statistician of Spring- 
field Group Member; Formerly 

With Mass. Bonding 

The New England Casualty 

CO. of the 


Insurance 
Springfield Group of Insur- 
ance Companies, announces that Fred- 
erick L. Cote has become associated with 
the company in the capacity of chief 
statistician. 

Mr. Cote was born in 
tended Boston University. Starting in 
1922 with the Employers’ Group, he 
became chief clerk in the actuarial de- 
partment, for both the casualty and fire 
companies. He joined the Massachusetts 
Bonding & Insurance Co. in 1929, as 


3oston and at- 


statistician, later becoming office man- 
ager as well. Since 1943 he has been 
secretary of the corporation and as- 


treasurer of a New York State 


company. 


sistant 
casualty 


New “Blue “Seal” Plan 


Continental Casualty has recently an- 
nounced a wholesale “blue seal” health 
and medical expense plan which will be 
merchandised on a_ one-visit-and-close 
basis. The new plan, which was inaugu- 
rated by James A. Hampton, superin- 
tendent of the company’s wholesale divi- 
offers payday protection for 
employes, hospitalization and surgical- 
medical expenses for employes and their 
families. But any part of this coverage, 
it is explained, can be supplied alone or 


sion, 


to supplement existing insurance = ar- 
rangements. A 16-page sales brochure 
is the chief merchandising tool in the 

“blue seal” puageam, 

GET INDEMNITY CO. CHARTER 
The Governor of Rhode Island has 


signed enabling bills which provide the 
Providence Washington Insurance Co. 
with charter authority to proceed with 
the formation of its indemnity company 
mate. As previously announced the new 
company will be known as the Provi- 
dence Washington Indemnity. 


Eglof Speaks in Ohio 
On Client Confidence 


ADDRESSES AKRON MEETING 
Tell University Conference Major Task 
Ahead Is to Promote Better 
Public Understanding 





3eing the architect and builder of 
walls of protection around the homes of 
his clients, the insurance agent must be 
a careful and_ skillful workman, said 
John Eglof, supervisor, agency field ser- 
vice division, Travelers Insurance Co., 
at the Akron University fire and casu- 
alty insurance conference held May 1, 
at the Mayflower Hotel in Akron. 

“Customer Confidence — the Maximum 
Premium” was the title of Mr. Eglof’s 
address. He developed this theme, point- 
ing out that all insurance coverages 
should form an interlocking wall of pro- 
tection that will completely surround the 
home, guarding against every insurable 
hazard.” 

“For example,” said Mr. Eglof, “life 
insurance is essentially protection for 
the home. By providing the money to 
pay off the mortgage, it makes certain 
that the family will be able to keep the 
home in case of death.” The speaker 
referred also to monthly income from 
insurance policies, cash or maturity 
values, accident insurance, automobile in- 
surance, etc.” 

He continued: “All these forms of 
insurance protect the home directly or 
indirectly. All of them should be inter- 
locked into a wall of protection that will 
completely surround the assured’s home, 
guarding him against loss from every 
insurance hazard. This is the primary 
responsibility of every good insurance 
man—being, as he is, the architect and 
builder of the walls of protection around 
the home of his clients, always bearing 
in mind that the job must be done thor- 
oughly, yet for the least possible expen- 
diture of money.” 

Assured-Agency Relationship 

Mr. Eglof told of the close relation- 
ship between the assured and his agent. 
Many men regard their insurance agents 
or brokers as their closest friends. Many 
men feel for their insurance man much 
the same degree of affection that they 
hold for the old family doctor. They 
are inclined to accept their recommen- 
dations without argument or evasion. 

Touching upon public relations, Mr. 
Eglof said that the “job of promoting a 
better understanding of the insurance 
business in the minds of the public may 
well be regarded as the most important 
task that insurance men face. Whether 
insurance business of the future be na- 
tionalized or whether it remains a part 
of the private enterprise, may depend on 
how well insurance men do their job. 
The ‘true’ builder of the future is the 
insurance man. They are the ones who 
provided the risk capital of the nation 
by protecting industry and the individual 
against large and unexpected losses of 
reserve and also assure the much-talked- 
about ‘fre edom from worry’ now and in 
the future.” 

Mr. Eglof said that the two most valu- 
able assets that an insurance broker or 
agent possesses are his knowledge of 
the business and the confidence of his 
clientele. 


N. J. WOMEN TO MEET MAY 15 

The New Jersey Women’s A. & H. 
Insurance Association will hold its — 
dinner meeting on Thursday, May 15, a 
the Essex House, Newark. Guest bie Soa 
will be Ivan N. Fuqua, Loyalty Group 

& H. man in Washington, D. C. and 
Virginia, who will talk on “Women in 

& H.” Mr. Fuqua is past president 
of the Washington A. & H. Associ- 
ation. 

Miss Josephine Meskill, 
the New Jersey unit, will 
details at the meeting on 
of A. & H. lectures which 
ation is sponsoring in the fall and 
which will be open to women writing 
A. & H. lines in northern New Jersey. 


president of 
give final 
the series 
the associ- 
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Sawyer and Sheldon 
Debate AIC Bills 


BEFORE MID - WEST BUYERS 
Latter Supports Model Regulatory Bill 
in Illinois as Giving More Compleie 
Freedom of Competition 





E. W. Sawyer, counsel, National As- 
sociation of Insurance Brokers, anc an 
insurance lawyer in New York, debated 
the pros and cons of the All-Indusiry- 
NAIC regulatory bills at a recent niecet- 
ing of the Mid-west Insurance Buyers 
Association in Chicago, with Walter M, 
Sheldon, vice president, W. A. Alexander 
& Co., Chicago, who is chairman of the 
metropolitan agents committee, National 
Association of Insurance Agents. 

Continuing his attack on the Aljl-In- 
dustry bills, Mr. Sawyer emphasized 
toward the close of his address that 
these bills “are modeled upon New York 
law; that there are few, if any, safe- 
guards in them against monopolistic 
rates that an insurance supervisor must 
observe, and few that could not have 
been exercised under New York lav.” 
But in New York, observed Mr. Sawyer, 
there is as near a monopolistic rate 
structure as can be found anywhere. To 
prove this statement the speaker said: 
“Superintendent Dineen has told us that 
in New York 85% of fidelity insurance, 
94% of fire insurance, and 96% of auto- 
mobile liability insurance is written in- 
itially at the same rates. Competition 
in coverage has also all but disappeared. 


Champions AIC Model Bill 


Mr. Sheldon took the position that 
an important consideration and _ chief 
basis of disagreement (in his opinion) 
between the All-Industry Committee and 
those who oppose the model bills was 
a clear understanding of what was meant 
by Public Law 15. He did not think the 
industry is far apart on the question as 
it distinctly says that Federal law shall 
apply except as insurance is regulated 
by state law. 

Discussing the bills in the Illinois leg- 
islature, Mr. Sheldon declared that the 
All-Industry Committee’s model bill is 
an improvement over the existing rate 
regulatory bill in fire insurance in that 
it allows more complete freedom of com- 
petition. He said it is not possible to 
let matters stand status quo in Illinois 
even if the bills do put more power in 
the hands of the Commissioners. No 
one wants a change, he added, but it 
must come if regulation is to remain 
in Tllinois. 

Mr. Sheldon also said that if the in- 
dustry could have known what Congress 
meant by Public Law 15 “we might have 
saved a lot of time in the AIC work.” 

3ut, all in all, it was worthwhile to 
get the industry together. pg ie 
freedom is given to meet the wis 
of Congress. At the same time markets 
have been kept open to the buyer, and 
a plan of regulation agreed upon, To dis- 
courage it, in Mr. Sheldon’s opinion, 
would lead to chaos. No company alone 
has sufficient information to fix its own 
rates, he said. AIC bills do not require 
a company to belong to a rating or.an- 


ization. Deviations are permitted a 
class of business. Filings made on [isis 
of experience and judgment are t- 
mitted (Moser amendment) and the 
companies may, if they wish, file in- 
dependently. 


he noted that individual *te 
treatment can be given the buyer «nd 
he has the same freedom to estal sh 
his rate basis upon good experience nd 
better conditions. 

One prediction made by E. W. Sawer 
in his address is being watched »'! 
keen interest—he said that the All-'n- 
dustry bills without substantial am: 
ment will not pass in the impor int 
premium-producing states of Massacitt- 
setts, Pennsylvania, Ohio, Missouri id 
California. “Whether they pass without 
change in Illinois seems to depend lar :¢- 
ly upon the part played by business. |'¢ 
said. 


Finally, 
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EMPLOYERS REINSURANCE 
CORPORATION 


J. B. ROBERTSON—PRESIDENT 


REINSURANCE of Casualty 
Fidelity and Surety. Em- 
ployers service is complete 
territorially, in scope and in 
limits. Call our nearest Re- 
gional Office. 


KANSAS CITY 
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Spring Insurance Conference, American Management Association, May 5- 





AMA Bull Session on Current Trends 


Panel Experts Answer Questions on Boiler & Machinery, 
Bonds, Comprehensive Liability; V. S. Brennan 
Moderator; F. G. Gillingham Buyer 


I. M. Carpenter Scores Over-Regulation 
(Continued from Page 37) 


having to do with the possibility of 
Wagner-Murray-Dingell legislation be- 
ing enacted in the near future, will be 
encouraging to A. & H. company men 
and producers. He said: 
No Federal Law for Another Ten Years 
“T seriously doubt if the Wagner-Mur- 
ray-Dingell bill will find its way into 
law for some time—at least ten years. 
One big reason is that the enactment in 
1932 by Wisconsin of the Unemployment 
Compensation act and adoption of sim- 
ilar legislation in other states has had a 
serious impression on Congressmen, If 
this type of state legislation is admin- 
istered in satisfactory fashion there will 


supplement it in various states where 
cash sickness plans are in effect. 
Urges Cooperation With State Agenc:-s 
Although he is not an advocate of 
compulsory health insurance legislati: 
Mr. Waltner urged in closing that ‘ve 
insurance industry should cooperate fw'ly 
with state agencies which are formu): {- 
ing or studying cash sickness plans. !/e 
pointed to the demand for such legis!- 
tion in a number of states (more than 
eighty-five bills already introduced in 
1946 sessions) and declared: “Therefore, 
I recommend that you become fully - 
vised with respect to these problems 
and then work closely with the state 
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I. M. Carpenter Poses Pertinent Questions 
In his keynote address “Current Changes in Insurance Buying Policy” which 
opened the American Management’s insurance conference, I. M. Carpenter, vice 
president of the AMA insurance section, posed the following pertinent questions 









Phe Mond aftesnoon “bull session” featuring questions and answers on 
current trends in lives such as boiler and machinery, fidelity bonds, comprehe nsive 
liability and related subjects made a hit with the American Management's audi- 
ence b 600 insurat buyers and sellers, gathered at Hotel New Yorker, 
N. Y. for the spring insurance conference of this organization. V. S. Brennan, 
nsurance manager, United Gas Pipe Line Co., Shreveport, La., was the moderator 
- d kept so well to his time schedule that the session closed at +:30) p.m. with 
everyone satisfied. Wisely he passed up controversial questions—especially those 
dealit with the subject of stock vs. mutual insurance. ; 

The panel experts, whose opening remarks are given below, included: Lyle 
G. Wimmer, secretary, boiler and machinery department, Travelers Insurance 
Co.: Jame \. Rooney, bondi manager, Indemnity Co. of North \merica, New 
York branch office; Frederick Dey, manager, compensation and liability depart- 
ment. Hartford Accident’s New York office, and F. G. Gillingham, manager, 
insu ce department, American Home Products Corp., New York, who repre- 
ented urance buyer viewpoint on the panel. 

Lvle G. Wimmer ance market. This presents a real chal- 

g : lenge to them. 
In his introductory remarks Lyle G “The growing realization that boilers 
W we d pressure vessels, machines, ete. are of 
The boiler and machine INSUTANCC orime importance in connection with 
husiness suffered major disturbances m te earning possibilities of business en- 
1943 and 1944 and | Us been gradually terprises has caused an. ever-increas- 
sete nee then, The average rate ing demand for boiler and machinery 
level blished during that period ot U. & O. insurance. It is available on 
sis s about 80% of the 141 man the actual loss sustained or the valued 
vis In 194 a ; es basis wa basis. The inherent advantages of the 
established which averages approx! standard valued form, or special adapta- 
— ame as the 14 manna! tions of that form, make loss adjust- 
“Even though this rating base was ents comparatively simple. The actual 
established in 19H there is still UPPFOXT™ loss sustained form is being more widely 
mately 50% of the outstanding Premuum ised in the application of boiler and 
olume being earned on the “rate war a ag el em ae tana a sr 
policies. It is expected that by the ance grows and I hope that there can 
middle of 1948 that all of these policies be general uniformity with the fire in 
will have expired or will have been curance forms in the near future. From 
rewritten. i ; a practical application standpoint the 

croup plan of insuring and 


“Blanket 
war activity caused a substantial increase 
of volume during and following the 1943 
44 disturbance This produced 
economies of operation, partially offset- 
from the rate 





some 


he inevitable losses 


reductions 
“Although the 
sults are not vet 
the 
scems to 
will produec 
results with but few excep- 


consolidated re 
ar tail for 
information that is 
indicate that the 
satisfactory 


1916 
available in 
all companies, i 
available 
1947) manual 
underwriting 
tions, one notable exception being boiler 
broad coverage. 

“The blanket-group plan has proven 
to be popular and the volume of insur 
under this plan has been 
rapidly increasing. The scone of appli- 

as been broadened the 
under the group 
1940 
Premium Adjustment Plan 
“During the past two vears, a new 


plan has been under development known 
This 


coming 


cation |} since 
timid start 


coverace 1m 


name ot 


is the premium adistment plan 

is essentially a partial experience rating 
plan. As is usual with anything worth 
while, there have been violent discus- 
sions regarding its application and—just 
like the original Model T Ford. the 


original model of the premium adjust 


ment plan will undoubtedly look a little 
crude few vears from now. The plan 
can be practically applied only to a risk 


which has a substantial loss expectancy 
in the manual premium for the risk. 
The plan has been filed in only one 
state—Texas—and has been accepted 
effective May 1 

“Some recent serious boiler and ma 
chinery accidents have impressed buy- 


ers with the great loss possibilities. The 


U. S. boiler and machinery business 
is in a position to provide reasonable 
limits for adequate coverage even though 
the reinsurance market has been con- 
siderably restricted recently. I am 
hopeful that the U. S. reinsurers will 
sten forward with courage and fill the 


need that exists for a broader reinsur- 


effect of uniformity can be accomplished 


the forms, 
exactly the 


the wording of 
may not be 


though 
of necessity, 


even 
same.” 
James A. Rooney 

James A. Rooney posed the question 
in opening his remarks, “In what amount 
should fidelity bonds be purchased 2?” He 
said that insurance buvers are asking 
this question as a result of three out 
standing fidelity. losses discovered in 
1946 particularly the Mergenthaler 
Linotype Co. loss of approximately $800,- 
O00 and the Western Electric Co 
totaling about $1,235,000. Commenting 
on the lessons learned from these spec- 
tacular losses Mr. Rooney said in part: 

“These spectacular losses, and many 
other claims in which the far ex 
ceeded the amount of the bond, forcibly 
buvers the question. “How 
protection against dishonesty 
should be carried?” 

“This question may not be answered 
with a general formula applicable to all 
commercial and industrial risks. While 
reasonably accurate limits have been es- 
tablished which enable banks to purchase 
adequate fidelity coverage, the variety 
of risks in the commercial and industrial 
field and the diversity of exposures make 
it impossible to establish even a general 
formula with any degree of accuracy. 

“Ts the only solution for the buyer to 
the recent trend of in- 
creasing claims in larger amounts 
geests that, in fixing the bond amount, 
the buyer be very pessimistic 

“There is an approach, however, which 
an insurance buyer may consider. In 
almost every business there is an amount 
of loss which, if sustained through the 
infidelity of employes, would by virtue 
of its very size, he discosed, 

“A study of hundreds of claims for 
over a quarter of a century, reveals 
that the average large loss remains un- 
discovered for approximately three and 
one half years. It would therefore seem 


loss 


loss 
present fo 


much 


losses 


cuess ? If so, 


sug- 


(Continued on Page 41) 


which, he felt, demanded a response from insurance company interests: 


“In this critical period for the insurance industry 


we, the insurance 


buyers have a very definite interest in the insurance carriers. They have been 
responsible to a large extent for the stability of industry and have had a very 
definite place in the advancement of industry in this country. However, there is 
a question in a great many people’s minds today as to whether insurance has 
kept pace with the rapid modernization of industry in this country and whether 
insurance is assuming the same degree of responsibility for the stability of indus- 


try as it has in the past. 


“Is insurance resting on its laurels in its attitude toward the insurance buyer, 
with the idea that it is secure because it has done so well in the past? 

“Has the insurance business changed the formula of its product to meet the 
changing conditions in industry and the requirements of the ‘Buyer’? 

“To fulfill the insurance requirements of his company, the insurance ‘Buyer,’ 
having had no voice in the matter, has been forced to accept the individual con- 
sideration of his exposure, whereas he would have preferred to have had them 
insured on the ‘all inclusive’ basis. Hence, it seems evident that the progressive 
expansion of industry has not been met by the limiting influence of the de- 
partmentalized underwriting of insurance companies.” 








be no need for a Federal health insur- 
ance law. Any possible Federal act will 
therefore be affected by existence of 
these state programs.” 

Mr. Waltner was also asked to esti- 
mate the number of people now covered 
by sickness and accident benefits. He 
said that as far as actual insurance 
coverage is concerned, there are between 
twelve and fourteen million people in- 
sured under some type of insurance con- 
tracts. 


Attitude of Unions 


One of the most interesting questions 
put to Mr. Waltner had do do with the 
attitude of labor unions toward state 
cash sickness plans. He declared that 
unions have generally supported the 
Rhode Island type of law. But in Cali- 
fornia the CIO urged all of its member 
unions to select private insurance rather 
than the state fund “as they get more 
for their money under the _ private 
plans.” In New Jersey where cash sick- 
ness legislation failed of passage just 
before adjournment, it is reported that 


the unions favored the Rhode Island 
plan. 
Mr. Waltner called attention to a 


union demand in Rhode Island that the 
cash sickness law be amended so as to 
incorporate the equivalent of a death 
benefits provision in the act. It would 
please them no end, the speaker indi- 
cated, if some 27 million dollars in 
the Rhode Island Unemployment Com- 
pensation Fund were to be transferred 
to the state cash sickness fund. 

\s to any possibility of uniformity 
being achieved in such state laws so as 
to enable companies operating in more 
than one state to issue a master insur- 
ance policy, Mr. Waltner responded: 
“Very doubtful; too many difficulties 


make such a program very unlikely.” He 
thought, however, that a company could 
adopt a broad program (such as salary 
continuance or self-insurance) and then 
agencies and 


commissions which are 
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studying them. You will find them in- 
terested in the constructive ideas you 
have to offer.” 


A. G. Westcott’s Views 


A. G. Westcott of Union Ice Co., San 
Francisco, was an additional speaker on 
cash sickness programs and he gave 
first-hand impressions of the California 
plan. He said: “When I left San Fran- 
cisco last Thursday our company was in 
the throes of taking a vote of employes 
as to whether or not they would take 
the state fund plan or a company insured 
plan. Out of 3,000 employes only two 
selected the state fund plan. Our busi- 
ness being seasonal, we expect that in 
the summer months we will have a large 
number of extra employes and they will 
be automatically insured in the state 
plan until they qualify for our plan.” 

The speaker went on to say that un- 
der the state plan the employe who is 
laid up because of sickness or injury has 
to be away from his job fourteen days 
before collecting one week’s benefits. 
But insurance companies make it pos- 
sible to collect benefits on a daily basis 
after the seven-day waiting per 
That’s one of the big appeals of ‘he 
private company plan. 

Furthermore, Mr. Westcott continucd, 
there can be no profit under the con- 
pany plan. In other words, the employer 
who collects 1% from his employes «od 
gives only one-half of 1% in benefit: 
not going to be very popular. In closi 
he said that the California law is 
tirely too new to express an opinion 
its administrative procedure but “I | 
lieve that those charged with that :- 
sponsibility in California will do th i 
utmost to administer it properly.” 





DECLARE QUARTERLY DIVIDE? 2 


Quarterly dividend of forty cents 
share on capital stock payable May |5 
to stockholders of record on May 5, l/s 
been declared by the board of Seaboard 
Surety, 
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AMA Bull Session 


(Continued from Page 40) 


sirable for an insurance buyer to con- 


ler purchasing a bond in approxi- 
itely three times the amount which 
uld be withdrawn from the business 


nually. 


“Many buyers ask the amount of 
nd carried by other establishments 
their same line of business. While 


is comparison method of determining 
e size of fidelity bond to purchase 
sounder than the guess method, an 
alysis of exposure in his own business 
the best guidepost to adequate pro- 
‘tion. 
“It may be of help to check estimates 
exposure in a particular business 
ainst this rough formula which has 
ved helpful to many buyers. Let us 
sume a business with approximately 
50,000 cash, $500,000 receivables, and 
50,000, in inventories. A review of 
iny claims indicates that a clever, 
sillful defaulter can conceal annual 
‘ulations which will approximate 10% 
the cash, receivables and inventory of 
Accountants with whom the 
been that 


business. 


utter has discussed, agree 


issible annual defaleations may reach 
s sum. Applying this percentage to 

example, approximately $150,000 
uld be taken from the business. A 


uusiness of this size might reasonably 


expected to do an annual volume of 
\ $150,000 loss occurring dur- 

a period of reasonably profitable 
perations, could be concealed through 
more of the practices followed 

dishonest employes. If this possible 
inual loss is multiplied by three, pro- 
ction in the amount of $450,000 would 
indicated and should only be reduced 

the buyer is assured that through 
lection and investigation of employes, 
od internal check, and periodic com- 
lete audits, losses may be held below 


ie OF 


ilis amount. 


“It is interesting to note that defalca- 
ms accumulate during profitable pe- 
iods and are discovered during periods 

recession. Thus the good experience 
i the war years, if the year 1946 and 
ce first quarter of 1947 is an accurate 
surometer, may be turning. Recent dis- 
very of many large supports 
his view. 


le SSes 


“If current premiums are to reflect cur- 
ent experience—the principle adopted 
hen rates were substantially reduced in 
45—increased costs for fidelity bonds 
e on the horizon unless insurance buy- 
rs, in cooperation with their agents, 
rokers and underwriters, establish 
ss prevention measures which will hold 
e experience to present levels. 

“Now would seem to be the time, 
hile rates are low, particularly for ex- 
ss limits, for the purchase of adequate 
lelity protection.” 


F. G. Gillingham 


Speaking from the insurance buyer’s 
ewpoint EF. G. Gillingham first pre- 
nted a few of the problems confronted 

the buyer when buying public lia- 
lity and property damage insurance. 
e then listed five points which buyers 
uld do well to consider in buying 
elity bond coverage, and summed up 
th a few pertinent thoughts on boiler 
d machinery insurance. Among other 
ngs he urged adoption of a compre- 


nsive contract covering all liability 
d all crime. Highspots of his paper 
llow: 


“The public liability policy will prob- 
ly read in bold type at the top ‘Com- 
ehensive Public Liability and Property 
image Policy.’ It would be well to 
‘aw a big red line through the word 
omprehensive’ and then proceed. 
“We have learned of the undesirability 
the word ‘accident’ in the P.L. and 
‘D. insuring clauses, but instead of 








substituting the word ‘occurrence’ it 
might be well to investigate the desira- 
bility of eliminating entirely any substi- 
tuted word and to abolish the balance 
of the phrase. This will cause a problem 
later on in the policy invading the 
‘limits’ but should not prove to be in- 
surmountable. 
Policy Exclusions 

“The next big problem is the policy 
exclusions, and in particular, ‘property 
in the care, custody and control of the 
assured. This is a tough one for the 
buyer and insurance company. Most 
buyers should ask the insurance com- 
pany to eliminate the clause entirely 
and when the storm has subsided, work 
out the problem on the 


basis ot spe- 


cific need. Incidentally, in negotiating 
this clause it may be well to ask for 
assistance from your legal department. 

“Chat in the insurance company’s 





definition of a ‘Contract’ is a must 
“Under the products section, insurance 
companies might be helping themselves 
and the insured if they would give more 
sales impetus to an indemnity 
ment for the ‘Recall of 
Neither the nor the 
company want a bad batch of a product 
on the market, as it would be a source 
of potential products liability claims. | 
believe that the expense involved in 
quickly recalling these products from dis 
tributors and outlets should be 
borne by an insurance company. Modifi 
cation of the immediate notice in the 
event of possible claim scems desirable, 
and an errors and omissions clause is an 
iniprovement. 
Five Things to Watch in Buying Bonds 
“Front page recent fidel 
ity losses have becn a sharp reminder to 
all buyers to ther look’ at 
their contracts. The buyer would do well 
to consider the following: 


arrange 
Products.’ 


assured insurance 


sales 


headlines of 


take ‘an 


“1. The policy definition of an em 
plove is very specific. There may be 
government employes or special union 
truck drivers havine access to an as 


sured’s property that would not meet thi 
contract definition of an employe. If this 
situation exists, amendment 1s necessary, 

“2. World wide ; 
ployes may be desirable and is of cout rs 
available. 

“3. Careful investigation should be 
made of the corporation’s arrangements 
with brokers, commission agents, fac 
tors, etc, as this may be a 
serious loss not covered by the standard 
contract. 


coverage of all em 


source of 


“4. The recital of title of named in- 
sured should be broad enough to cover 
all subsidiaries and possible new ac- 


quisitions. 
“5. Buyers should stress the need for 
all personnel to complete a fidelity ap- 
plication. This should be high up on 
the ‘must list.’ 
“In addition to 


being an insurance 


buyer, it would be nice to be a CPA, 
lawyer, fire engineer, safety engineer, 
and last but not least, a boiler and 


machinery engineer. However, the in- 
surance companies in providing blanket 
boiler and machinery coverage, have 
inade a progressive step in assisting the 
buyer. 

Boiler & Machinery Pointers 


“Consequential damage is often over- 
looked but can cause serious loss if man 
ufacturing facilities are dependent upon 
refrigeration units, cooking units, ete. 

“We seldom hear of outage insurance 
these days but the buyer must keep this 
in mind and explain its function along 
with consequential damage and U. & O. 
in a frank discussion with the plant 
manager and engineer. 

“If U. & O. is purchased on a de 
ductible basis, the notification of loss to 
the insurance company is of utmost 1m- 
portance. Written instructions on prop- 
er procedure should be issued by the 
buyer to all responsible personnel clearly 
outlining the insurance company’s re- 
quirements.” 

In closing Mr. that 


Gillingham said 
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Multiple Line Underwriting Featured 
On Second Day; Ken C. Bell Presides 


Kenneth C. Bell, vice president, The 


Chase National Bank, New York, who 
is one of the deans among insurance 
buyers, enlivened the Tuesday morning 


session, spring insurance conference, 
\merican Management Association, by 
his chairmanship and introduction ot 
the three speakers. The attendance held 


up close to the opening day’s mark 
and the luncheon, presided over by Alvin 
Ik. Dodd, president of AMA, was also 
well attended 

P. H. Littlefield, treasurer, Canada 
Dry Ginger Ale, Inc. of New York, the 
lirst morning speaker, gave an inter 
esting case stud f wha has been 
done by his own organization in “Re 
ducing Paper Work in the Insurance 


As a result of four im 
the department, 
reduced trom 


Department.” 
portant changes made in 
its personne] has been 
five individuals to one 
The sp 
Lis company operates through 
offices in the United States 





division 


accounting and bookkeepin 
carried on at those points; also that 
owns property with specific fire val 
nes of about $6,000,000 and floater value 
f about $12,000,000 in about eighty di 
ferent location 
Furthermore, there are 
neeple on the company payroll “and 


e have over 1,000 vehicles covered by 
insurance. The kinds of insurance are 
rkmen’s compensation, automobile lia 
bility and property damace, fire and 
{ loates ] 


heft, specific fire and fire ) 
he supplementary coverages, use and 
cupancy, extra expense, boi'er, product 
linbilitv, group, fidelity bond, 
insurance and the usual other form 
] sential coverage. Insurance policy 


nel practice is determined by the home 


marine 


ol ( 


oimee, 
Multiple 


The symposium on 
Insurance Underwriting” which 
iter Mr. Littlefield’s addi 
shared by W. D. Winter, 
man, Atlantic Mutual, and Ernest L. 
Clark, assistant to treasurer, J. C. Pen 
ney Co., New York. Mr. Winter’s ad 
dress, given from the company viewpoint, 


is reviewed elsewhere. 


Line Underwriting 


Mr. Clark treated the subject from 
the buver’s angle. He declared that 
multiple line underwriting has been a 


subject of controversy in the business 
ever sincee Commissioner Barnes dis- 


cussed it at length in a report he made 


in 1859. Mr. Clark noted that while 
much has been said and more written 
over the years, a review of the record 


brokers and good insurance companies 
hate to tell a policyholder ‘Your loss is 
not covered.’ And certainly an insur 
ance manager dislikes to make such a 
statement to his management. Therefore, 
he asked why the companies didn’t 
remedy this problem by looking at thei 
inland marine policies. An all risk policy, 
Mr. Gillingham said, is certainly a credit 
to the insurance industry and seldom, 
if ever, does the policyholder have a 
‘loss problem.’ He further declared: 

“This problem in its relation to public 
liability and bonds may be overcome by 
the adoption of a truly comprehensive 
contract—one that would cover ‘all 
liability’ and ‘all crime.’ It would be 
subject to a few named exclusions, and 
h one limit of liability.” 

Mr. Gillingham firmly believed that 
such contracts (subject to modification) 
are entirely practical and __ possible 
Furthermore, “they would certainly im 
prove the life expectancy of 
managers,” he said. 


¢ 
t 


Insurance 


vs that very little new has’ been 

ded to the arguments pro and con 
ver the years. He continued in part 

“The principal rgument presented against 
tiple line underwritin; seems to b tl 


for department 
“The argumet 





companies l f one It is ime 
ent for t ID older to deal w ‘ 
one I I » protect tl im 
The u ( roperly brid the im 
ct 1 | sepal r ract d 
msuret 
Ve \ ! erchant wi to 1 u 
property inst el of fi ind also w $ 
to insure ne property agaim burcla 
he lust two different imsuranes or 
panties If Wishe to imsure ! bone 
ut t I t nie on ust o 





4 less complex and _ tl 

losses less complex, if there were only 
one type of carrier writing all types ot 
insurance. This is much to be desired.” 


Luncheon and Afternoon 

m speaker was L. L. Schlosser, 
secretary, Michivgen Consol 
Detroit, who discussed 


Larnche 
assistant 
lated 
he question: 


Cras Co., 


surance Certificates: 
Or Conceal?” He hav 


oubts as to the 
dequacy of certificates of insurance, but 
considered the question fairly from bot! 
the buyer’s and_ seller’s viewpoint 

I. W. Sawyer, New York attorney and 


counsel for large brokers and ceneral 
avents organizations, spoke on the same 
ubject. 
Kugene Dougherty, insurance man 
er, Anheuser-Busch, Ine., St. Louis, 


was the afternoon chairman and _ intr 

duced L. C. Irvine, assistant general 
manager, American Foreign Insurance 
\ss ciation, New Y« rk, w hose address 1s 
reviewed in our fire department, and 
Howard H. Hook, insurance 
Koppers Co., Inc., Pittsburgh, who dis- 


Manackeyr, 


cussed “Loss Prevention and Protec 
tion.” 
Frederick Dey 
Mr. Dey’s long range view of com 
prehensive lability is that while the 


conipanies have advanced in the past six 
years in improving and broadening the 
policv, “we are in the era of a far 
ereater expansion, especially among the 
smaller risks which are not 
ing the benefits being received by the 
larger ones.” He declared that the 
reatest gap to be covered is the dif 
ference between what the c mpany be 
should receive and 
the assured is willing to pay for the 
desired. 


now enjoys 


heves it the amount 
coverage 
Of considerable interest to the buyer 
as Mr. Dey’s statement that “we are 
heading for a simplification of the policy 
(1) in the rating and (2) by the elim 
nation of the exclusions that now exist 
\s far as the liability contract is con 
cerned all ot these can be 
with the exception of workmen's con 


taken t, 
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Gordon Defends A. & H. 
Bill of the Conference 


IN INDUSTRIAL INSURERS TALK 


Says “Compromise Bill” of NAIC Was 
Accepted in Good Faith; Reviews 
Cash Sickness Situation 
Harold R. Gordon, managing director, 
Health and Accident Underwriters Con 
ference, was one of principal speakers 
at Industrial Insurers Conference in 
Virginia Beach this week. He discussed 
legislation with respect to changes in 
policy provisions, agents’ licenses and 
qualification laws, enabling legislation, 
regulatory legislation and Government 

insurance proposals. 

Mr. Gordon said that while his organ 
ization was sympathetic toward the de 
sire of companies to voluntarily act in 
concert in the accident and health field, 
nevertheless it feared the general effect 
of proposing and supporting a regulatory 
bill which might lead to mandatory rate 
control for the entire industry. Differ 
ence of opinion had led to the considera- 
tion by both the All-Industry Com- 
mittee and Federal legislation committee 
of the Commissioners of two measures 
dealing with accident and health legisla 
tion. 

“The first bill permitted companies to 
voluntarily act in concert on contracts 
and rates, giving the state authority to 
control said Mr. Gordon. “This 
was termed an “agreed rate” bill. The 
other bill sponsored by my own organ- 
ization omitted any rate control feature 
or permission to act in concert but in- 
stead proposed strong authority in each 
state imsurance department to approve 
or disapprove policy forms or withdraw 
approval of policy forms previously ap- 
proved and miscellaneous other regu- 
latory provisions. 


Conference Bill Distributed Widely 


“Our bill was distributed widely and 
sent to all insurance departments. No 
action was taken at that time by the 
All-Industry Committee of the National 
Association of Insurance Commissioners, 
but shortly thereafter the Federal Leg- 
islation Committee of the Commissioners 
prepared a bill known as Exhibit F which 
was all-out mandatory rate control bill 
and objectionable to the entire industry. 

“At the Commissioners’ December 
meeting last year the first of the two 
above bills, the ‘agreed rate’ bill, was 
withdrawn and, after considerable dis- 
cussion and debate, a brief bill was 
drafted dealing only with approval and 
withdrawal of approval of policy forms 
but with one clause stating that insur- 
ance commissioners could approve or 
withdraw approval of policy forms ‘if 
the benefits provided therein are un- 
reasonable in relation to the premium 
charged.’ 

“Some criticism has been leveled at 
this bill because of this rate control 
feature,” said Mr. Gordon. “Remember, 
however, that this bill was a compro- 
mise and had it not been agreed up by 
the industry, the result might have been 
that we would have had recommended 
by the Commissioners an out-and-out 
rate regulatory bill requiring the setting 
up of rating bureaus, ete. 

“Conscientious insurance department 
officials maintain that this bill would 
enable them to contro! the assumed bad 
practices of a certain few companies and 
would result in returning more of the 
premium dollar to the accident and 
health policyholders,” he said. 


rates,” 


“The industry accepted this proposed 
bill in good faith with the understanding 
that such a measure did not contemplate 
technical approval of rates for the rep- 
utable company conducting its business 
honestly and providing the public with 





FLANS SPRING MEETING 
N. Y. State Advisory Board For A. & H. 
Agents Examination to Meet 
May 14 at Albany 

Spring meeting of the advisory board 
for accident and health agents’ examina- 
tions in New York State will be held 
at the Albany offices of the New York 
Insurance Department on May 14, it was 
announced by J. F. Follmann, Jr., man- 
ager of the Bureau of Personal Accident 
and Health Underwriters, and chairman 
of the advisory board. 

The board will consider a report of 
a subcommittee headed by Earl Trang- 
mar of Metropolitan Life, and appointed 
at the last meeting of the board, to 
consider revisions in the present syllabus 
for Accident & Health agents’ examina- 
tions. 

The board will also recommend addi- 
tional questions for A. & H. examina- 
tions, the purpose of which is to make 
it possible for the Department to con- 
duct twelve A. & H. agents’ examina- 
tions yearly instead of the customary 
eight. This was a request made of Su- 
perintendent Dineen by the board at 
its last meeting and one to which the 
Superintendent is amenable, provided 
additional acceptable questions are fur- 
nished. 

The board will also review questions 
presently being asked in Accident & 
Health agents’ examinations to the end 
that unfair or ambiguous questions, if 
any such exist, might be eliminated or 
revised. 

Deputy Superintendent Carl Typer- 
will represent Superintendent 
Dineen at the forthcoming meeting. 


mass 





good coverage. 

“This Commissioners’ regulatory bill 
has been enacted in the states of Dela- 
ware, Indiana, Maryland, Minnesota, 
New Mexico and New York and is now 
pending in the legislatures of Connecti- 
cut Florida, Massachusetts, Michigan, 
New Hampshire and Wisconsin. 

“During this period our proposed regu- 
latory bill has been analyzed and_ ex- 
amined by many insurance departments 
with the feeling that our bill more nearly 
met the impact of Public Act 15 and 
would fill the need of adequate regula- 
tion to a better degree than any other 
measure, including the  All-Industry- 
Commissioners’ bill. 

“Accordingly, the insurance depart- 
ments of Colorado, Nebraska, Ohio and 
Vermont have introduced the Conference 
bill. It has been enacted in Colorado 
and Vermont and is pending in the other 
two states. 

“We believe this to be a good regu- 
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TO HEAR LABOR CONSULTANT 


Dr. Marjorie Shearon to Discuss Gov- 
ernment Invasion at A. & H. Under- 
writers Conference Meeting 
“Governmental Invasion of Private 
Insurance Field” will be the subject of 
an address to be given by Dr. Marjorie 


Shearon, consultant, Committee on 
Labor and Public Welfare, United 
States Senate, at the general session 


on Wednesday morning, May 28, of 
the annual meeting of the Health & 
Accident Underwriters Conference. 

Dr. Shearon has long been associated 
with scientific research on trends and 
development relative to social legisla- 
tion. She has been connected with the 
Federal Government since 1935, serving 
with the Bureau of Research and Sta- 
tistics of the Social Security Board and 
the Public Health Service until 1945, She 
was research analyst for Congressional 
committees until early this year when 
she became the consultant for the Senate 
Labor Committee. 

The author of numerous articles in 
leading scientific journals, Dr. Shearon 
has published several studies on social 
legislation -and the enroachments of the 
Federal Government on private lives of 
individuals. In 1937, she wrote “Economic 
Insecurity in Old Age,” the econimoc 
brief for defense of the Social Security 
Act used by Robert Jackson before the 


Supreme Court. Other articles Dr. 
Shearon has written are “Medical and 
Disability Legislation in the States, 


1939,” published in the Social Security 
Bulletin, January, 1940; “Analysis of 
Current Legislative Proposals to Na- 
tionalize Medicine in the United States,” 
from the National Industrial Conference 
Board, 1946 and “Blueprint for the 
Nationalization of Medicine—Plans to 
Enchain Medicine by Regulative Inter- 
ference,” published in 1947. 


KIWANIS CLUB HEARS FORD 

William O. Ford, A. & H. general 
agent in Newark, N. J., and dean in 
point of continuous service in this field 
throughout the state, spoke at the Farm- 
ingdale (N. J.) Kiwanis Club April 28 
on the topic: “The Misconceptions of 
the Public as Regards the Service Ren- 
dered by Disability Insurance.” = Mr. 
Ford, a past governor of Kiwanis, New 
Jersey district, is now chairman of the 
public affairs committee of this district. 













may be added. 


A Broker's Dream 


The Preferred’s 60th Anniversary Disability Policy for 
you to submit to your best clients—covers from first day, 
both accident and health—for life on accident and two 
years’ benefits on health. Obtain details of coverage which 


This is easy to sell if well presented. Rates attractive. 
Sales data available at our office. 
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Model Qualification 
Law for A. & H. Agents 


DISCUSSED AT CHICAGO MEET 


Disability Insurance Joint Committee 
Also Considers Questionnaire to 
Uncover Basic Problems 


A model qualification law for accident 
and health agents and questionnaires to 
uncover the basic problems of the in- 
dustry were the chief topics of discus- 
sion at a meeting of the newly organized 
Disability Insurance Joint Committee 
held in Chicago recently. The committee 
outgrowth of a recommendation 
made by the National Association of 
Accident and Health Underwriters at its 
Miami meeting in January for a liaison 
group of representatives of all accident 


iS: an 


and health organizations to confer 
throughout the year on mutual prob- 
lems. 


Those present at the Chicago meeting 
were Gilbert H. Knight, E. F. 
and C. D. Stumpf of the National Asso- 
ciation, Fred Grainger and J. W. Scherr, 
Jr., of the Conference, all members of 
the committee; R. B. Smith, president 
of the National Association, E. A. Mc- 
Cord, president of the Conference, 
Harold R. Gordon, managing director of 
the Conference, and Bill Howland, John 
Hanna, and James Williams of the Con- 
ference staff. 

On the question of the qualification 
law, Mr. Grainger reported as chairman 
of a subcommittee that a preliminary 
survey of this matter seemed to indicate 
the desirability of a “temporary license” 
similar to that used in Illinois and that 
any suggested legislation should provide 
for an industry advisory board to drait 
examination questions. These ideas were 
referred back to the subcommittee for 
further study. 

Mr. Knight and Mr. Scherr were dele- 
gated to prepare a simple questionnaire 
to be sent to a select list of compan) 
executives and accident and_ health 
agents in an effort to gather information 
which may be used later as the basis 
for a public opinion poll, the finding 
of such a poll to be placed at the di 
posal of those interested in better public 
relations and service to policyholders 
The committee had already made 
study of these problems and it was 
agreed that the questionnaire was tli: 
first step to be taken. 


A. & H. WOMEN FORM IN CHICAGO 


Unit of National Ass’n Is Headed b 
Margaret Haskell; 15 in Membership; 
Heard E. H. O’Connor May 1 


Accident and health insurance wome 
have formed a division of the Nation: 
Association of A. & H. Underwrite: 
in Chicago of which Miss Margaré 
Haskell, Loyalty Group, is presiden 
The new group is off to a fine start wit! 
fifteen members. Speaker at its firs 
meeting was Irving G. Wessmann, secr« 
tary of Loyalty Group handling A. & H 
lines in the western department. At it 
second monthly meeting, held on May ! 
the speaker was Edward H. O’Connor 
managing director, Insurance Economics 
Society of America. 


Gregory, 
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CONDENSED STATEMENTS DECEMBER 31, 1946 
AS FILED WITH THE STATE OF NEW YORK 
97TH ANNUAL STATEMENT ATNA LIFE INSURANCE COMPANY 








































Assets $1,247,466,206.90 
Liabilities 1,142,538,047.35 
e Contingency reserve $41,911,522.57 
os Capital 15,000,000.00 

Surplus 48,016,636.98 104,928,159.55 





40TH ANNUAL STATEMENT ATNA CASUALTY AND SURETY COMPANY 


‘Ss 
. Assets $ 120,073,615.88 
| Liabilities 79,963,642.38 
ee Contingency reserve $ 5,633,296.03 

Capital 6,000,000.00 

Surplus 28,476,677.47 40,109,973.50 





34TH ANNUAL STATEMENT AUTOMOBILE INSURANCE COMPANY 


Assets $  47,131,571.37 
‘ Liabilities 31,017,894.06 
‘0 Contingency reserve $ 2,197,620.79 
: Capital 5,000,000.00 

Surplus 8,916,056.52 16,113,677.31 





37TH ANNUAL STATEMENT STANDARD FIRE INSURANCE COMPANY 





: Assets $  9,401,364.80 
Liabilities 5,432,508.48 

g Contingency reserve $ 577,478.09 

) Capital 1,000,000.00 

: Surplus 2,391,378.23 3,968,856.32 

Sf 

t 

- Total premium income—all companies—1946 $ 276,496,766.14 

; Paid to or for policyholders since organization 2,689,219,175.86 

‘ Life Insurance in force December 31, 1946 6,314,246,692.00 





Increase in Life Insurance in force during 1946 794,426,220.00 


|) SERVICE... Gest and Future 


The condensed statements above record past service — forecast the opportunities for greater 
: service that lie ahead. Past service is recorded in the payments to policyholders. Resources 
and capacity for future service are summarized in the figures on capital, surplus and reserves. 


The Aitna Life Affiliated Companies are alert to their ever growing responsibilities. They 
realize that these responsibilities require prompt and just settlements to policyholders — 
carry the obligation of eternal vigilance in the public interest. In addition the companies will 
continue to spare no effort to provide business-building services and broad cooperation to 
ambitious and capable producers. 


The days that lie ahead present both challenge and opportunity for the use of our resources 
in every branch of our business for the continued protection of the policyholders we all serve. 


er 


President 
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Risk Research Official, Scoring All- 
Industry Rating Bill, Stresses 
Features of Institute’s Bill 





Large insurance buyer Vic 1 1¢ 
[ S. Supreme Court de Pu 
Law 15 and the All-Industry ¢ C4 
reculat bill were entl en 
members of the Casualty [ erwrit 
ers Forum of New Yor! \ Wi 
throp Clement, executive secre Rash 
Kesearch Institute, In \s nt 
luncheon caxer, Mr. Cleme 
troduced b \. M Thomps n (A le 
Casualty), vice president of the for 
in absence of W I Anderson (Aetna) 
reside nt. Also introduced \ Ashb I 
Bladen, secretary, Vet Insuray 
Group, who is chairman of the ¢ ualt 
Managers Associatio | ] I 
( & S. Club of Ne \ ] There 
ood turnout to hear Mr. Cle 
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AMA Bull Session 
(Continued front Page 41) 
pel tion ISUTANCe’ nd d ( { 
pt 1 ed by he 1 l The 
‘ que 1 11 { | ( 1 ( 
insured its to pay for : e lial 
| t lhe ha { It 1 
hie maller the 1 1 | ] rte 
e insured { ( | 
the more he eem ce 
amble. On. the lhe 1 the large 
corporations want their policy to cover 


their entire 


liability,” 
A Trying Time After Jan. 1, 1948 


Mr. Dey predicted that in the ne 
IX years “we will see an increase in 
the number of comprehensive liability 
policies owned by “middle class” it 


sureds, i.e., those having a compensation 


reads, 
and liability premium of up to $25,00K 
He then said: 

“Those above that figure have un 
doubtedly been taken care of for thi 


next five years by the companies issuin 


five and six vear policies when neces 
sary to circumvent the regulation of 
rates following January 1, 1948, when 
all states are supposed to have enacted 


ate regulation. 
undoubtedly going to be a 
ing time for both companies and 
following January 
the of the new o1 


ae IS 


sureds 


know effects 


business. Some Commissioners un 
doubtedly will desire to regulate the 
cs yore fe a | “ee } eee 
business with an iron hand and compel 
the companies to follow the lette1 f 
the manual, rather than the rit. The 


states that have 
rate regulation have done so in 
liberal manner, making it 
the companies to have a grea 
the rates that 
especial] those 
$500 or 


majority of the 


will be 
involvin 
more.” 


flexibility in 
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F. & D. Promotes Jensen TO MOVE TO NEW ADDRESS 


has been appointed Risk Research Institute, Inc., wh 
ilty and automobile And Hecht at Los Angeles has been located for years at 50 Chu: 


ents of Francis C. Carr & Co., Rai set gi rani apn kde — Street, New York, will move about 
nee brokers and average ad 1 the Los Angeles offices of the Fidelity 5 w offices at 7 s 
: re i "6 vr y hay , lin & Deposit Co. and American Bonding iS to new Omgne at FF Sota Street 
en with the corporation for many Co., announces the promotions of Leon- §=————————— eer 
n anager of the casu ard D. Jensen as manager of the office for more than twenty years, serving 
ice tate nd ol \ssistant Manager Robert Hecht Washington, D. C.. Chicago and Indi: 
Ss associate manager. Mr. Hecht. will ; : “ies : 
hare the duties of his new office with 2POlis and for six years he was in 
( the market place, o1 \ssociate Manager William C. Funden- agency department at the home offi 
to the inevitable,” he — berg. lor the past five years he has Ix 
ained Mr. Jensen has been with the F. & D. manager of the Kansas City office. 
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Ceili on Laaiiaiien 


(Continued from Page 42) 
ry bill for the accident and health 
siness. Some states have adopted por- 
ns of this bill and prepared legislation 
wrdingly as for instance, Florida and 
Oklahoma. 
Of interest to industrial accident and 
ith ‘executives is the 
prescribing certain regulations for 
industral accident and health busi- 
ness. It was taken largely from the in- 
dustrial accident and health section of 
Illinois Insurance Code. However, 
en considering regulatory legislation 
Florida, the industrial section was re- 
red to your organization and a com- 
ttee of your companies domiciled in 
Klorida met with the Insurance Depart- 


nt and revised this section to some 
ent. These —— have met with 
proval elsewhere and our bill will be 


ended to contain the revisions made 
by your organization. 
The Conference bill is not a perfect 


e but certainly is a basis upon which 
fulure improvements can be made. We 
stand ready to amend it whenever 
needed,” 

Wagner Bill Not Dead 

Mr. Gordon said that the Wagner 
\Murray-Dingell Bill is not dead. “It is 
simply sleeping; and don’t be lulled into 

Ilse security that everything is forgot 
ten in the efforts of a few to up 
. national program of health insurance,” 
he said. “There is a good deal of spar 
e going on even at present in_ the 
tion’s Capitol over the proper ap 

proach to Federal health insurance. Dit 
4 ferent ideas are being sounded out to 
. develop a federal disability program.” 


set 


\ 


ome \ttention during this year has been 
a directed mainly to the proposals in 
om volving state cash sickness insurance 
4 plans. Several different types are and 
fox have -been under consideration. Since 


last December the business became more 


_ familiar with the so-called California 
sand \ct where the employer and employes 
nay elect to secure loss of time benefits 


either in a state plan or through private 
carriers. 





Recently, New Jersey has been the 
| scene of a legislative battleground to 
- enact a so- called California type plan 
r in that state, one pe the employe1 
uld be compelled to come under a 


insurance or 
insurance in 


state plan of disability 
could elect to carry such 
ia private carriers. 

In New Jersey, business interests un- 
der the leadership of the New Jersey 
State Chamber of Commerce defeated 
this competitive state fund bill and of- 
fered as a substitute a bill patterned 

ter what is known as the “New Jersey 





Plan” which compels employers to take 
it loss of time coverage with private 
surance companies, without a _ state 


plan of insurance. It is reported that a 
ecial will be held in New 
rsey within a short time to enact some 
pe of compulsory state sickness law 
that state. Since we do not have in 
state a solely private carrier plan, 
might be well to test out in New 
rsey the ability of insurance compa- 
s to provide this insurance. 
“One of the regrettable implications 
le by proponents of the competitive 
te fund bill in New Jersey was that 
vate carriers could not underwrite 
all employers—that is, employers with 
vy a few employes,” the speaker said. 
his was given as the reason for hav- 
a state fund. Nothing could be more 
lacious. Small employers can be un- 
rwritten on the same large 
ciiployers by private carriers. It is being 


session 


basis as 


ne successfully every day. 

‘How far these proposals for state 
kness insurance will increase in the 
xt few years depends to a large ex- 


t, I believe, on economic conditions, 
is the ability of private insurance to 
ve it can do the job itself. 

‘However, let no other insurance 
itive in this country believe for a mo- 
‘nt that this does not affect the future 
his company. No line of insurance is 


e€x- 










section in our 
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“Coverage” Wins as Name 
In House Organ Contest 
* is the winner in 


“Coverag a contest 





ainong Washingt m National employe 
to name that company’s new [ 
fice mag azine. Top money is 
Mrs. Regina Ferris, who col 5 
for suggesting the title. ind 
Show money go to Miss M 
$15, and Alfred Jannusch, $10 

More than 250 of the company 00 
home office employes suggested name 
for their new magazine. Mrs. P< 
Rowlette, editor of Kemper Insurance 
Magazine; Robert J. James, Jr., adver 
tising manager of the Evanston Re 
view; and James Souden, publications 
editor of Sentinel Radio Corporation 
served as judges in the contest 

\ staff of twenty-one reporters ha 
been ass — to put out. the ou 
magazine under the direction of D. J 
Wellenkamp, ssistant ecretar and 
director of publications. 
wmmune from proposals for the state 
to take over the insurance busine lt 
simply means that accident and health 
insurance is most vulnerable at this mo 
ment and hence the most easily to 
tack. Life, fire and casualty insuranc 
are all equally subject to the same areu 
ments for state or national insurance 
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George Malecolm-Smith 


DOUBLEDAY IS TO PUBLISH IT 
Moving Picture Rights to His Musical 
Hit, “Are You With It?” 


Has Written New Book 


Have Been Sold 
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ACCIDENT 


«4 


INDEMNITY 


$150,000.00 
1000.00 

9500.00 wm". 
$450,000.00 vse: 


Never before SO MUCH Accident indem- 
nity coverage offered by an American 
insurance Company. Continental’s ““Max- 
imum’ line is an exclusive door-opener 
to supplement life insurance... opens a 
new market for special! risk business on 
a standard risk basis. Writing facilities 
are available to al! qualified brokers, 
agents and producers. 
Write for Full Particulars Today 


CONTINENTAL 


CASUALTY COMPANY 
Special Risks Division 


310 So. Michigan Avenue * Chicago 4, Illinois 


‘BENEFITS AT LOWEST COST 


ACCIDENTAL DEATH 
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Phillips on Regulation 


(Continued on Page 37) 


reasonable and im- 
long as supervis- 


do not fear honest, 
partial regulation, so 
ing officials do not arrogate to them- 
selves, or attempt to exercise, powers 
which they do not and should not pos- 
As a rule our supervising insurance 
have faithfully adhered to the 
sane regulatory measures. In 
they have resisted radi- 


sess. 
officials, 
policy ot 


many instances, 
cal regulatory proposals, which, if en- 
acted into law, would have been detri- 


mental to the business of insurance, as 
well as to the public.” 

Speaking of attempts by state legis- 
latures and the Federal Congress to 
authorize government itself to write and 
conduct certain lines of insurance 
whether in competition with private car- 


riers or to their exclusion, Mr. Phillips 
called attention to the seven monopo- 
listic and eleven competitive state work- 
men’s compensation funds now in ex- 
istence and said that during the current 
legislative sessions monopolistic state 


fund bills were introduced in six states, 
with four of them still pending. 
Compulsory Insurance Bills 

In some eighteen states, he said, com- 
pulsory automobile insurance bills were 
introduced, several providing for com- 
pensation to the injured party, regard 
less of fault; others creating monopo- 
listic state funds for automobile lines. 
He said the introduction of so many 
compulsory automobile bills this legis- 
lative season is a reminder that the 
danger of such legislation has not been 
passed. 

Saying. that he always has 
will be opposed to such legislation, 
Phillips added: 

“No matter how forceful or compelling 
the arguments of its advocates may 
seem, the fact remains that compulsion 
is obnoxious to the American people. 
They resent instinctively being forced 
when their personal freedom is at stake. 
Its adoption in that manner I fear would 
create in the minds of those who are 
compelled by law to insure, a reaction 
gainst both the insurance carriers and 
the governmental authorities. It would, 
in my humble judgment, be naturally 
followed by a demand for a state fund 
excluding private carriers. 

Responsibility Law Perfected 

“[ prefer the financial responsibility 
law which has been perfected and spon- 
sored by the casualty insurance industry. 
That permits the automobile owner to 
act voluntarily and in the state of New 
York, where it has been in force for 
several years, it has without legal com- 
pulsion increased the number of insured 
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THE LATE F. L. THIELMANN 


Maryland Casualty’s Assistant Counsel 
in N. Y. Paid Tribute by Supreme 
Court Justices 

Frederick L. Thielmann, who died 
several weeks ago, devoted twenty-three 
years of his career to trial work with 
the Maryland Casualty in New York 
and in recognition of his ability in this 
capacity he was promoted by that com- 
pany to assistant counsel. He gained 
distinction in the field of negligence 
litigation in Greater New York and was 
considered by the Maryland as one of 
its outstanding trial counsel. 

Upon his death the justices of the 
Supreme Court, Kings and Queens coun- 
ties, out of respect for his memory, 
moved that court be adjourned for the 
day. 





private passenger cars from 30% to 80% 

“At various times there have been in- 
troduced in Congress bills authorizing 
the Federal Government to write fidelity 
bonds for its employes. Such a bill, J 
believe, is pending at present in Con- 
gress, as is also a bill for compre- 
hensive health insurance to be admin- 
istered by the Government, socializing 
medicine and regimenting the doctors of 
the country. 

“Such pronosals. if enacted into law, 
seriously affect the insurance companies 
and agents alike. Their enactment would 
constitute a precedent for further ef- 
forts on the part of legislators to inject 
the Government into other lines of in- 
surance and ultimately socialize not onlv 
the insurance but other businesses and 
eventually completely destroy private 
enterprise.” 

Invasion of Insurance 

Mr. Phillips said that the invasion bv 
legislative action in the field of insurance 
for the purpose of actually conducting 
the business in certain phases calls for 
the utmost cooperation on the part of 
all insurance men who are resnonsible 
for the proner function of the business 
and he said this is where the producer 
can be most helpful in his contacts with 
his legislative represent: itive, 

“The comnanies and their executives. 
the producers, the stockholders and the 
policyholders have a common. interest 
end must all stand together or this 
avalanche of legislation will engulf us,” 
he said. “The essential thing is the 
wholehearted desire to get together for 
offensive or defensive action. It behooves 
all of us in the insurance business and 
all of our organizations to unite in 
one solid front in the battle to preserve 
our business and for the maintenance of 
private enterprise.” 

As to the decision of the Supreme 
Court of the United States in the South- 
Eastern Underwriters Association case 
that insurance is commerce and _ subse- 
quent enactment by Congress of Public 
Law 15, Mr. Phillips said that prior to 
the decision, there were few states, only 
including New York and North Carolina, 
which had effective rate regulation. 

All-Industry Bills 

The model regulatory bills of the All- 
Industry Committee, he said, were in- 
troduced this year in a majority of the 
states which had no effective rating reg- 
ulation; twenty-one states have enacted 
the law substantially in the form in 
which it was presented, he declared. 

Mr. Phillips said that a number of the 
state legislatures are still in session, 
other laws have been passed in several 
of the states “which it is hoped at 
least, will bring the insurance companies 
in substantial compliance with the pro- 


visions of the Clayton, Robinson-Pat- 
man and Federal Trade Commission 
Acts. 


“In my judgment this as an admirable 
performance for which the insurance 
industry, the nineteen national organ- 
izations and the various Insurance Com- 
missioners are to be highly commended. 


In this instance, therefore, it is felt 
that the right solution of a difficult 
problem has been found through the 


combined efforts of those interests re- 


sponsible for the welfare of the busi- 
ness.” 
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Cynics say that money can fix prac- 

tically anything—but Fate. 
* ok * 

Vignette. The night was dark as ink. 
The lights of the car would not reach 
up to the sign on the post, and the 
tourist was lost! He left his car, 
climbed the post and struck a match. 
The sign read: “Wet Paint.” 


x ok Ok 
Street Seen. (Still spotting the boys 
plodding along William Street, New 


York—even as you and yours truly). 
Lowell (Schmidt Agency, New England 
Mutual) Baker Charles S. (Mary- 
land Casualty’s Resident Vice Presi- 
dent) Ashley, the perennial carnation 
toter Kenneth H. (Home of New 
York) Dunshee, the boy who makes 
“News from Home” look like an eight- 
color job Harold M. (U. S. F. & 
G.’s popular A. & H. expert). George 
P. (Provident Mutual G. A.) Shoe- 
maker ... whose agency rarely misses 
in producing a plus-month, 
* * * 


True Story. One of our good friends 
was giving a serious lecture to his 15- 


year old son, about his behavior. He 
was lacing it in pretty strong, when 
the boy interrupted with: “Dad, you 


are speaking about the boy I love!” 


Ex-Vacationers Displaying Sunbu 
sill (Zurich, New York) Minner, b: 
from his annual vacation in Palm Be 
Al (Mezey Agency, Inc.) * im 
back from a vacash at Palm Sprin: 
California Jacobson (insurar 
pa Brothers, with what is almost 
“third degree” burn ; George (Me- 
Daniel & Company) Gavey who, com- 
pletely disregarding the Chamber if 
Commerce, says that the weather in 
Florida couldn’t have been horrider. 
* * Ok 


Speaking of the recent stage flop 
“Night in Brazil,’ Milton Berle recenil, 
blamed the failure on the theatre. “The 
trouble was,” he said, “that the seats 
in the theatre faced the stage—and the 
audience could see what was goin’ on.” 

* 


Bobby Clark is telling ie story of thi 
baseball fan who went to the race track 
for the first time. Just as the horses 
in the first race neared the finish, the 
fan noticed the nag he had bet on was 
about a yard behind the first horse. He 
yelled at the top of his lungs to his 
horse: “Slide, you sucker, slide.” 

x * x 

Note to readers: Don’t complain. 
This week’s material wasn’t even liked 
by our own flesh-and-deductions. 


—MERVIN L. LANE 





PINK CONFERENCE REPORTS 


Would Carry out President Truman’s 
Program for Greece and Turkey 
Through United Nations 


The Citizen’s 
national Economic Union, 
tional Union has 
latest “How to 
President Truman’s Program Through 
the United Nations.” Louis H. 
former Insurance Superintendent of New 
York State, now president of Associated 
Hospital Service, New York, is chair- 
man of the conference which has been 


Conference on Inter- 
of Interna- 
issued its 


Carry Out 


Economic 
pamphlet, 


Pink, 


issuing occasional pamphlets on _ inter- 
national affairs since 1943. 

The current report says the sad plight 
of Greece is properly the problem of 
this country but it says there are dan- 
gers in the President’s program, the ob- 
jectives of which may be promptly, and 
more effectively and permantly realized, 


through the instrumentality of the 
United Nations. 
The program for Turkey, it says, has 


little factual support from the President 
or the State Department. It says that 
if it is the intention of this country 
to protect Turkey in all events from ag- 
gression by Russia, “let us courageously 
say so. If it is not our intent to be- 
come inescapably involved in the politics 
of eastern Europe, we should not make 
a gesture of support which we do not 
mean to carry through.” The conference 
insists that both the Greek and Turkish 
situations call eloquently for the 
strengthening of the United Nations 
organization. 





Car & General Celebrates 
Bolten’s 25th Anniversary 


Several weeks ago the staff of the 
Royal Exchange Group honored John P. 
Bolten, branch secretary of the Car & 
General Insurance Corp., on his twenty- 
fifth anniversary with the companies of 
the group by presenting him with a 
three-way Philco portable radio set, and 
a silver pen and pencil set. 

Mr. Bolten came with the State Assur- 
ance Co., one of the companies of the 
Royal Exchange Group, in April, 1922, as 
accountant. In 1930 Ne was transferred 
to the Car & General casualty affiliate 
of the Royal Exchange Group. In 1938 
he was appointed branch secretary. 





Mrs. E. L. Breen Recovering 
From Injury in Bus Crash 


Mrs. Eugene L. Breen, whose _ hus- 
band heads the out-of-town brokers 
service department, Aetna Life Affiliated 


New York, suffered a bad 
head injury—just above the right eye— 
on May 1 when the Fifth Ave. bus from 
which she was about to alight collided 
with another bus at 44th St. and Fifth 


Companies, 


Ave. Brake trouble was the cause ot 
the collision. 
Mrs. Breen was rushed to Bellevue 


Hospital, accompanied in the ambulance 
by her husband and William A. Riordan, 
Aetna Affiliated Cos.’ assistant general 
manager in New York. She was given 
the best of medical attention, and _ is 
recovering so nicely that “Gene” Breen 
brought her home this week. 

The Breens live at 37 Washington 
Square, West, and Mrs. Breen is vice 
president of the board of trustees of 
Elmira College. 





SAFETY BILL PASSES IN FLORIDA 


Financial Responsibility Measure Goes 
to Governor; Driver at Fault 
Must Be Able to Pay 

Florida’s Legislature gave final pas- 
sage (April 28) and sent to the Gov 
nor a bill requiring motorists found to 
be at fault in accidents to demonstraic 
their fins incial responsibility or lose their 
driver’s licenses. 

The measure will require a motor \ 
hicle owner whose vehicle was invol\ 
in an accident to prove his ability to p 
di images up to $5,000 in event of px 
sonal injury and up to $10,000 in eve 
of death. The showing of financial 
sponsibility may take the form of a I: 
bility insurance policy, surety bond 
$40,000 worth of property. 

As introduced, the bill called for re\ 
cation of both a motorist’s drive” 
license and registration tag. It w 
amended, however, to apply only to dr 
ing privileges. 





JOINS STANDARD OF DETROIT 

Thomas A. Thompson, formerly a fie! 
auditor with Indemnity Insurance Co 
pany of North America has been a! 
pointed a field auditor of the Philad 
phia territory for Standard of Detr: 
Group. 
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eat?...0r' Poison? 


“One man’s meat is another man’s poison’’ could certainly serve as a 
proper title for the history of insurance salesmanship. 

Take Accident Insurance, for example. Some agents won't touch it. Sure, 
they'll sell everything else, but Accident Insurance . . . Never! 

But other agents eat it up. And usually these agents eventually deal out a 
double dose of poison to their allergic competitors. For when they sell 
Accident Insurance they protect a customer’s closest ‘‘friend’’, his income, 
his means of buying everything including all other forms of insurance. They 
do a better job of providing Freedom from Worry over Financial Loss for their 
customers and therefore beat all competition. 

Indeed, to those who sell it, Accident Insurance is meat. To those who 
don’t, it’s poison. 


In addition to our National Advertising 
our very special accident sales pro- 
gram is certain to get good results for 
agents who want to increase their 
better classes of business, 
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Fidelity, Surety — Fire, Inland Marine, Casualty, and Aircraft 
THE EMPLOYERS’ LIABILITY ASSURANCE CORP., LTD. 
THE EMPLOYERS’ FIRE INSURANCE Co, 
AMERICAN EMPLOYERS’ INSURANCE Co. 


ONE LIBERTY SQUARE, BOSTON 7, MASS, 






































for some families that spend a lot on food are not as well 


aterm as those who spend less, but choose more wisely 


y, 


a _— science 





more that food can be helpful in ‘fighting certain physical 


conditions, such as diabetes, high blood pressure, and over- 





is to haley you | keep physically fit. Eating the right amount 
of the right foods every day can mean hele heal 


and a hapypitr life for you! 
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ame i os 
| Metropolitan Life 
Choose foods to meet the body’s needs! | envatees Company 
(A MUTUAL COMPANY) 
















sami : Frederick H. Ecker Pp 
30ARD 
Daily needs in nearly every normal diet include milk proper amounts. Le ge & rt is a 7 
or cheese, meat, fish or poultry, vegetables, fruits, When and how you eat are nearly as important as 1 Mapis¢ mg VENUE, New York 10,N.Y. 
cereals or breads, fats, and sweets. You should also drink what you eat. Have your meai, ut regular times. Eat COPYRIGHT 1947—-METROPOLITAN LIPE INSURANCE COMPANY 
2 ris »S 7 ve a « ’ ee een! Se. ea ee ee ll —— 
4. to 8 glasses of water a day. them slowly and enjoy them—for a happy, peaceful 
s . : : es advertisement i e of a continuing 
Blow much of cach food vou should eat tons aosphere is helpful to good digestion and good health. series sponsored by he opo olita an in the 
. E : rp . : , : : i ma of our national he and wel- 
balanced diet depends on your age, your physical con- To help guide your choice of foods for a healthy diet, pay 
dition, and the kind of work you do. Ask your doctor and to help you get the most good from the food you 
about your own health requirements, and be sure your buy, send for your free copy of Metropolitan’s booklet, 
diet includes all of the essential food elements in the “Three Meals A Day.” 


TO VETERANS—IF YOU HAVE NATIONAL SERVICE LIFE INSURANCE—KEEP IT! 




















